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F. A. HUBBARD CALLED 
TO THE HOME OFFICE 


Assistant Western Manager of the 
Hanover to Take Official 
Position 








HE IS NOW IN NEW YORK 





Started With the Company in its Chi- 
cago Office in 1894 and Been 
Continuously Advanced 





Announcement is made this week 
that F. A. Hubbard of Chicago, assist- 
ant western manager of the Hanover 
Fire, will on Oct. 1 go to New York to 
become connected with the home of- 
fice in an official capacity. President 
Warfield of the Hanover has been 
anxious for some time to get new 
blood into the company and a younger 
man at the home office. 

Mr. Hubbard has been connected 
ewith the company in the west so long 
and is so well acquainted with its pol- 
icy and aims that the directors have 
chosen him for a prominent position 
with the company. Mr. Hubbard is 
now in New York, having left for the 
east on Monday, and will return in a 


: few days to make arrangements to 


leave for his new post. Western Man- 
ager C. W. Higley has not made an 
announcement yet as to Mr. Hub- 
bard’s successor. 
Stuck Faithfully to His Task 

Mr. Hubbard resides at Elgin, IIl., 
and is arranging to dispose of his resi- 
dence there. He is one of the men in 
the business who has stuck faithfully 
to his task, having no frills or furbe- 
lows on him, but standing all the time 
on bed rock. He is one of the oldest 
employes of the company in the west 
in point of service, having come into 
the office in the underwriting depart- 
ment, then taking the Illinois field and 
finally being appointed assistant man- 
ager. He is a popular man among a 
large circle of friends. They regret to 
see him leave the western ranks, al- 
though rejoicing in the promotion that 
has come to him. 
_ Mr. Hubbard went to the Hanover 
in 1894 in its western office and took 
charge of the Illinois field in 1896. He 
was recalled to the office in 1901 with- 
out being given a title, but being made 
chief in the underwriting department. 
In 1903 he was given the title of as- 
sistant manager. 
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FEDERATION’S PURPOSE 
NOW CLEARLY DEFINED 


National Council Transacts Very 





Important Business at 
Extended Session 





REPORT BY FRED L. GRAY 





Chairman of Standardization Commit- 
tee Leaves No Doubt as to What 
the Movement Means 





The National Council of Insurance 
Federation Executives held a very im- 
portant meeting at Detroit on Wednes- 
day evening of last week. It was 
attended by representatives from 
New York, Pennsylvania, Ohio, Michi- 
gan, Indiana, Illinois, Iowa, Minnesota 
and Kentucky. The most important 
business transacted was the receiving 
and adopting of the report of the stand- 
ardization committee, presented by 
Chairman Fred L. Gray of Minneapo- 
lis. This not only defined the pur- 
poses of the movement, but included 
a model constitution for adoption by 
new federations as organized. The ex- 
tension committee did not report. The 
publicity committee made a brief re- 
port. 

The committee on coordination of 
insurance interests has not met yet. 
Major N. E. Turgeon of Buffalo, its 
chairman, was present at the casualty 
meetings, as were also Charles H. Hol- 
land, R. P. Shorts, Henry H. Putnam 
and Wade Fetzer of the committee, 
but everybody was so busy that it was 
decided best to hold a meeting in Sep- 
tember or October. 

Mr. Gray’s Report 

The following is the text of Mr. 
Gray’s report on standardization, a 
remarkably able document: 

“In attempting to standardize the 
form of organization of the several 
state federations, it has been the aim 
of your committee to draft a model 
which will be at once brief and con- 
cise, yet not dangerously rigid. We 
believe that the uniform constitution 
here submitted will prove sufficiently 
flexible to meet all probable contingen- 
cies, while still sufficiently clear and 
explicit to prevent any misunderstand- 
ing of the true function of the organi- 
zation or of its proper governmental 
procedure. 

Object Set Forth 
“The section to which most study 
(CONTINUED ON PAGE 5) 
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United States Branch Statement January 1, 1915 
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ARRANGE FOR THE BIG 
NATIONAL CONVENTION 


Secretary H. H. Putnam Visits 
Indianapolis and Arranges 
Most of the Details 





DAYS 


THREE SESSIONS 





Program Includes Some of the Big Men 
in the Insurance World 
of Today 


Secretary H. H. Putnam of the Na- 
tional Association of Insurance Agents 
was in Indianapolis last week following 
his attendance at the casualty conven- 
tion in Detroit. He conferred at In- 
dianapolis with the executive commit- 
tee of the Indianapolis Local Agents 
Association and plans were completed 
for the annual meeting of the national 
body, which will be held in that city 
starting Oct. 4. It was decided to have 
the session three days—Oct. 4, 5 and 6, 
which will be Monday, Tuesday and 
Wednesday. The Indiana Association 
of Insurance Agents will hold its annual 
meeting at the same time and arrange- 
ments were made so that neither would 
confict. 


Good Array of Talent Secured 


The official headquarters of the meet- 
ing will be at the Hotel Claypool. The 
National Association has-a strong ar- 
ray of talent on its program this year, 
which includes David Rumsey, vice- 
president of the Continental, and chair- 
man of the laws committee of the Na- 
tional Board, a towering figure in the 
insurance world, who has displayed spe- 
cial talent in meeting very delicate situ- 
ations in which all companies were in- 
terested. Another speaker is Charles 
E. Sheldon, western manager of the 
American, one of the brilliant and able 
managers of the west, who is conspicu- 
ous in the associated activities of the 
business. 


Casualty Men Will Speak 


John T. Stone, president of the Mary- 
land Casualty, will give a notable ad- 
dress. Mr. Stone is one of the big 
casualty executives of the country who 
has a very strong sympathy for the 
field workers. George D. Webb of Chi- 
cago, of the firm of Conkling, Price & 
Webb, general agents for the London 
Guarantee & Accident and _ recently 
elected president of the National Asso- 
ciation of Casualty & Surety Agents, 
will also give an address. Mr. Webb is 
a man who has given much thought to 
the casualty and surety business and he 
is typical of the best agency product of 
the country. 

Mark T. McKee of Detroit, secretary 
of the National Council of Federation 
Executives, who has spoken at a num- 
ber of meetings, has been secured and 
will speak on “Conditions and Tenden- 
cies as Regards State Insurance.” Mr. 
McKee is secretary of the Michigan 
Fraternal Congress and is one of the 
big officials of the Yeomen. 

Stubbs to Give His Talk 


Lurton H. Stubbs of Chicago, lecturer 
on fire prevention, and former local 
agent at St. Joseph, Mo., will give his 
illustrated moving picture talk on 
“Burning Dollars.” This has been re- 
ceived with great interest and enthus- 
iasm by large audiences in various cities 
where it has been scheduled. Another 
talk will be by Frederick V. Bruns of 
Syracuse, N. Y., a very live local agent 
and prominent in the New York asso- 
ciation. He made an address before 
the annual meeting of the New York 
body this year that created much in- 
teerst and was one of the big features 
of that meeting. Mr. Bruns’ subject is 
“Better Insurance Salesmanship.” The 
program is an all round one and will 
attract much attention. 
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“Two of the Oldest and Strongest Fire Insurance Companies of France” 


GENERAL FIRE ASSURANCE COMPANY 
URBAINE FIRE INSURANCE COMPANY 


Agencies Desired in the Principal Cities and Towns 


FRED. S. JAMES & CO. 


PARIS, FRANCE 
ESTABLISHED 1819 


OF PARIS, FRANCE 
ESTABLISHED 1838 


United States Managers 
No. 123 WiLL1aAM STREET 


NEW YORK CITY GEO. W. BLOSSOM 

















DEVLIN TAKES SELLING END 





Well-Known Insurance Organizer Will 
Complete the Promotion Work 
of the Hibernia Fire 





Robert G. Devlin, well known as a 
life and fire insurance company or- 
ganizer, has taken hold of the promo- 
tion work of the Hibernia Fire of Chi- 
cago and will push it to conclusion. 
Mr. Devlin was formerly an attorney in 
St. Louis and is well schooled in sales 
methods. M. J. Naghten of the John 
Naghten & Co. agency at Chicago is 
president of the Hibernia Fire. The 
backers of the company are insurance 
and financial men of repute. Mr. Nagh- 
ten’s agency is one of the old timers of 
Chicago. The company will be under 
the wing of the Naghten office and 
hence will have experienced underwrit- 
ers at the helm from the start. 

—____-=-¢ a 


Snow Will Be President 


Steps are now being taken to amend 
the charter of the Franklin of Philadel- 
phia, so that nonresidents of the state 
may become directors. When all the 
legal requirements have been complied 
with, President E. G. Snow of the 
Home and four others on the Home 
board, will become directors of the 
Franklin and Mr. Snow will be elected 
president of the company. 
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Kaskaskia Live Stock Insurance Company 


Incorporated Under the Laws of Illinois 


Desires applications for agencies in Ohio and unoccupied territory in Illi- 
nois. Must be men of excellent standing, who can produce results. 


We have a clean, profitable proposition for the right men. 
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INDIANA GETS REDUCED 
FIRE INSURANCE RATES 


Flat Reduction of 20 Percent Is 
Made on Number of Large 
Desirable Classes 








CHANGE IN TERM RULE 





Risks Affected Are Preferred Lines of 
Business—New Tariff Goes Into 
Effect on August 27 





The Indiana Inspection Bureau has 
just issued a pamphlet of advisory 
rules, terms, privileges, riders and 
conditions which have been revised. 
The bureau recommends reductions in 
cities and towns (excepting Indian- 
apolis) of all classes rated under the 
analytic system. On and after Aug. 
27, 1915, a flat reduction of 20 percent 
from the published annual estimates is 
recommended to apply to the following 
classes: 


Fireproof office buildings (not con- 
tents); brick, stone or concrete (not ce- 
ment block, concrete block or tile) hotel 
and club buildings (not contents); brick, 
stone or concrete telephone exchange 
buildings, occupied exclusively for tele- 
phone exchange (not contents); _ brick, 
stone or concrete mercantile buildings 
(not contents) occupied exclusively for 
mercantile, office, public hall without 
stage or scenery, and,.dwelling purposes. 
This reduction does not apply to other 
brick, stone or concrete business build- 
ings and sprinklered risks. 


Reduction in Preferred Risks 


A, flat reduction of 20 percent is 
recommended on brick and frame 
churches, schools, court houses, libra- 
ries, jails, asylums, hospitals, alms- 
houses, -reform schools, infirmaries, 
county poorhouses, city halls and fire 
department houses. 

On dwellings in towns of 1 to 4% 
class, the basis annual rate of 24 cents 
is made for brick metal roof; 28 cents, 
brick shingle roof and brick veneered, 
hollow cement block or frame, and 32 
cents for brick veneered, hollow ce- 
ment block or frame, with shingle roof. 
In towns of classes 5 and 6, the basis 
brick metal roof is made 36 cents; brick 
shingle roof, 41 cents and_ brick 
veneered, hollow cement block or 
frame shingle roof, 45 cents. 


Changes Status of Term Insurance 


The bureau also changes the status 
of term insurance as follows: 


Risks Which Should Not Be Written for a 
Longer Term Than One Year 


(a) Policies for a longer term than one 
year should not be written on the follow- 
ing risks: 

1, Frame, iron-sheathed frame, skele- 
ton ironclad, brick veneered, hollow ce- 
ment block, hollow concrete block, tile 
(with or without 4-inch brick facing), 
skeleton steel frame covered with metal, 
or metallic. lath and plaster, mercantile 
or warehouse buildings. 

2. Hotels, country or suburban club 
houses of construction described in para- 
graph 1 above. 

_8 Buildings of any class of construc- 
tion occupied in whole or in part as manu- 
facturing risks, or special hazards, in- 
cluding lumber yards, coal yards and 
docks, cotton yards, sheds and platforms, 
tobacco stemmeries, prizing and rehand- 
ling houses, looseleaf tobacco’ sales 
houses, automobile garages, livery, board- 
ing, sales, and feed stables, cattle and 
Sheep barns, hay barns and warehouses, 
broom corn warehouses, grain elevators, 
srain warehouses, grain tanks, oil tanks, 
rolling stock of traction properties, green- 
houses, mushroom houses, penitentiaries, 
meat slaughtering and = establish- 
ments, creameries, col storage ware- 
houses, poultry packing establishments, 
and printing, lithographing or bookbind- 
Ing establishments. 

- Stocks of merchandise for sale or 
on storage. 

- Contents of any building, except 
those permitted in section (c). 

ote—A building should be considered 
as occupied for mercantile purposes only 
When the greatest hazard of occupancy is 
or storage, sale or exhibition for sale, 
pf merchandise. This shall not, however, 
2 held to include hay, grain, coal, ice, 
tip or lumber storage, or extra combus- 
ible occupancies, such as hay, hemp, 
room corn, cotton, ete, grain elevators, 








P. T. KELSEY, 
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To All Agents: 
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of present-day commercial credit. 


INSURANCE OFFICE 


OLDEST IN THE WORLD 
WESTERN DEPARTMENT CHICAGO 


The Sun, surpassing all revelations of its originators, was the keystone 
It has met influences that have de- 
stroyed many other companies, but has overcome all obstacles and crises 
with wisdom because of the high character of organization. 
Oldest Insurance Company in the World, which has been loyal to your interests. 


F. M. JONES, 
Asst. Manager 
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grain warehouses, livery, boarding sales 
and feed stables or warehouses belonging 
to and on same premises as the manu- 
facturing plant to which they belong. 
Risks Which May Be Written for a 
Longer Term Than One Year 


Term Rule—Risks that are eligible for 
a longer term than one year should be 
written only as follows: 

= years—1% times the annual esti- 
mate. 

Three years—2% times the annual esti- 
mate. 

Four years—3% times the annual esti- 
mate. 

Five years—4 times the annual esti- 
mate. 

Or in other words, add 75 percent of 
the annual estimate for each additional 
year, or pro rata thereof for part of a 


year. 

(b) Policies for a longer term than one 
year: may be written on the following 
buildings: 

(1) On buildings of any class of con- 
struction (except those prohibited in sec- 
tion (a) ), including brick, stone or solid 
concrete buildings occupied for opera 
houses or theaters, heating plants, elec- 
tric lighting and power plants, gas plants 
and gas pumping stations. 

2. On the following buildings of any 
class of construction, viz., court houses, 
libraries, jails, asylums, hospitals sani- 
tariums, almshouses, infirmaries, poor- 
houses, referm schools, and waterworks 
pumping stations. 

Note—A brick, stone or solid concrete 
mercantile building otherwise eligible for 
term insurance as above specified should 
not be rendered eligible by the following 
occupancies: 

Automobile stocks, with repairing (not 
garages). 

Bakeries, retail (not exceeding 5 hands). 
_ Candy making (hand power, not exceed- 
ing 2 hands). 

Cigar factories (not exceeding 5 hands). 
Electrical supplies (with small repair- 


g). 

Furniture stores (with small repairing 
—no upholstering). 

Hardware stores (having ordinary tin 


shop). 
Milk depots. 
Meat shops (without power). 
Marble shops (without power). 
Photograph galleries. 
Plumbing shops’ (not 
hands). 
Printing offices (not exceeding 5 hands). 
Restaurants or saloons. 
Tailor shops (not exceeding 5 hands). 
_ Turkish baths. 
Contents 


(c) Policies for a longer term than one 
year may be written on the following con- 
tents only when the containing building 
is eligible for term insurance: 

.. Telephone exchange property, in- 
cluding switchboard and other apparatus 
in connection therewith. | 

. Lodge, office, bank, store and house- 
hold furniture. 

3. Contents of heating, electric lighting 
and power plants, gas plants and gas 
pumping stations. 

Hotel and city club furniture and 
supplies only when written in same policy 
with the building. 

5. Contents (except automobiles and 
other motor driven vehicles) of dwellings, 


in 


exceeding 5 





private boarding houses, flats, tenements 
and apartment houses and private barns. 
Contents of churches, educational in- 


4 stitutions and dormitories. 


ontents of the following buildings: 
Court houses, libraries, jails, asylums, 
hospitals, sanitariums, almshouses _in- 
firmaries poorhouses, reform schools, and 
waterworks pumping stations. 


Risks Which Should Not Be Written for a 
Longer Term Than One Year 

(d) Policies for a longer term than 
one year should not be written on the fol- 
lowing sprinklered risks: 

1. Celluloid factories, cereal mills, 
chemical works, cork factories, cotton 
gins, flour mills, glass factories, glue fac- 
tories, glucose works, grain elevators, 
grease works, malting plants, mining 
property, oil cloth works, oil mills, pack- 
ing houses, planing mills, sash and blind 
factories, saw mills, slaughter houses 
soap factories, starch works, and whisky 
distilleries. ~ 

. Contents of the risks described in 
paragraph 1 above. 

3. Stocks of merchandise for sale or 
on storage. 

4. Contents of cotton compresses, cot- 
ton sheds, cotton warehouses, tobacco re- 
handling houses, tobacco stemmeries, to- 
bacco warehouses and whisky warehouses. 


Risks Which May Be Written for a Longer 
Term Than One Year 


(e) Policies for a longer term than one 
year may be written on the following 
sprinklered risks, at the regular term 
estimates, to have the benefit of which the 
risk must be equipped with an approved 
sprinkler system: 

Note—When more than 10 percent of 
the value of a risk is unsprinklered poli- 
cies for a longer term than one year 
should not be written. 

Sprinklered mercantile buildings and 
their contents (not stocks of merchan- 
dise), including all buildings used in 
whole or in part for storage or sale of 
as either at wholesale or re- 
ail. 

Note—The presence of small manufac- 
turing hazards in connection with mer- 
cantile occupancies shall not exclude 
buildings from benefits of this rule. 

2. Buildings (not contents) occupied 
for cotton compresses, cotton sheds, cot- 
ton warehouses, tobacco rehandling 
houses, tobacco stemmeries, tobacco ware- 
houses and whisky warehouses. 

. All sprinklered risks (not prohibited 
in section (d) and not embraced in para- 
graphs 1 and 2 of section (e) ), including 
sprinklered manufacturing risks and spe- 
cial hazards, both buildings and contents 
(not stocks of merchandise), subject to 
not less than 80 percent coinsurance in 
the case of specific policies, and not less 
than 90 percent coinsurance in the case of 
blanket policies. 


Applies to Indianapolis 


The new term rate applies to In- 
dianapolis also and there has been 
considerable conjecture there as to 
just what the result will be. Some of 
the local agents claim that while the 
basis for one year has been lowered, 


| the general result for the three and 
five year business has been unchanged. 
The point is made by some of the 
business interests that the city spent 
$200,000 improving the fire department 
and therefore there should have been 
a material reduction in preferred busi- 
ness rates. Some say that Indian- 
apolis, with a fully equipped fire de- 
partment and in class 2, should have 
been given better rates than smaller 
cities and towns which have poorer 
departments. However, the companies 
are not discriminating in favor of any 
state or city and the new term rule is 
being applied without favor to all the 
states in the west alike. The com- 
panies feel that no favoritism should 
be shown in the promulgation of the 
term rule and rates. 








Changes in the Field 











Thomas J. Flynn 


Thomas J. Flynn of Chicago, special 
agent of the Columbian of Indian- 
apolis, in Illinois and Indiana, has re- 
signed to become special agent of the 
Dubuque Fire & Marine in Ohio and 
Michigan to succeed J. R. Balsmeyer 
of Toledo, resigned. Mr. Flynn will 
probably make his headquarters in 
Columbus. The Dubuqué has a good 
plant in the two states and is well 
liked. Mr. Flynn is an experienced 
insurance man, having been for some 
time an examiner in leading offices of 
Chicago and then became chief clerk 
at the home office of the Sterling of 
Indianapolis, later going into the field 
for that company. 





T. M. Purtell 


The Merchants’ National Fire of 
Chicago has been granted a Wisconsin 
license. This recently-organized com- 
pany has capital of $125,000 and a sur- 
plus of $94,000. The president is 
George H. Bresee. T. M. Purtell of 
Madison, formerly state fire marshal 
of Wisconsin, will be special agent of 
the company in Wisconsin. 

———-_ > oa 


R. R. Shaw, a Chicago insurance man 
and son of A. F. Shaw of A. F. Shaw & 
Co., is among those who will take military 
training in the citizens camp at Fort 
Sheridan, Il. 
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LAW CAUSES CONFUSION 


MINNESOTA ACT TROUBLESOME 








Rate and Term Rule Changes and Rate 
Corrections Necessitate Much 
Work in General Offices 





Since June 9, 1915, when the new anti- 
rate discrimination law went into effect 
in Minnesota, five insurance companies 
have had their share of trouble with 
agents in that state in the matter of 
rate observance. The companies have 
been taking no chances but have held 
their agents strictly to published rate 
estimates, as the penalty for any viola- 
tion of the law is a fine of not less than 
$100 nor more than $5,000, in addition 
to which the license of any fire insur- 
ance company, agent or broker, guilty 
of such violation may be revoked or sus- 
perded by the commissioner of insur- 
ance, 

Big Penalty Possible 


Section 2 of the new bill is of par- 
ticular interest to companies. It reads 
as follows: 

No fire insurance company or other in- 
surer against the risk of fire or lightning, 
nor any rating bureau, shall fix or charge 
any rate for fire insurance upon property 
in this state which discriminates unfairly 
between risks of essentially the same haz- 
ards and having substantially the same 
degree of protection against fire. 


Many Rates Changed 


The General Inspection Company of 
Minneapolis,:in order to assist com- 
panies and agents in observing the re- 
quirements, has divided the state into 
two sections, north and south, and out- 
lined, in each section, the class of town, 
according to its fire fighting facilities. 
In sixth class towns, north and south— 
a 10 percent reduction from former 
basis rates on dwellings has been es- 
tablished; in brick and stone mercantile 
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buildings, 1214 percent reduction is es- 
tablished for the northern section of the 
state and 15. percent reduction in the 
southern section; churches, schools and 
other public buildings take a reduction 
of 12% percent north and 15 percent 
south. In all towns other than sixth 
class the reduction on dwellings is 20 
percent; brick and stone mercantile 
buildings 12% percent off in northern 
section and 15 percent off in southern 
section and churches, schools, etc., 12% 
percent reduction north and 15 percent 
south. 


Term Rule Increases Difficulties 


Again, the term rule has been changed 
so that there are no two annual rates 
for three years and three annual rates 
for five years on dwellings, churches, 
etc., in fact, in any property eligible 
for term insurance. The new rule re- 
quires two and one-half times the an- 
nual rate for three years and four an- 
nual rates for five years, and this ap- 
plies to tornado risks (other than farm) 
as well. 


How Term Rule Works 


As an illustration in connection with 
a frame dwelling formerly rated at 40 
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interested service you get at Hotels Statler—where ‘‘the guest is always right. 
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cents per annum, the present rule al- 
lows 10 percent reduction in sixth class 
towns. This makes the annual rate 36 
cents and for three years 90 cents; five 
years, $1.44. In other towns the re- 
duction is 20 percent, making the basis 
annual rate 32 cents, 80 cents for three 
and $1.28 for five years. Under the old 
regime a dwelling rated 40 cents per 
annum would rate 80 cents for three and 
$1.20 for five years. The former tor- 
nado rates on dwellings were 25 cents 
for one year, 50 cents for three and 75 
cents for five years. Now, the annual 
rate is 16 cents, 40 cents for three and 
64 cents for five years, regardless of the 
class of town. This brings lower tor- 
nado rates, but increase the five-year 
fire rates on dwellings 24 cents in sixth 
class and 8 cents in other towns. 


Company Troubles Lessening Now 


While the companies have been bur- 
dened with much correspondence with 
agents, owing to the new rates, the 
trouble is gradually lessening and there 
is a general acceptance and almost uni- 
versal approval of the changes brought 
about by the new law, which, it is 
thought, will be adopted in numerous 
other states under jurisdiction of the 
Western Union later on. 

————_-_» ee 


POTTS GETS OUT 





UNHARMED 





Recent Decision on Omnibus Appro- 
priation Measure Does Not Hit 
‘State Insurance Department 





Inasmuch as Judge Creighton at 
Springfield, Ill., in his decision regard- 
ing the omnibus bill, passed by the last 
legislature, did not involve the state 
insurance department, Superintendent 
Potts is preparing to renew his fight 
against the fire companies. He has his 
eye set especially on the anti-trust liti- 
gation. In the suit brought by J. B. 
Fergus it was held in the petition that 
only the attorney-general could bring 
proceedings in behalf of the state and 
not a special attorney engaged by a 
department. 

Attorney A. A. McKinley of the in- 
surance department, defended the ap- 
propriation made by the insurance de- 
partment for carrying on the anti-trust 
litigation. He held that the insurance 
department had as much right to start 
litigation on behalf of the state as the 
attorney-general. While the court did 
not specifically rule on Mr. McKin- 
ley’s contention, it indirectly upheld 
him by refusing to enjoin the pay of 
special legal counsel for the insurance 
department. In view of these facts, 
therefore, Superintendent Potts feels 
free to go ahead and use all the force 
he can command to uphold his side of 
the case. . 

——___- <> ee --- 
Edgar M. Davis Advanced 

Edgar M. Davis, secretary and man- 
aging underwriter of the Arizona Fire, 
has been promoted to the position of 
vice-president and general manager. 
The company has made excellent prog- 
ress under Mr. Davis’ direction and he 
has the confidence of the directors and 
agents of the company. He was form- 





erly president of the St. Louis Fire. 


HANDLE OUTSIDE TOWNS 








FIELD MEN OF IOWA MEET 





Plans Made to Have Uniform Rating in 
Points Where Desk Schedule 
Is Used 





Des Moines, Sept. 1—(Special)—A 
movement to secure a uniform rating of 
the unrated towns of Iowa _ was 
launched by thirty well known Iowa 
field men at a meeting Monday. O. J. 
Davis of the Home was named chairman 
of a committee of seven, consisting of 
the following: C. D. Wadsworth, secre- 
tary, Springfield Fire & Marine; Her- 
man Miller, secretary Iowa Manufac- 
turers; Ed. H. Smith, president Farm- 
ers of Cedar Rapids; Webb Elliott, 
manager of the State Insurance Com- 
Pany department of the Phoenix of 
Hartford; R. S. Howell, assistant man- 
ager of the Hawkeye-Des Moines de- 
partment of the Firemen’s Fund; M. F. 
Yakish of the Security of Davenport. 

The committee submitted a plan of 
action and will meet again in two weeks, 
when further pians will be announced. 


Davis Explains the Move 


Chairman O. J. Davis of the commit- 
tee said: 


This action becomes necessary on ac- 
count of the misunderstanding of the desk 
schedule issued by the Iowa’ Rating Bu- 
reau. This caused many different rates to 
be promulgated by different field men and 
companies. It would mean a heavy ex- 
pense to have each company separately 
rate each town. In order to obviate these 
troubles each company is to furnish the 
rating bureau a diagram or map made by 
its field men giving all information in re- 
gard to the individual risks of the several 
small towns in the state. This map is to 
be turned over to the Iowa Rating Bureau, 
which will publish rates based upon the 
schedule for unrated towns furnishing the 
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companies with these rates at» the mini- 
mum cost. his also will give a uni- 
formity of rates in each town and make 
it possible for the companies to do busi- 
ness without violating the anti-discrimina- 
tion law. 

No maps are to be used but those which 
have been made since July 4 when the 
new law took effect. After this supply of 
maps is rated, the field men will probably 
be sent out in pairs throughout the state, 
which will be divided into districts, mak- 
ing maps of all unrated towns. These 
in turn will be given to the Iowa Rating 
Bureau, this work to be pushed with all 
possible speed until every town in the 
state is properly rated. 


Manager Walling Present 


K. L. Walling of the Iowa Rate 
Bureau, who was present, gave many 
interesting suggestions as to the further 
promulgation of the idea. 


FEDERATION’S PURPOSE 
NOW CLEARLY DEFINED 


(CONTINUED FROM PAGE 1) 


was given and to which we particu- 
larly invite attention is the one setting 
forth the object of the organization. 
In our judgment none of the state 
federations has thus far hit the mark 
in describing the purpose of this move- 
ment. Most of them deal with the sub- 
ject in terms so vague as to be almost 
meaningless, such for instance as ‘to 
promote the interest of the insurers, as- 
sured and policyholders of the state 
of While this language indi- 
cates a most laudible ambition, it leaves 
one in doubt as to where the undertak- 
ing starts, what direction it follows, and 
the real nature of its goal. We are 
of the opinion that the federation has 
already suffered from the lack of plainly 
defined boundaries and that much con- 
fusion could have been avoided had 
there been a better understanding at 
the outset of what it did not purpose 
doing. In consequence of this uncer- 
tainty there are not a few who, in their 
loyalty to other insurance organiza- 
tions have viewed the activities and 
utterances of this latest arrival with 
no small misgiving. 
What It Represents 


“For these reasons it would seem 
imperative that before proceeding fur- 
ther we should ‘take stock’ and deter- 
mine once and for all whether there 
is a legitimate field of endeavor open 
to the federation, one which at no 
point and in no degree overlaps the 
fields already so effectively occupied 
by the other associations. And, if in 
view of existing conditions, and of 
the past performances of the federa- 
tion, it is believed that a genuine need 
exists for the continuance of its work, 
it would seem that this is the time and 
place to define the nature of that work 
in terms which cannot henceforth be 
misunderstood. 


Opposition to State Insurance 


_ “In considering this phase of the sub- 
ject, the committee’s first step was to 
determine by the process of elimination 
what matters and things do not prop- 
erly fall within the scope of the move- 
ment, and in doing this we were slowly 
but surely impelled to the conclusion 
that the Federation has but one mis- 
sion which it can reasonably invite in- 
surance men of all classes to support, 
namely, opposition to state insurance in 
any and all forms. We are of the be- 
lief that to go a single step beyond this 
One fundamental issue will ultimately 
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precipitate questions concerning which 
there must be much difference of opin- 
ion among the members of the Federa- 
tion itself, 


Admits All Classes 


“It must be remembered that the 
federation admits to its membership 
insurance men of every class and de- 
scription, among whom there are many 
who hold widely divergent and oft- 
times wholly irreconcilable views re- 
garding certain of the theories and 
practices of underwriting. An organi- 
zation thus constituted cannot prop- 
erly interest itself in such controversial 
questions as the relative merits of legal 
reserve and assessment life insurance, 
nor can it consistently take sides in 
the perpetual debate between stock and 
mutual companies, either fire or cas- 
ualty. 


Clear Statement of Purpose 


“There is, however, one mighty ques- 
tion over which there can be no pos- 
sible dispute between insurance work- 
ers—a question in which all are vitally 
concerned, and that is the unfortunate 
consequences of state insurance of any 
kind or in any form, not only to com- 
panies and agents, but to the insuring 
public as well. To this doctrine we all, 
whatever be our individual insurance 
creed or underwriting dogma, can en- 
thusiastically subscribe. But to go be- 
yond such common ground would only 
be to sow the seeds of discord and in- 
vite such embarrassment and friction 
as would in all probability lead to the 
early disintegration of the entire move- 
ment. If there be a covert hope on the 
part of any federation man that the 
organization may some time be brought 
to wield its great influence in behalf of 
his particular insurance “ism” that 
hope should be promptly dispelled; and 
hence that there may be no further un- 
certainty regarding the real purpose of 
the movement we recommend that the 


constitution of all state organizations | 


contain the following article: 

“<The object of this federation is 
to furnish to its members and the 
general public of (name of state) 
reliable information concerning the 
origin, nature and effect of any and 
all legislation, the purpose or na- 
tural consequence of which is to 
make the state directly or indi- 
rectly, wholly or in part, an under- 
writer of insurance hazards of any 
description.’ 

Reasons for This Language 


“We favor this language for three 
reasons: First, because it plainly 
points to the one indisputable function 
of the Federation and thereby sharply 
eliminates from consideration all other 
functions; second, because, though nar- 
rowing the sphere of the federation’s 
activities to a single issue, it yet opens 











the way to the employment of endless 
and perfectly legitimate means for a 
final and correct settlement of that por- 
tentuous issue. It lays a solid founda- 
tion for constructive publicity and for 
all manner of educational campaigns, 
and possibly more important still, it 
affords a vehicle of enormous potential 
power whereby the ‘insurance vote’ may 
be effectually mobilized for defensive 
purposes when, perchance, education 
and publicity have failed to score. In 
the third place we favor this form of 
declaration because it frankly pro- 
claims a purpose to render a much 
needed public service, a purpose which 
every right-minded citizen should ap- 
plaud. Outside of that insignificantly 
small element which advocates state 
insurance from ulterior motives, who 
is there that can possibly object to 
learning from authoritative sources the 
true facts regarding a matter of such 
far-reaching importance to society? 
Surely the most captious critic can find 
no possible justification for attacking 
this announcement of the federation’s 
object.” 


Constitutional Provisions 


The constitution submitted contains 
the statement of purposes as given 
above. It makes eligible to member- 
ship “any person interested in the suc- 
cess of legitimate insurance of any 
kind, whether as insured or insurer or 
as the representative of either.” The 
board of directors shall consist of 
twenty-one members, besides the five 
officers, representing various portions 
of the state and the various branches of 
insurance. The immediate government 
shall rest in an executive committee of 
five members, besides the officers, 
chosen by the directors, not more than 
two representing the same branch of 
insurance. 


— 


KENTUCKY FEDERATION’S ACTION 
The Kentucky Insurance Federation 


























has decided to give publicity to its ef- 
forts to secure representation on the 
workmen’s compensation commission, 
which organized itself some time ago 
for the purpose of drafting a compen- 
sation law for presentation to the 
state legislature next January. A 
meeting of the executive committee of 
the federation was held in Louisville 
Monday, and Fred Forcht, who repre- 
sents the loss departments of a num- 
ber of liability companies, was ap- 
pointed attorney and will present the 
request of the federation for repre- 
sentation on the commission. 


Public Statement Issued 


T. Carter Tiller, secretary of the 
federation, made the following state- 
ment to the newspapers of the attitude 
of the insurance men: 

We are against monopolistic state in- 
surance. We are against any fund being 
set aside to put the state in the insurance 
business. The insurance companies pay a 
tax to the state. The insurance agents 
pay a license. Theirs is a business which 
has been built upon years of experience 
and labor. Many have made it their life- 
time endeavor. They have a right to be 
heard. Of course, we are heartily in favor 
of a reasonable and sane law; we believe 
that the theory of compensation insurance 
is good, but it is as unreasonable to want 
the state to engage in the insurance busi- 
ness as it is to expect it to go into the 


newspaper business or the grocery busi- 
ness. 


ee 8 ae 
Will Take New Post Soon 


Chas. H. Coffin, vice-president of 
the German American, who will be 
elected president of the Niagara Fire 
at the annual meeting, will leave his 
present position about the middle of 
October. He plans to join the Niagara 
in November. Following a vacation, 
he will take up his new work. A new 
vice-president and a new secretary of 
the Niagara will be appointed by the 
directors, but it is understood that Mr. 
Coffin will be the one who will make 
recommendations as to who these offi- 
cials will be. 
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MOTOR INSURANCE NEWS 
ORGANIZING TWIN COMPANIES 





Rushmore B, Heed Proposes Fire and 
Casualty Institutions to Specialize 
on Automobiles 





Rushmore B. Heed, former Michigan 


manager for the American Automobile ' 


of St. Louis, is organizing two specialty 
insurance companies in Chicago to 
write full coverage automobile insur- 
ance. They will be known as the 
Northern Automobile Insurance Com- 


pany and the Northern Automobile In- | 


demnity Company. The former will 
write the fire, theft and collision in- 
surance, and the tatter the liability and 
property damage. Articles of 
poration are to be filed next week and 
the proposed capital of each is $500,000. 
The stock will be offered at two for 
one. The total amount of capital and 
surplus will be $2,000,000. 

Mr. Heed and his associates have 
interested some very big. business men 
in Chicago, Milwaukee, St. Louis, De- 
troit and Moline, Ill, in the project, 
and they will serve as corporators. Mr. 
Heed has been very successful in the 
automohile insurance line. His record 
in Michigan was one of big production 
with an excellent loss ratio. He left 
the American Automobile to go with 
the Home of New York and Fidelity & 
Deposit as western manager of their 
joint automobile department. When 
the idea of western and Pacific Coast 
departments for the two companies was 
abandoned, Mr. Heed began work on 
the organization of a specialty com- 
pany and now has his project well in 
hand. Before engaging in the auto- 
mobile insurance business he was for 
five years with the American Credit In- 
demnity as assistant to the president. 


Fire Company Ready 


The organization of the American In- 
demnity Automobile Company by the 
American Indemnity of Galveston has 
been completed. The capital of $100,- 
000 and surplus of $50,000 have been 
paid in and applications for licenses 
are being made in various states where 
the American Indemnity operates. The 
new company will write the fire and 
theft end of the automobile business. 





Names Still Lower Rates 


The Georgia Casualty Company this 
week announced new low rates on auto- 
mobile liability, collision and property 
damage insurance for the Chicago dis- 
trict. The company has been writing 
at considerably !ess than the tariff since 
its Chicago general agency was opened 
four months ago, and states that its 
experience thus far warrants further re- 
ductions. On a 16 horsepower car the 
liability rate is $22 and the property 
damage $8; on a 
$49 and $12; on a 40 horsepower, $59 
and $15; on a 50 horsepower car, $69 
and $17. Collision rates range from $25 
for class A up to $190 for glass Z. The 
class E rate is $40 and class H rate 
The additional charge for full 
coverage collision protection is $25. 
Reductions are also made by the com- 
pany on all commercial vehicles. 


$55. 





Proposes Theft Bureau 


A big scheme whereby thefts of au- 
tomobiles will be reduced has been 
planned by Sheriff John F. Griffin of 
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Des Moines. He proposes to estab- 
lish in Des Moines headquarters from 
which will be mailed out to officers all 
over Iowa the number and description | 


of every automobile stolen within a | 


few hours after the theft. Each auto- 
owner will pay $1 per year for this pro- 
tection. A reward of $25 will be paid 
for the recovery of a sichen machine. 
There are 140,000 automobiles in Iowa 
and it is estimated there are 500 ma- 
chines stolen yearly. 





Ratings on New Models 


Unofficial automobile insurance rat- | 


ings on newly announced 1916 models 
of various manufacturers follow: 
Type a List Ins. Coll. 
Model bod price h.p. rating 
Enger Motor Gar Co., Cincinnati. 
Twin a, 33 A 
Jackson Automobile Co., Jackson, Mich. 
4-cyl. 5-p. tour. 985 20 A 


Light 8 + -p. tour. 1,195 26 A 

Large 8 -p. tour. 1, 685 39 Cc 
W.A. Paterson Co., Flint, Mich. 

6-cyl. -p. tour. 985 5 A 

ni Geo. w. Davis Motor Car Co., Richmond, 

6- rey 5- > = 1,250 2 

6-cy 1,495 2 


5 
r. 9 
Watiaday— Barley Mfg. Co 

2,285 34 
1,385 22 


5-p. tour. 


Wy we 


40 





Attacks Iowa Liability Law 


Iowa’s law providing that insurance 
companies may write automobile lia- 
bility insurance has been attacked in 
the courts at Des Moines. Frank L. 

(CONTINUED ON PAGE 23) 





News About Companies 











Associated Industries Fire, Chicago— 
The Illinois department will make an 
examination of this company this week 
on its application for a license to do busi- 
ness. It was chartered a little over a 
year and a half ago and the authorized 
capital of $200,000 together with a sur- 
plus of $40,000 is now on deposit in a 
Chicago bank. psig 

Automobile Insurance Company of Hart- 
ford—It has increased its capital from 
$300,000 to $500,000 and the surplus from 


$300,000 to $500,000. The company is 
affiliated with the Aetna Life. It began 
to write business in July, 1913. The last 


annual statement showed total assets of 
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Established 1857 


UNITED STATES BRANCH: 


Hamburg, Germany 
123 William St., New York 


J. H. LENEHAN, United States Manager 


Assets $1,776,370.17 


Surplus $938,770.84 








Liabilities $837,599.33 


The above funds are held exclusively for 
the protection of American policyholders 





C. A. PALMER, President 
S.D. ANDRUS, V.-Pres. & Man’g Undwriter 


C. O. DAVIS, Vice-Pres. W. A. ELDRIDGE, Secy. 
FH. te RS H, Counsel H. R ‘VERNOR, Asst. Secy 
ES, ‘Treasurer 


THE INTER-STATE F IRE INSURANCE CO. 


of DETROIT, MICHIGAN (Organized 1913) 
Capital $250,000. Surplus, over $150,000. 
406-412 DIME BANK BUILDING 





ars -— Indemnity Company 





(A PARTNERSHIP) 


OF SPRINGFIELD, ILLINOIS 
Resources Exceed $4,000,000 
Chicago Office, 1560-1564 Insurance Exchange 


Dram-Shop Indemnity 





$791,440.63, with a surplus to policyhold- 
ers of $592,793.02. By increasing the cap- 
ital and surplus, the company will be able 
to enter additional states. The company’s 
charter allows it to write all kinds of 
fire, marine and inland marine risks. 


Fire Marshals on Spy Hunt 


A. A. Bach, first deputy state fire 
marshal of Illinois, Deputy Price and 
Attorney F. L. Salisbury, all connected 
with the Chicago office of the 
department, became spy investigators 
Wednesday. Deputy Price investigated 
the explosions and fire which destroyed 
the home of Dr. John Petersen at Riv- 
erside, Ill. He stated that on the day 
following the fire a stranger attempted 
to burn some private papers not con- 
sumed with the house. Dr. Petersen 
was closely questioned by the depart- 
ment officials as to possible relations 
with the German government and doc- 
uments rescued from the fire are being 
translated into English. 


_ SD Oo 
Department Report Early 


The annual report of the Indiana de- 
partment for 1914 came out Monday. 
Harry lL. Arnold, actuary, and his asso- 
ciates, are felicitating themselves over 
the fact that the report is out four 
months earlier than last year’s. Next 
year they expect to beat this year’s record 
at least one month. 





EASTERN NOTES 


The American Eagle fire began writing 
New York city business Tuesday. 


G. Fred Swen has been appointed spe- 


‘cial agent of the Franklin Fire of Phila- 


delphia for Maryland, as of Sept. 1 


The First Reinsurance Company of 
Hartford has not made application to re- 
new its license in New York state this 
year. 

Walter J. Hildebrandt, for eight years 
in charge of the Whilden & Hancock 
brokerage office, has joined Arthur F. 
Houts & Co., Inc. 

General adjustment Bureau has ap- 
pointed W. Lenox, manager of the 
Albany, N. Y., office, succeeding the late 
Charles H. Hibbs. Mr. Lenox has been 
special agent of Hartford Fire for eastern 


New York state. 


The Svea has opened a local depart- 
ment in New York city on the ground 
floor of the building at 123 William street. 
A. H. Ayers, Jr., for the past twelve years 
counter man under A. B. Mills, the former 
agent, has been placed in charge. 





———————_2 ee — ; 
MISCELLANEOUS NOTES 


The Tennessee Underwriters Associa- 
tion of Local Agents will hold its annual 
meeting at Knoxville, Nov. 16-17. 

H. H. Clutia, having severed his con- 
nection with the Fidelity Underwriters, of 
New York, has tendered his resignation 
as a member of the Western Union. 

The city stioraes of Jacksonville, Fla., 
has ruled that the city cannot purchase 
insurance from its own employes who act 
as agents for companies. 
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AS VIEWED FROM CHICAGO 


WESTERN BUREAU MEETING 


The annual meeting of the Western 
Insurance Bureau will be held at. Buf- 
falo, October 13-14. The executive 
committee met this week and decided 
as to the meeting. 9 








* 
POST INSURANCE RATES CUT 


The post office has announced new 
rates on parcel post insurance as fol- 
lows: Three cents for packages worth: 
$5 or less; five cents for packages 
worth from $5 to $25; ten cents for 
packages worth from $25 to $50; 
twenty-five cents for packages worth 
from $50 to $100. The old rates were 
five cents for packages worth $25 or 
less; ten cents for packages worth $50 
or less. 

* * * 
STATE FIRE MARSHALS’ MEETING . 


The annual meeting of the State Fire 
Marshals: Association will be held at the 
Hotel La Salle Friday and Saturday of 
next week. Walter H. Bennett, state 
fire marshal of Illinois, is president of 
the organization. There will be a large 
attendance and an excellent program 
has been provided. One of the chief 
addresses will be given by Secretary 
Franklin H. Wentworth of the National 
Fire Protection Association on “In- 
dividual Responsibility for Fires Due to 
Negligence of Criminality.”. The Un- 
derwriters Laboratories of Chicago will 
give some motion pictures appropriate 
to the occasion. 

* ok * 
INVOLVED IN FERGUS CASE 


The decision of Judge Creighton of 
Springfield, Ill., sustaining James B. 
Fergus in the injunction suit he brought 
to restrain the state treasurer of Illi- 
nois from paying out monies appro- 
priated in the omnibus bill passed by 
the legislature, will affect the state fire 
marshal’s department. The contention 
made by Mr. Fergus, who is a taxpayer, 
was that this omnibus bill was creating 
offices and appropriating pay for them 
in a manner that was irregular and 
these appropriations were not made in 
the regular salary bill) The deputy 
state fire marshal and some half dozen 
assistants are involved in this injunc- 
tion suit and their pay has been held 
up. There is talk now of a special ses- 
sion of the legislature being called to 
provide for the pay of the state depart- 
ments which are crippled by this deci- 
sion. The matter will likely be carried 
up to the higher court, whoever wins 
on the next round, and it will be a long 
time before it is settled. 


* * * 
FIRE LOSSES ARE LIGHT 


Fire losses during July and August 
were very light throughout the west. 
Lightning and tornado losses have 
been coming in at a good clip. Owing 
to the central part of the country be- 
ing swept by long-continued rains dur- 
ing the summer, many of the fires due 
to the dry season have been eliminated. 
The hail-writing companies, of course, 
have suffered most severe losses. 

OR we 
SUMMER HOTEL BUSINESS 


The summer or season hotels, ever 
considered a warm proposition by com- 
panies, will be looked after more close- 
ly, for a time, than ever before, and it 


is said some companies are unloading - 


as much of this liability as is possible. 
The unusual cold weather througnout 
the summer has so materially decreased 
the number of summer tourists that the 
source of revenue ordinarily in evidence 
is practically nil, and that many sum- 
mer hotel proprietors will be forced to 





The Leading Fire 
Company of the World 





Assets in 


P. W. CADMAN, Asst. Mer. 





ROYAL 


INSURANCE COMPANY, Limited 


Held for Exclusive Protection of United States Policyholders 


iivestments in the highest grade of American Securities and held in trust for sole pro- 
tection of American Policy Holders by United States Insurance Departments and United 
States Trustees who “who have not the right or power to reduce the aggregate of the deposit 


soin trust with them, without the previous consent in each case of the Superintendent 
of the Insurance Department.” 


The Royal owns and occupies its own magnificent Office Buildings in the Cities of 
New York, Philadelphia, Chicago and San Francisco. 


WESTERN DEPARTMENT ROYAL INSURANCE BUILDING, CHICAGO 








Not here for a Day 
But for All Time 





United States $13,291,637.18 


( Quotation from Deed of Trust) 





GEORGE W. LAW, Manager L. C. STARK, Loss Supt. 



































the wall is a foregone conclusion. n | 
anticipation of this result, the Meal 
hazard looms up in gigantic propor- | 
tions, hence the added anxiety to com- 
panies writing this class of business. 





CHICAGO AND SUBURBAN 


BUSWELL TO HAVE SUPERVISION | 


| 

H. G. Buswell ‘of Chicago, Cook | 
county manager of the Home of New 
York, now takes charge of the Frank- 
lin Fire of Philadelphia in the same 
way. The Home, as is known, con- 
trols the Franklin. There will be no 
change in the present agency arrange- 
ments of the Franklin otherwise than 
that Mr. Buswell will supervise the 
Cook county business from his’ office. 


* * xX 
‘WILL PRESS MATTER WITH HOYNE 


Superintendent Rufus °*M. Potts of 
Illinois was in Chicago last Friday 
enroute home from Minneapolis, 
where he delivered an address before 
the Fraternal Congress. Mr. Potts 
called up the state’s attorneys office 
to inquire when State’s Attorney 
Maclay Hoyne would return from his 
vacation, inasmuch as Mr. Potts was 
desirous of having a further hearing 
with him concerning bringing quo 
warranto proceedings against the Chi- 
cago Board. Superintendent Potts 
had one audience with State’s Attor- 
ney Hoyne, making charges against 
the Chicago Board and requesting him 
to take action. At that time Mr. 
Hoyne was busily engaged in settling 
the street car strike and later had the 
Eastland matter to deal with. Then 
he went on his vacation. Superin- 
tendent Potts says that soon after the 
first of September Mr. Hoyne will re- 
turn and then he and Attorney A. A. 
McKinley of the insurance depart- 
ment will take up the subject with 
him further. 














* * * 
CHICAGO BOARD MEETING 


The Chicago Board will hold its | 
quarterly meeting Thursday of this | 
week. The most important subject to | 
come before the body will be the new | 
minimum tariff rates. The executive 





—Dixit et Fecit— 


of companies committed on risks in Chicago or its 


To All Managers contiguous territory—I can save you upwards of | 





$50,000.00 annually through my inspections, 


Sixteen years experience in this field. Prompt 


personal attention given to all commitments. 
Telephone Wabash 3033 
1568 Insurance Exchange - 


Chicago 


C. W. PIERCE | 


Independent Inspector and Fire | 
Prevention Counselor 


OVER THREE 
SCORE YEARS 


IN CONTINUOUS BUSINESS 





Wm. F. Rollo 


TE Oty 


¢ 


W. Dix Webster 










In these days of stress and storm it pays 


anaes local agents to seek a company that has 
stood the test of time and conflagration. 


2021 Insurance ye satll The Girard respects all rights of rane 


FIR E— TORNADO Capital $500,000 Assets $2,498,230. 
AGENTS WANTED Policyholders Surplus pn 





CHARTERED A. D. 1794 


Bigene @ Cupane 
STATE 


a oe WALNUT ST., PHILADELPHIA, PA. 


GUSTAVUS REMAK, Jr., Pres. 
WAITE BLIVEN, Vice-Pres. 
H. W. STEPHENSON, Vice-Pres. 


JOHN J. P. RODGERS, Sec’y & Treas. 
SAM’L P. RODGERS, Asst. Secy. 





CASH CAPITAL $1,000,000 
TOTAL ASSETS, SURPLUS TO POLICYHOLDERS 
$3,791,195.92 $1,325,316.04 


FIRE—TORNADO—AUTOMOBILE—LIGHTNING—RENT—RENTAL VALUE—PERPETUAL INSURANCE 
AGENTS WANTED WHERE NOT REPRESENTED 


NATIONAL INSPECTION CO. 
Reports are used and praised by 


the largest companies. 
J. G. HUBBELL, Mer. 108 So. La Salle St., CHICAGO 


NORTHWESTERN FIRE AND MARINE 
INSURANCE COMPANY 


MINNEAPOLIS, MINN. 
DECEMBER 3lst, 1914 








Total Assets $1,261,509.70 Capital $300,000 
Net Surplus $352,584.93 
c OFFICERS 
Wee Oo ROBE oo go oes nccign ket doteiieis fastaaweaue President and Manager 
pa Ea err err re ren coer ss eer tS Vice-President 
Peete Oe. a ehacnenvecedunimabealsdsiawer seamed Vice-President 
FOS ROE oo oa ve ens coh ccs vebaca ccs scddescevauhen aieeen Vice-President 
JOURN BE. Cao os oa in ic gece cccicslieedecscegeuctmeeeeseces Secretary 
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committee has been working on this 
subject for some time and will recom- 
mend certain changes which will mean 
reduction in rates and also a change in 
the term rule to conform with the gen- 
eral rule that is being adopted in all 
the states. President H. G. Buswell 
of the Board has returned home from 
his ‘vacation and will preside at the 
meeting. 
* * x 
CHICAGO PREMIUM RETURNS 


Companies that have paid their Chi- 
cago fire department taxes during the 
past week show premiums on business 
within the city limits for the ge sh cass 
i 4 15 and 1914, as follows: 
ing June 30, 1915 . oane 


Assur. Co. of Amer....$ 9,561 $ teas 
Brit. Und. ....--+--see% 3: 





Girard 70,412 73,348 
Beware a? tape ote 4 4 33,996 
N. W. ut., Wash...... \ i} Serre be 
Richmond ....--+++++s 11,694 pty 
Scot. U. & N....---ee-s 114,289 119,49 
State, Eng. ...---+-+e+s 11,144 9,84 
Ber. Ate ys reas 61,637 58,795 
Western, SOBRE se:c 00.90.08 48,527 51,132 
*Westchester .....++++- 84,129 116,403 
Yorkshire .....-++eee08 41,612 43,240 





*1915 returns partial. 
* a * t 
A. A. Maloney, Kansas City, state agen 
of the Continental, was in Chicago ast 
Saturday en route home from his vaca- 
tion spent in the east. While in the city 
he met some of his friends and fixed 
up some of his fences in the campaign 
for the presidency of the Northwest as- 
sociation. coe 
3rown, Anderson & Young of Chicago 
RO ae! al appointed Illinois state agents 
for the Rocky Mountain Fire of Billings, 
Mont. For the present no agents will be 
appointed outside Chicago, any business 
from Illinois being written by the Chicago 
agents. The company, as of July 1, shows 
assets of $448,310; reinsurance reserve, 
$21,923; capital $250,000; net surplus $167,- 
015. 


* * * 
W. P. Conley has resigned as automobile 
adjustor for the Western Adjustment. 


President Charles H. Barry of the Penn- 
sylvania Fire has been in Chicago for a 
few days and left for the east Tuesday. 

* * * 

George A. Morin, one of the chief ex- 
aminers in the western department of the 
Fidelity-Phenix, was presented with a 
nine-pound boy last week. George A. 
Morin, Jr., was immediately made a mem- 
ber of the Fire Insurance Club of Chi- 
cago by his father, who is captain of a 
squad that is trying to get 1,000 members 
by Oct. 12. Captains of the other squads 
are complaining of unfair competition. 

* ae e 


COOK COUNTY APPOINTMENTS 


Boston—John_ Floersch and R. R. Walsh, 

Caledonian—P. A. Wendling, Chicago. 

Ger. Amer., N. Y.—E. C. Parmelee and L. M. 
Sykes, Chicago. ‘ 

Marquette Natl.—Frank Foerster, Wilmette. 

Mechanics—G. M. Hunter, Chicago. 

New Hamp.—F. M. Rice, Chicago. _ . 
i H. and L, ¢. Freter, Chicago. 
ae Capps, Chicago, 

hicago. 


R. R, Walsh, Chicago. : 

Pa. Fire—H. D. Bent, Evanston; A. C. Rich- 
ter and J. F. Wendell, Chicago. 

American—Max Eggers, Chicago. 

Hartford—C. E, Opdahl, Chicago. 

Glens Falls—A. J. Gallistel, Edward Lund- 
strom, William Tonks, J. J. Schroeder and 
G. A, Tourangeau, Chicago, ; 

North America—A. J. Gallistel, Chicago. 

Mich. F. & M.—W. Mi Jager and F. H 
-roudfoot, Chicago. 

Pee L & G, Eng.—C. M. Pederson, Hum- 
boldt. Park. i : 

Orient—E. E. Vail, Chicago. | , 

Safeguard—D. F. McClure, Chicago Heights, 

Aetna—J. F. Sutor and Edmund Drach, Chi- 
ago. ‘ z 
: Continental—W. L. Titus, Chicago; G. A. 
Walter, Berwyn. i 
Springfield—Arthur Banne, W. J. Burke, E. 
ton T. F. Brennan, H. C. Dix, H. F. paar 
W. F. Kreuser, P. G. Loyth, Jacob Loyt 
H. C. Riley, S. L. Walker, M. S. Weber, F. C 
Wright, William Wylde, Chicago; J. A. Shane, 
Wilmette; W. J. Moir, Winnetka. 

Sun—R. N. Chatain, Chicago; Frank Pauler, 
Chicago. ; 

Boston—W. F. Kreuser, Chicago. 

Detroit—W. M. Jager and F. H. Proudfoot, 
Chicago. : 

Ham.-Brem.—L. E. Brandt, Chicago. 

Orient—C. S., W. D., D. J. and C, F. Ham- 
ilton, Chicago. 2 : 

American—A. J. Gallistel and L. F. Wash- 
burn, Chicago. 

Ins. Co. of N. A.—G. M. Hunter and A. J. 
Johnson, Chicago. 

N. W._Natl—A. L. Milne. 

Scott. Union—A. J. Gallistel, Chicago. 

Twin City—O. W. Klenha, Chicago, 

Home—T. R. Cook, R, G. Ingersoll and H. O. 
Lindsay, Chicago. 

Scottish_U, & N.—Frank Beck, L. B. Hugh- 
son and G. H, Condell, ay : 

Germania—Herrick, Vastine & Auerbach, Chi- 


’ 
’ 


cago. 
Hartford—W. A. Burmeister and Floyd Gar- 
wick, Chicago; Frank Frederick, Riverside; J. H. 





F.C. VAN DUSEN, Prest. 


Minneapolis Fire and Marine 
Insurance Company 


CONDITION DEC, 31, 1914 


SURPLUS TO POLICY HOLDERS..... 
WRITE US ABOUT AGENCY FOR YOUR TOWN 

We desire agents in all good towns where we are not now represented. 

JOHN D. McMILLAN, Vice-Prest. 
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Ceo ee rer ecareeesaces 


$441,422.96 


ALFRED STINSON, Sec’y. 


CASH 
CAPITAL 







NET 
SURPLUS 
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F. H. HAWLEY, President 


mobile Insurance 
Net Surplus. 





Organized 1848 


Fire, Lightning, Tornado 
Windstorm and Auto- 


$1,212,641.50 


OHIO FARMERS INSURANCE COMPANY 


LE ROY, OHIO 
_ No Annexes. No Overhead Writing 







Insurance Exchange 


J 


W. E. HAINES, Secretary 


An Agents’ Company 


Western Department 


CHICAGO, ILL. 
Cc. L. HECOX, Manager 














Goss, Woodlawn; Jas. Montgomery, Oak Lawn; 
Geo. Soffel, Bellwood; R. B. Vail, Jr., Chicago. 
L. & L. & G—L. H. Wilson, Auburn Park. 
Marq. Natl.—Aug. Schulze, Chicago. ‘ 
Security Ct—Max Eggers, F. J. Pischel, Sr., 
F. ij Pischel, Jr., Edw. Hagelin, W. H. Sprague, 

J. Iilgandas ‘and’ Frank Beck, Chicago. 


Se 


WIDEN COMMITTEE’S SCOPE 





Credit Men Will Extend Attention to 
Lines of Insurance Other 
Than Fire 





At the 1916 convention of the Na- 
tional Association of Credit Men, the 
activities of the fire insurance commit- 
tee will be broadened and its name 
changed to the “Committee on Insur- 
ance and Fire Prevention.” This ac- 
tion was taken at the 1915 convention 
of the association for the reason that 
insurance, as it relates to business to- 
day, covers much more than insurance 
against fire. 

It was felt that it is as necessary for 
a concern to be protected by liability 
insurance as it is to be protected by 
fire insurance. Liability insurance in 
one form or another is desirable, for 
it sometimes determines whether a man 
is able to weather some of the happen- 
ings that’ arise unexpectedly, such as 
bringing him to the point where lia- 
bility attaches to him or his firm. In 
determining a man’s credit it makes a 
great difference whether he is insured 
against such, or his insurance is in a 
shape to be realized on. 

Also, life insurance enters’ very 
largely into the credit part of a man’s 
business, both as insuring in favor of 
the individual or in favor of the firm or 
the corporation. It is planned to open 
up the subject under the committee to 
include everything relative to insurance 
which affects a man’s ability to pay his 
debts. 

<< 9 en 
Teutonia Stock Deposited 


It is understood that the majority of 
the stock of the Teutonia Fire of 
Pittsburgh has been deposited with the 
home office for sale on terms suited to 
the stockholders in response to a let- 
ter that the officers sent out a few 
weeks ago. It is stated that the per- 
son that has made the offer to the 
company is a Canadian insurance man, 


_and, therefore, it is believed that he is 


acting for a British company#® which 
desires to continue the Teutonia in 
business. The Teutonia has made a 
good record, is a first class company 
and well liked by its agents. 
Ooo 


You are the cause of whatever happens 
to you. 








GERMAN FIRE 
INSURANCE COMPANY 


OF WHEELING, W. VA. 
Organized in 1867 


Cash Capital $200,000. Net Surplus $121,152.65 


WM. F. STIFEL, President 
F. RIES TER, Secretary 
S.W. RICE, Supt. of Agencies 





E. A. KEELER 
714 Hippodrome Bldg. Cleveland, Ohio 
Special Agent for Ohio and Indiana 





Cincinnati Underwriters 
121 East 3rd St., CINCINNATI, O. 
Eureka F. & M. Ins. Co. Security ies. A 





COMBINED STATEMENT 





Capital e oo - - * $250,000 
Assets . ° ° ° ° 761 ’ I 01 
Surplus to Policy Holders - ~~ 479,309 
F. A. ROTHIER, Prest. ADAM BENUS, Secy. 


F.C. BARTON, Asst.Secy. R. B. HEATON, State Agt. 





KEYSTONE UNDERWRITERS 


OF PITTSBURGH, PA. 
Underwritten by the following companies: 


German Fire Insurance Co. 


German American Insurance Co. 


Union Insurance Co. 
Western Insurance Co. 


All of Pittsburgh, Pa. 


Combined Capital..... tears 
Combined Assets............ 


$ 900,000 
2,937,574 


Combined Surplus to Policyholders............. 1,649,780 


ROBERT L. MOUK 


Special Agent 


Reliable Agents Wanted 


HENRY WACHTER 
Manager 


in Pa.. Ohio, Illinois and Wisconsin 


Dayton, Ohio 


218 Fourth Ave., Pittsburgh 





S U R P L U Ss Exceptional facilities for handling Surplus and difficult 
lines and ‘unusual forms of insurance in best American 


LINES anp 
FLOATERS 


Insurance Exchange, 


and Foreign companies and at Lloyds, London. 
RE-INSURANCE CONTRACTS DRAWN AND PLACED. 
YOUR BUSINESS SOLICITED; PROMPT ATTENTION 


F. R. THOMPSON 
Chicago, Ill. 





Telephone Wabash 1974 


Registered Cable Address: ‘‘Interreal’’ Chicago 


International Fire Assurance Corporation - 


Experienced Representatives in All Parts of the United States, Cenada, Mexico and Cuba 


REFERENCES: Bradstree 


Ira J. Bell President C. F. Buman, Secy-Treas. 


t and Credit Gu 
C.Q. Thorpe, Executive Special Representative 


Board of Directors: C.F. Buman, Ira J. Bell, Weston Burton, B. V. Hubbard, Geo. R. Kendall, Geo. W. 
Butler, Edwin F. Smith, W. E. Bell, A. J. W. Appell. 


175 W. Jackson Blvd. . 


® Chicago, U. Ss. A. 





TEUTONIA 


Fire Insurance Co. 
of Dayton, Ohio 


INCORPORATED 1865 
CebAeets 2. kw ek 
Net Surplus over capital and all liabilities, 


J. LINXWEILER, JR., Pres. © WM. F. KRAMER, Sec. 


$1,002, 136.87 
$600,943.49 








EDWARD J. WEISS, Special Agent 


ORGANIZED 1876 


The Ohio Mutual 


Fire Insurance Company 
Salem, Ohio 


Prompt Progressive Prosperous 


“OldandTried” “StrongastheStrongest” 
“Time Tried, Fire Tested’’—all combined in 


The Ohio Mutual 
Salem Ohio 


J. R. VERNON, Pres. 


J. AMBLER, Sec’y, 
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OHIO AND WEST VIRGINIA 


PLANS FOR OHIO LOCAL MEET 








Will Probably Be Held at Dayton on 
Day Before the Convention at 
Indianapolis 





The Ohio Association of Insurance 
Agents will probably meet at Dayton 
the day before the meeting of the Na- 
tional association at Indianapolis. 
After transacting its business it will 
be on a quick and direct route to the 
“big show.” There was some talk of 
holding the Ohio meeting at Indian- 
apolis, but it was remembered how 
nearly the Ohio association was lost 
in the shuffle when it met at Cincin- 
nati at the time of the national meet- 
ing of 1913. 

It has been pointed out that the 
holding of the state meeting at Dayton 
would be a good. thing because Dayton 
could be strengthened along state and 
national organization lines and the 
city is admirably located for getting 
to the national meeting without loss of 
time or much expense. 





WILL TACKLE NEW SITUATION 





Cleveland Exchange Appoints Commit- 
tee to Determine How to Comply 
With Taggart’s Ruling 





A committee consisting of A. W. 
Neale, P. W. Flicker, George C. Simp- 
son and W. J. Beggs has been ap- 
pointed by the Cleveland Fire Insur- 
ance Exchange to handle the condi- 
tions recently imposed by the ruling of 
Superintendent Frank Taggart on 
agents’ licenses. Secretary Beggs 
called on Superintendent Taggart last 
week, but no definite information was 
secured as to how he expects agents to 
conduct their business under the ruling 
until relief can be secured from the 
legislature. 

The Toledo board has asked the ex- 
change for information as to the 
course that will be pursued. under the 
ruling, but up to this time the ques- 
tion cannot be answered. Cleveland 
agents wish to abide by the terms of 
the laws governing their business, but 
at the same time this interpretation 
imposes a hardship that is difficult to 
escape without much inconvenience 
and loss, 





Ohio Blue Goose Meeting 


The annual meeting of the Ohio 
Pond of the Blue Goose will be held 
in Columbus Sept. 7, at 7:30 P. M. 
Most Loyal Grand Gander Fred W. 
Ransom has sent out notice stating 
that he hopes every member of the Ohio 
pond will be able to be present at this 
meeting. A number of innocent and 
unsuspecting goslings will be initiated 
and there will be matters of interest in 
connection with the coming grand nest 
meeting in Chicago to be discussed. 





Ohio Agency Appointments 


Agricultural—H. E. Fahrenbruck, Cincinnati. 

Boston—D. Herberich Co., Akron. 

Citizens, Mo.—O. M. Fraylick, Van Wert. 

Fid.-Phenix—E, O. Hayes, Sardinia; W. B. 
McClure, Warsaw; W. M. Wakley, Millersport; 
C. H. Vorjohan, Reading; Fulton & Beckett, 
North Baltimore. 


Franklin, Pa—H. L. Smith Agency Co., Con- 
neaut. 








H. M. BARFIELD, Pres. 











H. S. BASSETT, Sec’y 


Semi-Annual Statement, June 30, 1915 


S. A. BARCLAY, Managing Underwriter 





The Buckeye National Fire Insurance Company 
TOLEDO, OHIO 


Capital, $100,000; Assets, $155,704.20; Liabilities, (ex capital) $9,737.39; Net 
Premiums, $12,961.77; Net Surplus, $45,966.81; Gain in Assets, $8,491.11; 
Gain in Surplus, $1,542; Increase in Reserve, $7,222.67. 


OHIO AGENTS WANTED 


HOME OFFICE: 337 SPITZER BUILDING 











Springfield; Frazier & Kaminsky, Salem; C. J. 
Bland, Marion; Carroll & Farrow, Mansfield. 

Ger. Amer., N. Y.—William Huhn, Frederick- 
town; E, K. Terwilliger, Antwerp. 

Glens Falls—C. W. Stute, Cleveland; H. H. 
Smith, Toronto, 

Globe & Rut.—W. A. Davies, Lorain. 

Ham.-Brem.—B. Bruns, Cincinnati. 

Hartford—H. M. Whaling, A. L. Futterman 
and A, A. Kalish, Cleveland; C. A. Warnke, 
Huron; M. F. Devine, Pleasant City; P. H. 
Schaeffer, Canton; O. M. Fraylick, Van’ Wert. 

Home—C. H. Strobel, Sandusky. 

Humboldt—W. A. Davies, Lorain. 

State of Pa—G. M. Montgomery, Canton; 
V. M. Dickson, Mansfield. 

L. & L. & G—F. B. Tidd, Coolville. 

London—G, .E. Clarke, Seoring. 

Mass. F. & M.—C. C. Carter, Toledo. 

Millers Mut., Tex.—W. H. G. Kegg, Mansfield. 

Minneapolis F. & M.—C. C. Carter, Toledo. 

Natl.-Ben Frank.—W. A. Davies, Lorain; J. 
W. Hackman and W. K. Ketler, Canton. 

Natl. Union—W. T. Harrison, Middletown; 
Carroll & Farrow, Mansfield. 

N. W. Natl.—Gilboy-Scott Agency, Youngs- 
town. 

Norw. Union—C. A. Schell, Martins Ferry; 
I. Goldsmith, Cleveland. 

hoenix, Eng—Carroll & Farrow, Mansfield; 

Fulton & Beckett, North Baltimore. 

Pruss. Natl—J. A. Cozard, C. J. Fleck and 
W. H. Folsom, Toledo. 

Reliance—W.: A. Davies, Lorain. 

Richmond—James McGrath, H. E. Pelton and 
G. A. Watkins, Toledo; \.. *. Nash, Springfield; 
J 5 Long, Newark; W. E. Watt, Cleveland; 
A. J. Knoefler, Canton. ‘ 

Standard, N. J—W. P. Ohler, Lima. 

Union Marine—Brady & Ganyard, Akron. 





OHIO NOTES 


Leonard Parks, a well known insurance 
man of Cleveland, is recovering from an 
operation for appendicitis. 


George S. Caton has entered the insur- 
ance business at Coshocton, Ohio, and is 
building up a fine business. 


New Philadelphia, Ohio, is now being 
rerated under the Dean schedule. Rate 
conditions in the town are good and the 
local agents work in harmony. 


E. M. Gooding is opening an insurance 
office at Lima, Ohio. He expects to do 
fire, life and accident business, as well 
as surety bonding. He is now on the 
lookout for one or two good fire insurance 
companies. 


Gets Control of the City 


The control of the City Insurance 
Company of Pittsburgh has been pur- 
chased by interests connected with the 
North Branch Fire of Sunbury, Pa. It 
is understood that the City will be 
continued along the same lines as in the 
past and will be operated from Pitts- 
burgh as a separate company. An ef- 
fort will be made to increase the busi- 
ness of the City and extend its opera- 
tions. J. G. Sell, the main factor in the 
North Branch Fire, will be elected to 
an office in the City, as will some of his 
associates, but it is stated that the sec- 
retary of the City, Wm. R. Berger, will 
remain with the company. 

—— 2-0 

Suit to recover $9,126.90 alleged to have 
been collected illegally in taxes has been 
brought b the Travelers of Hartford 
against the United States government. No- 
tice of the suit was served on_ Internal 
Revenue Collector James J. Walsh. The 
disagreement is over taxes claimed from 
the company and paid under protest. 

_——s3 toa 





F. R. Ormsby, Pres. 


Authorized Capital $200,000 





I. S. Myers, Treas. 


Industrial Fire Insurance Co. 


AKRON, OHIO 


An Ohio company writing business through Ohio agents. 
Farm Department. Why not represent an Ohio company? 


AGENTS WANTED 


Joseph Winum, Sec’y 


| Cash Capital $100,000 











Richland Mutual Insurance Company 





MANSFIELD, OHIO 





Incorporated 1850 


TOTAL ASSETS - - 
. CUMMINS, President 


- - = = $2,446,497.63 
BUSINESS CONFINED TO OHIO 


R. SMITH, Secretary 





The Central Manufacturers’ 


Mutual Insurance Company 














VAN WERT, OHIO ORGANIZED 1876 
Cash Assets, $707,025.83 : Cash Surplus, $410,001.43 
H. V. OLNEY, President Cc. A. L. PURMORT, Secretary 
Business In Seventy 
cn Mula *r 
, business 
to the [ly this Com- 
State of a 
Ohio 





Dayton, O- 


tested a loss 





Dayton Mutual Fire 
Insurance Co., °Gii0™ 


B. C. COLEMAN, Secy. 
Assets Jan. 1, 1913, $134,429.77 
Conservative and Careful Management 


AGENTS WANTED | 


Address Home Office. 









E. J. Forney, Pres. J. M. Cook, Sec’y. 
Incorporated, 1873 


Mansfield Mutual 


Fire Insurance Company 


OF MANSFIELD, OHIO 





Insurance - $5,427,226.00 
Total Assets - 464,681.40 








An Agency Company 


62nd ANNUAL STATEMENT 


Capital - - - = = = = $ 500,000.06 

Assets (to protect policy holders) - - 4,378,293.21 

Sunnance Compamy —Net Surplus to policy holders - - -  2,268,086.88 
of MatetomiN.B: Net Surplus to stockholders - - - 1,568,036.88 


STUART MORGAN, State Agent, Michigan, East Lansing 
CASHMAN & EVANS, Gen’l Agents, Colorado, Denver 
N. T. JULIAN, State Agent, Ohio and Virginia, Columbus 
F. G. HERMAN, State Agent, Indiana and Kentucky, Indianapolis, Ind. 


P. P. WIPPELL, State Agent, Illinois 


and Wisconsin, P. O. Box 225, Chicago 


Ger. Alliance—Moore & Robinson, Bellevue. 


Drink deep from the “ginger” bottle for 
Germania—F. M. West and T. D 


. Wallace, | the next quarter of the year. 


SBCURITWY 


Fire Insurance Company, of Davenport, Ia. 
Ss. F. GILMAN, Pres’t M. C. HINSCH, Sec’s 
CASH CAPITAL, $200,000 


This Company has had 32 years of successful business experience, and is now doing 
business in Iowa, Illinois, Wisconsin, Ohio and Indiana. It isa good company for the 
agent, because in addition to writing a general b siness, it accepts practically all classes 
of farm risks) We want agents in the above states, and would appreciate 
hearing from agents desiring to represent us. Address the Secretary. 

















H. F. WATERMAN, State Agent, Missouri, Kansas and Oklahoma, Kansas City, Mo. 
E. S. FREEMAN, State Agent, Iowa, Nebraska and Minnesota, Omaha, Nebraska 


INCORPORATED 1720 


ROYAL EXCHANGE ASSURANCE 


LONDON, ENGLAND 


RICHARD D. HARVEY 
United States Manager 





- United States Branch 
92 William Street, New York 
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ees announce 
their offices to the 


Building, and an increase in their 
facilities to serve better their clients. 


Our organization will respond, with- 
out obligation to you, to requests for . 


rates upon liability, 


man’s compensation and accident 


insurance. 


tion will be given 
rately and simply. 


We represent the most substantial 
companies in a direct manner, in 
order that adjustments can be made 
from our office without delays. 


- MICHIGAN INSURANCE AGENCY 
DAVID WHITNEY BUILDING 
DETROIT 


RHE MICHIGAN IN- 
SURANCE AGENCY 


Your business will find our organiza- 
tion so departmentized that informa- 





the removal of 


David Whitney 


theft, fire, work- 


promptly, accu- 





CONFERENCE 














WIGHIGAN AND INDIANA 


INDIANA FIELD UNSETTLED 











Much Complaint Owing to Deviations 
From the Path of Virtue and 
Better Practices 





Indianapolis, Ind., Aug. 30—(Spe- 
cial.)—The rate situation in Indiana is 
reported as becoming more unsettled 
from day to day and companies are 
beginning to wonder where they will 
land. The local agents seem to have 
absorbed the idea that the companies 
will stand for anything in the matter 
of rate violations and they are working 
this idea to the limit. Mutual competi- 
tion is reported as more vigorous than 
ever before and, in a majority of cases, 
it is either let good business already on 

_ the books go to mutuals or accept at 
reduced figures. Aside from mutual 
interests, there is competition among 
old line companies, openly indulged in 
instead of quietly as heretofore and, 
again, there is a pronounced disposition 
on the part of many insurers, both 
large and small, to insist upon lower 
rates, they, apparently, feeling sure the 
companies will hearken to the call. 








; nation-wide 





Some special agents, also, are in the 
limelight, charged with “gumshoe” 
campaigns for business, regardless of 
rate. 

All things considered, the Indiana 
atmosphere is pregnant with gloomy 
prognostications for the future. 





Newspaper Complains of Rates 


The Lansing (Mich.), “State Journal” 
claims to be spokesman for business 
men of that city in declaring there is 


‘dissatisfaction with fire insurance rates 


there. Discrimination in classification 
favoring Jackson and Kalamazoo over 
Lansing is alleged. Lansing’s motor 
driven equipment is declared to be the 
best in the state while the low record 
of per capita fire loss is said to attract 
attention. Improvements 
have been made in electric wiring, in 
pumping stations, etc., and now it is 
complained there are additional de- 
mands, while the city still remains in 
the classification of many years ago. 





Battle Creek Rates Reduced 


The city of Battle Creek, Mich., has 
been advanced to third class and under 
the new rating property owners will 
effect quite a saving each year. A 
Battle Creek newspaper says: “Only 








DETROIT, MICH. 
HAS BEEN 


Assete.....0. 20000-0000 0$1,524,381.57 


D. M. FERRY, Jr. 
President 





E. J. BOOTH 
Vice-Presiden’ 


THE MICHIGAN 


Fire and Marine Insurance Company 
FURNISHING HONORABLE FIRE IN- 
SURANCE INDEMNITY FOR THIRTY-THREE YEARS 
It has paid $7,669,000 in losses 


bape A paar eens «.- +++ $400,000.00 

IT 1S ONE OF THE STAUNCH AND RELIABLE COMPANIES IN THE WEST 

H. E. BVERETT E, P. WEBB 
Secretary Asst 


one increase was noted in the rating, 
that on single dwellings for a period 
of three years, which will be higher by 
5 cents per $100. It is estimated that 
the total premiums on policies in the 
ciy for the year will be decreased about 
25 percent.” 





MICHIGAN BUREAU’S ACTIVITIES 


The Michigan Inspection Bureau has is- 
sued special hazard reports upon the fol- 
lowing risks: Booth & Boyd Lumber Co., 
Saginaw; Challege Refrigerator Co., Grand 
Haven; Clark Engine & Boiler Co., Kala- 
mazoo; Dalton Lumber Co., New Dalton; 
DePres Chemical Co., Detroit; Division 
Ave. Garage,.Grand Rapids; Goodspeed- 
Detroit Mfg. Co., Ltd., Ernst Kern, De- 
troit; Laird Flour & Saw Mill Co., Nisula; 
Manistique Handle Co., Manistique; Miller- 
Seldon Elec. Co. Bldg., Detroit; Republic 
Motor Truck Co., Alma; Stack Lumber 
Co., Masonville; Vonzellen Lumber Co., 
Skanee. 

New books of estimates have been pub- 
lished for Bagley, Cornell, Hardwood, Har- 
rie New Dalton, Northland, Skanee, Tal- 

ot. 

The bureau has printed maps of Byron 
Center and Metz, 





Indiana Agency Appointments 


Franklin—J. G. Johnson, Chesterton; H. H. 
Parks, Converse; Habemel & Jones, Corydon; 
R, G, Anderson, Crown Point; E. Allison, 
Edinburg; J. Higgins, Kentland; Newtson_Bros., 
Knox; C. Swain, Middleton; S. J. Shadel, 
Walkerton; R. J. Sutton, Dunkirk; J. H. Coch- 
ran, Red mM 

Niagara—E. Heritage, Alexandria; A. N. 
Steele, Greenfield; Humphrey & Kinsey, Modoc. 


Connecticut—M. Young, Dugger; T. Moor, 
Hammond; F. H. Wann, Oxford. 
Concordia—Fort Wayne Sales Co., Fort 
Wayne; W. O. Finch, Kokomo. 

American—J. E. Courtney, Elnora; G. L. 


Rainey, Frankfort. 
Western, Can.— 
Strong, Frankfort. 
Arizona—List & Boland, Fort Wayne. 


G. A. Maxey, Plymouth; B. 





MICHIGAN NOTES 


The local agency of Algoe & Stone at 
Flint, Mich., has been sold to the Farm 
Realty Company. ; 

G. W. Wilson has purchased the fire 
insurance agency of L. W. Smith at Ionia. 
Mich., and will open downtown offices in 
that city. 

Philip J. Braun of Marquette, Mich., 
has been licensed by the Columbian Na- 














tional, Commercial Union of New York, 
Concordia, Girard, National-Ben Franklin, 


Northern Assurance, Northwestern Na- 


tional and Royal. 


INDIANA NOTES 


A. J. & J. W. Schindler are being li- 
censed for the companies in the John J. 
Schindler agency at Mishawaka, Ind. 

B. J. Gilmore, Indiana state agent of 
the German American, is in the St. Vin- 
cent’s hospital, Indianapolis, where hé had 
to undergo an operation. 

Loral Heacock and William Brewster 
have been arrested and put in jail at Pe- 
tersburg, Ind., accused of plotting to burn 
Willard Dedman’s drugstore at Winslow. 

For the first half of this year the Girard 
Fire & Marine wrote $12,789 in premiums 
in Indiana and paid $2,869 in losses, and 
the Vulcan of New York wrote $572 in 
premiums, with no losses. 

The Indiana Inspection Bureau has 
made a rate of $2.25, building and con- 
tents, on the sprinklered overall factory, 
1108-1110 South Fourth street, Clinton, 
Ind., owned by the Commercial club. 

The death is announced of Jared H. Orr, 
of the J. H. Orr & Son agency, at Michi- 
gan City, Ind., which occurred Aug. 23. 
Mr. Orr was one of the most prominent 
insurance agency men in Indiana, having 
been engaged in the business since the 
early 60’s. 








Hotel Dyckman 
MINNEAPOLIS, MINN. 
THE COMPLETE HOTEL 
Each of its 300 rooms is outside and has bath 





Appointments 
combine dig- 
nity with a fa- 
miliar home- 
likeness rarely 
found in 
Metropolitan 
hotels. Two 
splendid cafes 
for ladies and 
gentlemen, al- 
soaClub Guill 


> : aes Sibae 
Exclusively European Plan—$1.50 and upward 
WM. H. JONES, Manager 
formerly Kitchi-Gamma Club 
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IN (LLINOIS AND WISCONSIN 


ANNUAL MUSTER IN CHICAGO 











Illinois Association of Local Agents 
Will Hold Its Meeting Sept. 8, 
at the Hotel La Salle 





President N. W. Tomblin of the Iili- 
nois Association of Local Fire Insur- 
ance Agents, announces that the annual 
meeting will be held in Chicago Sept. 
8, at the Hotel La Salle. The morning 
session will be held at 10 o’clock. The 
organization has devoted itself chiefly 
during the year to legislative work, in- 
asmuch as there were some bills. at 


Springfield that required the individual 


attention of the officers, legislative com- 
mittee and other members. President 
Tomblin states that the meeting will 
be open to all agents interested in the 
welfare of the insurance 
whether they have received a formal 
notice of the meeting or not. He ex- 
tends through THr WESTERN UNDER- 
WRITER an invitation to local fire men 


' who desire to support right principles 


and oppose bad practices in fire under- 
writing, to be present. 





PROTEST TO THE COMPANIES 





Vandalia Chamber of Commerce Passes 
Resolutions as to Contest of 
Ford Loss 





Fire insurance companies were con- 
siderably surprised to receive a copy of 
resolutions passed by the Vandalia 
Chamber of Commerce of Vandalia, IIl., 
in regard to the losses sustained by the 
Ford Manufacturing Company of that 
city March 16, 1913. The companies 
are contesting this loss, six cases have 
already been tried, and the juries have 
found in favor of the insured. 

The resolutions sent out to the in- 
surance companies were adopted by the 
chamber of commerce Aug. 19 and ex- 
press the indignation felt by the citizen- 
ship at the failure of the companies to 
settle their claims and thus militate 
against progress of the Ford company. 
The resolutions state that the burning 
of the plant threw a great many work- 
men out of employment. The chamber 
of commerce states that the settlement 
of the loss has been delayed beyond 
reason. They declare that the insur- 
ance companies accepted the Ford risk 
after inspection and that when they 
—e the loss it should have been 
paid. 

The resolutions state that the mem- 
bers of the chamber of commerce feel 
the loss was a legitimate one and that 
the Ford concern has proved beyond the 
peradventure of a doubt that its loss 
was in excess of the amount of insur- 
ance which is carried—$647,000. The 
chamber of commerce feels that the in- 
surance companies have entered into a 


long litigation in order to defeat the | 
Ford company in its demands for a 


just settlement and the resolutions say 
that it is the sense of the organization 
that a committee of three be appointed 
to determine upon steps to be taken. 


The insurance companies resent the in- | 


jection of the Vandalia Chamber of 

ommerce into this controversy, as they 
feel they have good cause for contest- 
ing this loss. 





Will Inspect Streator 


The Illinois State Fair Prevention 
Association will inspect Streator, IIl., 
on Sept. 22. This will be the first fall 
meeting. -Milo B. Marik of the National 
Union, will act as chairman. Lurton 


FARM MORTGAGES 


Am in touch with money that can be 
loaned on Wisconsin Farms. If in- 
terested, will be pleased to hear from you. 


LEE W. BORT, Adjuster 
LOT. 6 ee ISCO 





BE INSIN 


business, | 


H. Stubbs of Chicago, will be the prin- 
cipal speaker. He will give his fire pro- 
tection lecture entitled, “Our Burning 
Dollars,” accompanied by motion pic- 
tures. State Fire Marshal Bennett will 
also be one of the speakers. There will 
be a dinner at the Elks club in the 
evening, followed by the meeting. 


WISCONSIN’S BUILDING CODE 








New Law Effective Sept. 20, Fixes 
Minimum Standards for Construc- 
tion of Various Classes 





Wisconsin’s building code as revised 
by the recent legislature will be effec- 
‘tive Sept. 20, and will be printed in 
pamphlet form for distribution by the 
state industrial commission. The new 
code applies to the smaller cities and 
villages as well as the large cities. -Its 
administration and enforcement are to 
be carried out largely through local 
officials, fire chiefs, building inspectors, 
etc. It covers all kinds of building 
construction, except private residences, 
flat buildings used for residence of not 
| more than two families, buildings used 
for agricultural purposes outside cities 
and villages, and temporary sheds or 
buildings used for construction pur- 
poses only. It lays down rules for of- 
fice, mercantile and factory buildings, 
provides safety regulations for eleva- 
ters, and the installation of fire preven- 
tion service. It does .not limit the 
power of municipalities to regulate 
| building by more stringent rules. 


“Rudy” Tanner’s White Gloves 


. R. L. Tanner, special agent for the N. 
Y. U. A. fire insurance company, was call- 
ing on their agent, Louis A. Towner. Mr. 
Tanner said that he was told once by a 
higher official of the company to put on 
white gloves to look over their Manteno 
agent’s register, as it was kept so clean.— 
— correspondence in Kankakee 

ews. 











Wisconsin Agency Appointments 


Coml. Union. Eng.—F. L. Griffin, Owen. 

Fid.-Phen.—A. J. Haas, Columbus; J. F. 
Seidel, Pittsville. 

Globe & Rut.—J. M. Ettenheim and H. Etten- 
heim, Milwaukee. 

Ham.-Brem.—Klein & Son, La Crosse. 
_Hartford—F. J. Husted, Westboro; V. P. At- 
kins, Poysippi; I. A. Thompson, Rio; O. J. Herr- 
mann, Milwaukee; A. J. Viktor, Middleton; J. 
J. Schultz and J. E. Hutchinson, Kewaunee; 


m. F. Ruge, Crivitz; A. Hamachek and 
Martin Bretl, Algoma; Jessie M. Peterson, An- 
tigo; T. J. Crowley, Pittsville. 





Home—C. L. Salisbury, Rio; W. G. Mann, 
Fennimore. 
| ILLINOIS NOTES 
| The Marquette National Fire of Chicago 
; announces that it now has 150 agents in 
| the state of Illinois. 
Mrs. Laura Whyte, widow of the late 
| George Whyte, attorney and insurance 
/man at Danville, Ill., is dead. 
| The corporation of L. R. Heatherington 
| & Co., at Kankakee, Ill., has changed its 
{name to the Kankakee Insurance Com- 
| pany. 

Theodore A. Secker has returned to the 
| local insurance business at Freeport, IIl1., 
{and opened an office in the Wilcoxon 
| building. 

The mutuals carried the Moline Mallea- 
able Iron Works at St. Charles, Ill., which 
| were damaged by fire the other night to 

the extent of $2,300 on patterns, which in- 

| Surance was in stock companies. It is 
| thought that German spies were the cause 
| of this loss, as the concern was making 
| munitions of war for the allies. 





Commissioner Cleary of Wisconsin has 
ruled that where a solicitor is employed 
by an agency a license from any one com- 
pany will be sufficient for all the com- 
panies in the office. 


THATCHER 


Surplus Line Service 
Agents’ Rights Respected 

. Equipped to Furnish Counsel 
and Help on Unusual Lines 


Assistance—Always Interference—Never 
Get in touch with 


D.H.THATCHER 


| 1523 Insurance Exchange 
|| wats = CHICAGO 











| 
} 
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AUTOMOBILE! FIRE! SPRINKLER LEAKAGE! 


VULCAN 


INSURANCE COMPANY 
89 FULTON ST. NEW YORK 


AUTOMOBILE RATES 
EFFECTIVE MARCH 1, 1915 


On gasoline power, private pleasure automobiles and commercial vehicles, such as 
delivery wagons and trucks, based on Manufacturers’ Original List Prices. 





























NOTE: — Limits of amount of insurance include | Pate ‘ounevey COVERING. 
equipment, but not additional bodies. See Addi- Be: — a 
tional Equipment and Additional Bodies rules. clauses only 

THIS YEAR AND NEXT YEAR MODELS IN 
HANDS OF ORIGINAL OWNER. 

Original List Price—$3,500 and over .............. 1.20% 1% 

Original List Price—$1,500 to $3,499 .............. 1.30% 1% 

Original List Price—Under $1,500 ................. 1.50% pat # 
Insure for not more than 90% of cost, nor less Min Prem "$5 00 
than 70% of Original List Price. $7.50 $5. 

LAST YEAR MODELS IN HANDS OF ORIGI- 

NAL OWNER (one year old) 

Original List Price—$3,500 and over .............. 1.20% 1% | 
Insure for not more than 80% nor less than 50% 17, 

Original List Price—$1,500 to $3,499 .............. 1.50% 0 

: Insure for not more than 70% nor less than 50% 1.75% 

Original List Price—Under $1,500................. 2.25% Rachani 

cat for not more than 60% nor less than 50% ma say ass. 00 m 








Send for Complete Rate Sheet. 
Surplus to policy-holders over a quarter of a million dollars. 
We invite your Patronage. 


LIBERAL ADJUSTMENTS. PROMPT SETTLEMENTS 
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IN THE GREAT NORTHWEST 


IOWA, NEBRASKA, MINNESOTA, 
__NORTH AND SOUTH DAKOTA __ 


SOME RATE CHANGES MADE 














Iowa Bureau Announces a Number of 
Corrections and Additions in 
Answer to Questions 





Important changes in the fire insur- 
ance schedules as filed with the Iowa 
insurance commissioner when the new 
anti-discrimination law became effect- 
ive, have been made by K L Walling, 
manager of the Iowa Rating Bureau. 
For the most part they are in the form 
of corrections and additions made in 
answer to numerous questions. 


Under the new schedule the rate on 
country schools and churches has been re- 
duced from 80 cents on frame buildings to 
60 cents, $1.50 for three years and $2.40 
for five. Tornado rates are put at 20, 50 
and 80 cents. Hail rates are 2 percent, 
but exceptions are made of the counties of 
Buena Vista, Calhoun, Cherokee, Clay, 
Dickinson, Emmet, Ida, Lyon, O’Brien, 
Oscecia, Palo Alto, Plymouth, Pocahontas. 
For rye and barley 2 percent additional is 
made to these charges, while not to ex- 
ceed $6,000 of this insurance will be writ- 
ten in this section. Insurance will be lim- 
ited to $12 per acre. 

Instead of “warranted,” the clause “it is 
agreed” is substituted in gasoline stove 
and automobile permits. : 

Reductions in coal miners’ dwellings 
are made so that they will stand at 75 
cents, $1.88 and $3 with tornado rates at 
i6, 40 and 64 cents for one, three and five 
years. Hotels and theaters are classed as 
special hazards. No reductions will be 
made for rates on country clubs, summer 
hotels and boat houses. Phrases relating 
to towns of the fifth and sixth class are 
clarified. 


BAN ON NEBRASKA FORMS 








State Insurance Board Rules Out the 
Electrical Clause and Some Mer- 
cantile Policy Riders 





Fire bureau insurance forms promul- 
gated by A. G. Beeson of the Nebraska 
Inspection Bureau, have been placed 
under official ban by the state insurance 
board by the adoption of the resolu- 
tion introduced by Attorney-General 
Reed, who is a member of the board. 
The resolution states that the forms 
are being sent out and that their use 
is Objectionable and should be discon- 
tinued. One section of the resolution 
censuring L. G. Brian, the former in- 
surance commissioner, for approving 
the Beeson forms, was dropped before 
its passage. 

Following is the resolution passed: 


Be it Resolved, That the insurance com- 
missioner be, and he hereby is, instructed 
to notify all fire insurance companies do- 
ing business in the state of Nebraska 
without delay to eliminate the electrical 
clause in their policies reading as fol- 
lows: “Permission to use electricity in 
the within described premises, on condi- 
tion that the assured shall use diligence 
to. maintain the electrical equipment in 
full compliance with the standard require- 
ments of the national electrical code; it 
being further understood that this policy 
does not cover on electrical apparatus un- 
less specified herein,” and in lieu thereof 
insert the following permit: “Privilege 
is hereby granted for the use of electric- 
ity for heat, light and power”; and, be it 

Resolved, That the forms used for mer- 
cantile policies, mailed out by A. G. Bee- 
son of Omaha, Neb., to be used by certain 
fire insurance agents of Nebraska, to be 
attached to mercantile policies, are objec- 
tionable to this board and have not had 
its approval; that the insurance commis- 





1898 Seventeen Years of Service 1918 


Security Mutual 


Fire Insurance Company 
Chatfield, Minnesota 


An unsurpassed recofd for prompt 
adjustments and satisfactory pay- 
ments of all honest losses. 


Admitted in the States of Minne- 
sota, North Dakota and South Da- 
kota and accepts business on good 
risksdirectinanyStateintheUnion. 


sioner be, and he hereby is, instructed to 
notify each of said companies that said 
forms should be recalled and not used by 
them or either of them; and that in the 
meantime certain proper and legal forms 
will be prepared and approved by this 
board, and submitted to the companies at 
the earliest possible date. 


a 


Iowa Club Is Organized 


The Iowa Improved Risk Club was 
organized last Thursday in Chicago 
by the Iowa field men of companies 
that belong to the Western Improved 
Risk Association, the Union organi- 
zation. E. S. Phelps of the North 
America was chosen president, J. D. 
Carpenter of the Queen, vice-president, 
and C. D. Wadsworth of the Spring- 
field, secretary. 








Sammis Gets Ohio Farmers 


Fred C. Sammis of Minneapolis, has 
been appointed manager of the Ohio 
Farmers for Hennepin and Ramsey 
counties, Minnesota. 





July Fire Loss in Iowa 


The total fire loss in Iowa for July 
aggregates $262,931. The total fire loss 
for the corresponding month in 1914 
was $403,234. It will thus be seen that 
there was a reduction of $140,303. 





— 


Gets State Agency 


The Edd G. Doerfler Company of Des 
Moines, Iowa, has been appointed Iowa 
state agent for the General Fire of 
Paris, effective Sept. 1. 


Minnesota Agency Appointments 


Detroit Natl—A. H. Wije, Moorhead; R. R. 
Livingston, Brainerd. 

N. W. F. & M.—E. R. Rosser, New York 
Mills; C. C. Dolwine, Simpson. 

Germania—A. L. Gerry, Hibbing; W. H. 
Adams, Kasson. 

_Hartford—Mrs, H. R. Grasse, Moorhead; O. 
Sjordal, Hawley. 

eCommonwealth—G. 6. Newton and P. L. 
Hand, Duluth. 

Pruss. Natl—W. R. Barnes and S. G. Peter- 
son, Redwood Falls. 

Bank. & Merch—D. R. Russell, Sandstone; 
F. W. Nye, me psi 9 

Mech, & Trad.—E. M. Zuel and Josie Sweeney, 
Mankato. 

Mechanics—Edward Tatro, Hibbing. 

American—B. R. Miller, Gordonsville. 

Glens Falls—A. L. Gerry, Hibbing. 

Concordia—T, W. Welch, Stillwater. 

Detroit Natl—T. R. Foley, Jr., Aitkin. 

Connecticut—Meire Ortmann, Meire Grove. 

State of Pa.—-G. D. Hamilton, Detroit. 

Ger. Alli —O. P, Rakness, Avoca. 

Westchester—L. A. Holtan, Zumbrota. 





IOWA NOTES 


The Union Fire of Paris has entered 
Iowa. 


At Sioux City, Ia., a little girl who 
thought the “firemen looked so pretty” 
while making a run, has been keeping the 
fire department busy. She was finally ap- 
prehended and admonished by the fire in- 
spector, M. K. Hartman, who withholds 
her name. 





At Minneapolis it is reported that 
blanket tornado policies have been issued 
on and in St. Anthony elevators 1, 2 and 3 
Companies want the 50 percent coinsur- 
ance and average clauses made a part of 
the contract. 





BE. K. Allensworth, an employe of the 
First National Bank of Bismarck, N. D 
has resigned to enter the insurance busi- 
ness. He has purchased an interest in the 
agency of P. E. Byrnes, and the new firm 
will be known as the Byrnes-Allensworth 
Agency and will have offices in the Bis- 
marck Bank building. 


THE WEST AND SOUTHWEST 


MISSOURI, KANSAS, ARKANSAS, 
OKLAHOMA, TEXAS 


CALL NOTICE TO NEW LAW 














National Board Points Out Features of 
the Missouri Act as to Reporting 
Premiums 





The National Board has called the 
attention of companies to Section 13 
of the Missouri law, entitled an act 
to regulate insurance against loss or 
damage by fire, lightning, hail, wind~ 
storm and sprinkler leakage and the 
rates and premiums thereon, and to 
provide for the making and mainte- 
nance of public records in relation 
thereto. The act provides as follows: 


Each stock company doing any of the 
business of fire insurance in this state 
which has engaged therein for the period 
of five calendar years, or any part thereof 
prior to the date when this act takes 
effect, shall, on or before the first day of 
September next after this act takes effect, 
report to the superintendent of insurance 
the aggregate amount of its premiums, 
losses and expenses, for or on account of 
business within this state for the five pre. 
ceding years, and in addition thereto shall 
report its earnings on unearned premiums 
and such other facts as the superintendent 
of insurance may require for said period 
of five preceding years or part thereof 
during which it has conducted business 
in this state. ‘ 

The National Board states that the 
law was approved by the governor and 
became effective March 20, 1915, and, 
inasmuch as companies receive as pre- 
miums only what remains net after the 
payment of the percentage compen- 
sation through agents, it is suggested 
that before computing earnings on un- 
earned premium reserve in Missouri, 
the commissions retained by agents 
should be deducted. 


New Rating Office 


Springfield, Mo., will shortly be 
given a branch office of the Missouri 
Actuarial Bureau, Inspector Earl Mans- 
field of the main office at St. Louis hav- 
ing made the necessary plans. Branches 
have already been placed in Kansas 
City, St. Joseph and Joplin. 








Much Tornado Insurance 


George Fichlitz, a San Antonio, Tex., 
insurance man, is authority for the 
statement that a large amount of the 
property recently destroyed at Galves- 
ton by flood and wind, was covered by 
tornado insurance and that insurance 
losses will be heavy. He believes that 
it can be shown that the damage was 
due primarily to wind. 


Missouri Club Organized 
Missouri state agents of Union com- 





panies belonging to the Western im- 


proved Risk Association were in 
Chicago last Thursday and organized 
the Missouri Improved Risk Club, with 
Edwin E. Wells of the Liverpool & 
London & Globe, as president; P. H. 
Knighton of the German American, 
vice-president, and Will C. Brown of 
the Pennsylvania, secretary. 





WANTS A CITY FIRE MARSHAL 
Business Men’s League of St. Louis 
Drafts Ordinance to Create 
the New Office 





The Business Men’s League of St. 
Louis has drafted a bill providing a fire 
marshal for the city which will be in- 
troduced in the board of aldermen as 
soon as the body reconvenes. The bill 
provides for the appointment of a mar- 
shal at a salary of $3,000 a year, and 
gives him authority to summon wit- 
nesses, conduct investigations, etc. 
Frank E. Henderson, who has urged the 
adoption of such an ordinance, says that 
the majority of the members of the 
board of aldermen are in favor of it. 

Chief Henderson a few evenings ago 
addressed a Brotherhood meeting at 
St. Peter’s Evangelical church, on 
“What the Arson Gang is Doing in St. 
Louis.” He claimed that Missouri, in 
having no fire marshal law is inviting 
fire bugs,, when thirty-two other states 
in the Union have fire marshals. Al- 
though there was a reduction of $1,- 
000,000 in fire losses in the state last 
year, as compared with the losses of 
the previous year, 1,400 fires of un- 
known origin occurred during the year. 





CONSIDER INFORMATION BLANK 


Five prominent underwriters were in- 
vited by the fire insurance commission of 
Texas to take up with the commission fire 
prevention matters and to submit views 
relative to the adjustment of rates and 
rules of the commission affecting Texas 
fire insurance. Sam P. Cochran, I. Ja- 
lonick, E. A. Chisholm, D. D. McLarry and 
P. P. Tucker, were designated. It was 
thought practical for the commission to 
authorize the use of an information blank 
by the companies and their agents which 
would contain information as to physical 
conditions. This was not definitely de- 
cided but is up for future consideration. 


Protecting Oil Tanks 


Heavy losses on oil tanks in the Okla- 
homa fields, due to lightning, appear to 
have caused considerable activity in efforts 
to prevent such losses. W. N. Bowles of 
Shawnee, Okla., and Barney Gibbs have in- 
vented a concrete oil tank with the roof 
underground and the fumes carried off 
to a considerable distance where the out- 
let is protected by a fusible seal. George 
W. Van Horn has recently exhibited at 
Tulsa an apparatus consisting of wires 
strung on high poles to catch bolts of 
lightning and deflect them from oil tanks. 


Franklin in Oklahoma 


Gross R. Scruggs & Co. of Dallas, Tex., 
have relinquished the Oklahoma general 
agency of the Franklin of Philadelphia, 
and its business will now be handled from 
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the office of the Home in New York city. 
R. W. Bates, state agent. of the Home, and 
Charles H. Cowan, special agent, will have 
supervision of the Franklin in Oklahoma. 


Will Meet at Excelsior Springs 


The Missouri Fire Prevention Associa- 
tion and the Kansas Fire Prevention As- 
sociation will hold a joint meeting at 
Excelsior Springs, Mo., Sept. 21-22. The 
Blue Goose will also hold forth at the 
same time. There will be a banquet and 
other entertainment features. Among the 
speakers already announced are State Fire 
Marshal L. T. Hussey of Kansas and Su- 
perintendent C. G. Revelle of Missouri. 





Kansas Agency Appointments 


Springfield—A. H. Carl, Mulberry; A. B. 
Andreen, Enterprise; T. J. Rhodes and T. W. 
Snodgrass, Frankfort; H. D. Archer, Densmore. 

St. Paul—F. ne, Jamestown; J. G. Glas- 
gove and J. J. Nelson, Luray; N. N. Converse 
Pawnee Rock; J. N. Thouvenell, Winona; G. L 
Hayward, Rolla; E. L. Hill and Thomas Mur- 
phy Hoisington; William Schroeder, Burdette. 

msburgh. City—C, E. Tinklin, Corning; W. 
H. Be Walt,. Vermilion; W. F. Sekavic, Ells- 
worth. 

Caledonian—L. B. Davidson, Girard; L. H. 
C. Swan, Pittsburgh; A. C. Ban s, Winfield; 
H. W. McCurdy, Hutchinson; C. - Neighbors, 
McPherson; D. C. Royston, Newton; J. J. 
Hackney, Wellington; N. Brown, Junction 
City: % Brown, Salina. 

orthern, Eng.—R. A. Harman, Effingham. 
Phoenix, Eng.—Enid Woods, Hutchinson. 


ARKANSAS NOTES 


At Arkadelphia, Ark., the Arkadelphia 
Fire Insurance Agency, owned by Arthur 
Carter, has been sold to J. D. Townsend. 

Frank Blair, a well known Conway, 
Ark., insurance man, committed suicide 
Aug. 27. He was formerly agent of the 
Planters’ Fire, which became bankrupt 
last winter. The failure of the company 
weighed upon his mind, causing him to 
feel that many of his clients blamed him 
for their losses. 


TEXAS NOTES 


Captain John N. Stowe, well known lo- 
cal agent at Galveston, Texas, was 
drowned in the recent flood there. He was 
one of the oldest agents in the state. 

B. F. Carruth, chief rater in the office 
of the Texas state fire insurance commis- 
sion, has resigned to become interested in 
the agency of John R. Young & Co., at 
engi a The resignation is effective 

ept. 15. 








OKLAHOMA NOTES 


The Minneapolis Fire & Marine has been 
licensed in Oklahoma. 

Charles A. Haggart, state agent for the 
Pennsylvania Fire in Oklahoma, has re- 
turned to Oklahoma City after a month’s 
vacation spent in Michigan. 


Wallace F. Miller, Oklahoma state agent 
of the Northern Assurance, is now at the 
western department in Chicago on busi- 
ness. He will be gone a month. 


Arthur Burkett, formerly in the insur- 
ance business in Oklahoma City, later in 
Oilton, has recently moved to Drumright, 
where he has established an agency in 
Partnership with William Thornbury and 
R. H. Garvin. his firm represents the 
New York Underwriters, German-Amer- 
ican, Queen, Fidelity-Phenix, St. Paul and 
Northern. It is the largest agency in 
Drumright. 


“Jim” McConnell has_ succeeded Ralph 
Carlin in the firm of Seely & Carlin at 
Kingfisher, Okla. Mr. McConnel is a 
Pioneer Oklahoman, having settled in 
Kingfisher and lived there for many years. 
He also lived in Guthrie, where he was 
assistant secretary under Secretary of 
State William Grimes. Ralph Carlin has 
been made special agent of the Spring- 
field Fire & Marine, with headquarters 
in Oklahoma City. 





KANSAS NOTES 


C. F. DePass, an insurance agent of To- 

peka, Kans., has been arrested on a charge 
of forgery preferred by Atchison resi- 
dents, 
,_ Jay D. Adams has_purchased the fire 
Insurance agency of L. C. Orr & Co. at 
Atchison, Kan. He now represents six- 
teen fire and casualty companies. 





Although the St. Louis Fire Prevention 
Bureau, of which H. C. Henley is the chief 
inspector, has released six electric wire 
inspectors to go with the municipal wire 
ispection service, two have been retained 
to handle work already begun. The bureau 
also has nine inspectors for general work. 








KENTUCKY AND THE SOUTH 


HAIL RESULTS ARE IN DOUBT 











Many Losses in Kentucky Tobacco 
Fields, But Aggregate May Not 
Be Far from Normal 


Y 4 





Conflicting opinions have been ex- 
pressed regarding the tobacco hail in- 
surance situation in Kentucky, some 
field men believing that.this will prove 
another unprofitable season, while 
others are of the opinion that while 
losses have been numerous, the total 
volume paid out will be more nearly 
in line with the necessities of the situa- 
tion. Scott and Woodford counties, as 
usual, have been the scene of numerous 
hail losses, the severity of the hail- 
storms having been a surprise in view 
of the cool weather which has been 
recorded. It is undoubtedly true that 
losses have been numerous and fairly 
well distributed, but in most cases the 
claims have been settled for small 
amounts. 





Dual Agencies at Lexington 


Discussion of the dual agency situa- 
tion at Lexington, Ky., has about died 
out, and indications are that conditions 
will be left in statu quo. The agents 
have been endeavoring to put the com- 
panies on a dual agency basis, with an- 
nexes considered as the second agency, 
but considerable opposition developed 
to the proposed elimination of multiple 
agencies which have been in operation 
for a long while. 


Merge and Incorporate 


The Abram Weil agency at Paducah, 
Ky., has been incorporated with $25,000 
capital stock. It is a consolidation of 
the Abram Weil & Co. and Weil & 
Bradshaw agencies. Wallace Weil has 
been managing the Abram Weil agency, 
while Jesse Weil has been the active 
head of the other. The consolidated 
office is regarded as one of the strong- 
est in western Kentucky. 





Tennessee Locals to Meet 


The annual meeting of the Tennessee 
Association of Local Agents will be 
held at Knoxville, Nov. 16-17. The ten- 
tative program contemplates addresses 
from the following: James R. Young, 
insurance commissioner of North Caro- 
lina; W. F. Dunbar, insurance commis- 
sioner of Tennessee; John R. Owens of 
Chattanooga; C. D. Beardsley of the 
Tennessee Inspection Bureau at Knox- 
ville; a representative of the National 
Association of Insurance Agents, and a 
representative of the credit men’s asso- 
ciation. 


Give Up Reciprocal Plan 


A Memphis, Tenn., dispatch says 
that the Ginners’ Association will con- 
tinue with the stock fire insurance com- 
panies another year, having abandoned 
the organization of a reciprocal. 





UNDERWRITERS IN VIRGINIA 


Under the new law applying to under- 
writers agencies in Virginia, Insurance 
Commissioner Button of that state says 
that the following will continue business: 
British Underwriters, Colonial Underwrit- 
ers, New York Underwriters, Philadelphia 
Underwriters, and Rochester German Un- 
derwriters. He says that the department 
has been advised that the Niagara-Detroit 
Underwriters, Sun Underwriters and Dela- 
ware Underwriters will retire from the 
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On Madison St., near La Salle 1516 Insurance Exchange 
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Learn more about Live Stock Insurance and 
' se. how it will increase your income. 
SEND FOR FREE BOOKLET 


NATIONAL LIVE STOCK INSURANCE COMPANY | 
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Incorporated 1833 


British America Assurance Co. 


HEAD OFFICE - TORONTO, CANADA 


FIRE AND MARINE 


United States Branch, Ist January, 1915 
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Detroit National Fire Hnsurance Co. 


M. O. ROWLAND, President Detroit J. EDWARD READY, Secretary 
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state and he assumes that all the rest will 
retire other than those mentioned. 


Death of William H. Weaver 


William H. Weaver, of Henderson, Ky., 
died from the effects of an automobile 
accigent last Thursday. He started in 
the local agency business with Thomas 
Lambert and later was made a member 
of the firm of Lambert & Weaver. In 
1912 he became state agent of the North 
America in Kentucky and resigned a few 
months ago when his health failed. At 
one time Mr, Weaver served as president 
of the Kentucky Association of Local 
Agents for two terms. 


KENTUCKY NOTES 


William & Tandy, local agents at 
Ghent, Ky., have been appointed agents of 
the recording department of the Home of 


New York. 
The Great Southern Fire of Louisville, 
which reinsured some time ago, has 


changed its name to the Republic Realty 
Company and will build a skyscraper and 
manage it. 

H. M. and C. R. Holland have purchased 
the local agency of W. E. Humphrey at 
Benton, Ky., and will operate it under 
the name of Holland & Holland. The 
agency represents the Home of New York. 

Kentucky had two more disastrous 
small-town conflagrations last week. At 
Midway the total property damage was 
$100,000, with insurance estimated at half 
that amount, while at Hardin the loss was 
$20,000, with insurance of a comparatively 
small amount. 

Clarence L. Matthews of the __ local 
agency of Sulser, Matthews & Co., Mays- 
ville, Ky., has disposed of his interests to 
his partners, and plans to establish an 
agency in his own name. The Sulser, 
Matthews business is about the largest 
in the upper Ohio Valley. 


TENNESSEE NOTES 


The Northern transfers from the office 
of Thomas Tellford & Sons to Thompson 
& Tobin, at Memphis. The Hibernia Un- 
derwriters of the Home has been planted 
in the office of Carrington, Mason & Sons, 
who have represented the Home for forty- 
nine years at Memphis. 

The Ginners’ Association has decided to 
let well enough alone and continue with 
the stock companies for another year and 
has abandoned the idea of organizing a 
reciprocal. This decision was made at 
the meeting of the committee at Memphis, 
Tenn., Aug. 30, after hearing from the 
inquiries that had been sent out after the 
meeting held the middle of the month. 


EKERN PLAN N. DISCONTINUED 





New Commissioner of Wisconsin Will 


Not Require New Agents to 
Give Information 





The Wisconsin insurance department 
has discontinued the plan inaugurated 
by former Insurance Commissioner 
Ekern in regard to securing informa- 
tion from agents when they applied for 
their first license. Mr. Ekern required 
that an agent must file a card with 
the department, giving data as to his 
experience and qualifications. Those 
covered his occupation, residence, work 
engaged in for five ‘years previous to 
the application, proportion of time to 
be devoted to the insurance business, 
and a statement as to ‘why relations 
have been severed with previous com- 
panies and whether any money was 
owing them. Commissioner Cleary 
says that he is not satisfied with the 
working out of the plan and is discon- 
tinuing it. 
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MOUNTAIN AND COAST FIELD 


HAS REACHED HUNDRED MARK 








Additional Organizations Represented 
in the National Council of the 
World’s Insurance Congress 


The 100 mark has been reached in 
the number of organizations of national 
or sectional influence representing in- 
surance and its allied activities which, 
through resolution, have endorsed the 
World’s Insurance Congress and 
named a member to serve in-its na- 
tional council. The associations join- 
ing since the publication of the last 
list are as follows: 

American Institute of Marine Und 
writers—J. 3B. lLevison, view peestlant, 
Fireman’s Fund. 
ualty & Surety Association— 
Joy Lichtenstein, San Francisco, manager 
Pacific Coast department, Hartford Acci- 
dent & Indemnity; alternate, William C. 
Ramm, Globe Indemnity. 

Department of Tnoorporated Mutuals— 





EDGAR J. HAYNES, President THOMAS L. FARQUHAR, Secretary IAMES G. MACONACHY, Agency Superiatendest 
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J. C. Adderly, Chicago, secretary, Millers 
Mutual Casualty. 
Employers Mutual Casualty Federation 
of Americ Cc. Add x 
Bureau of Commercial Economics— 
Francis Holley, director of Bureau of 
Commercial Economics, San Francisco. 
American Bar Association—Arthur I. 
Vorys, Columbus, Ohio, chairman com- 
mittee on insurance law, American Bar 
Association. 
Toxas Life Convention—T. W. Vardell, 
Dallas, Tex., president, Southwestern Life. 
es Board of rine Underwriters 
—ZJ. Levison, San Francisco, vice-presi- 
dent, | inure Fund. 
American Electric Railway aaueuintion 
—A. H. Ford, general manager, Cumbe 
land County Power & Light Gommeny, 
Portland, Me; alternate, F. J. Spaulding, 
insurance manager, Brooklyn Rapid Tran- 
sit Company. 


TO INFORM PUBLIC ON RATES 








President Osborn of Pacific Board to 
Address Organizations in Sev- 
eral Coast Cities 





Starting on a campaign to educate 
the people on fire insurance rate-mak- 
ing and general insurance conditions, 
Russell W. Osborn, president of the 
Pacific Board, will visit Fresno, Cal., 
next week, where he will speak be- 
fore business and civic organizations in 
answer to the protests of that city 
against increased fire rates. This is 
the first of many trips to the large 
cities that Mr. Osborn will make in 
his campaign of education in which he 
will also utilize the services of an 
engineer and rate expert connected 
with the board. In this way he ex- 
pects to arrest public sentiment, which 
now seems aligned against the compa- 
nies and perhaps turn it the other way. 


Salt Lake Rates Reduced 


Salt Lake City has been granted a 
reduction of approximately 20 percent 
in fire insurance rates by the Pacific 
Board, which represents a saving of 
about $100,000 a year to property own- 
ers. The reduction was made follow- 
ing the improvement of the city’s wa- 
ter storage facilities. 





Held a Symposium 


The Advertising Association of San 
Francisco gave a luncheon at Techau 
Tavern, Aug. 25, to a large number 
of insurance men on what the asso- 
ciation designated as insurance day to 
“swap ideas with live wires.” War- 
ren R. Porter, president of the West- 
ern States Life, was made chairman of 
the day. Garner Curran, deputy com- 
missioner of the World’s Insurance 
Congress, made the principal address 
on “Insurance Advertising.” Williard 
Done spoke on “Publicity and Edu- 
cation,” particularly along fire preven- 
tion lines. 


Kinney Gets the Citizens 


San Francisco, Cal., Sept. 1.—(Spe- 
cial.)—C. C. Kinney, who lost the 
Franklin Fire general agency on the 
Pacific coast when the company was 

















The COLUMBIAN NATIONAL 


FIRE INSURANCE COMPANY 
DETROIT, MICH. 


AUTHORIZED CAPITAL - - - - $1,000,000.00 
CASH CAPITAL PAID IN - - - - 962,325.00 
SURPLUS TO POLICYHOLDERS | - - - 1,240, 216.74 





EDWARD BLIVEN, Managing Underwriter 





RELIABLE AGENTS WANTED 


Michigan, Ohio, Pennsylvania, New Jersey, Illinois, Indiana, 
Wisconsin, gt Minnesota, New York, Massachusetts, 
e Island, Louisiana, Texas, California 




















Herbert Buxton General Insurance 


92 William St., New York 


Excess Insurance placed in all parts o the United 
States and Canada 








Merchants National Fire Insurance Co. 


29 South La Salle Street, Chicago 





NOW LICENSED IN ILLINOIS 





Plan Unique and secures for the Local Agent Co-operation from our 
large number of stockholders and banks. 











FIRST NATIONAL FIRE 


INSURANCE COMPANY 


WASHINGTON, D. C. 
Statement of Condition December 31, 1914 





ASSETS LIABILITIES 

Real Estate (Equity)....... $254,500.00 Outstanding Fire Losses... $ 39,278.41 
Mortgage Loans ........... 235,600.00 Unearned Premium Reserve 244,603.01 

Bonds (Market Value).. ... 972,966.29 Accrued Charges on Real 
Cash in Banks and Office .. . 38,387.53 PROMS akc cet dem cekes: 18,646.29 
Agent’s Balances........... 81,266.85 All other Liabilities .:..... 8,156.78 
Interest and Rents Due an Capital Stock Fully Paid .. 877,275. 00 
BOCHIBG 5 65:4 3.5/5 a Mees 27,215.03 Capital Partially Paid..... 22, pM 0.70 
All other Assets..... ia lores 4,692.31 Surplus............. seueea 407.62 
POE 55 53 cae ...-$1,614,627.81 POUR oo ctss ee $1,614,627. 81 





Surplus to Policyholders, $1,303,943.32 


ROBT. J. WYNNE 


JOHN E. Mec 
President 


Managing Underwriter 


ENGER & BARNETT, Resident Agents 
Insurance Exchange Chicago, Illinois 
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given the Citizens of Missouri, for- 
merly under the management of Dix- 
well Hewitt. The transfer is made 
with Mr. Hewitt’s entire approval in 
that it opens up a larger field for the 
company. 


Burundel Called to Home Office 


San Francisco, Cal., Sept. 1—(Spe- 
cial.\—Frank M. Burundel, special 
agent of the Firemans Fund in the 
Pacific northwest, has been called to 
the company’s home office and made 
superintendent of its San Francisco 
automobile business. The change is 
made following William M. Klinger’s 
resignation as manager of the automo- 
bile department. 


PACIFIC COAST NOTES 


Watson & Taylor of San Francisco have 
been appointed general agents of the 
Union of Paris in California. 

H. M. ‘Graham has retired from the firm 
of Schalk & Graham at Portland, Ore., and 
has entered the local business independ- 
ently with offices in the Yeon building. 

Because numerous frame additions and 
sheds have been built in the business 
district of Oroville, Butte county, Cal., 
the insurance rate in that city has been 
materially increased. 


R. W. Sloan of Salt Lake City who is an 
officer of the Guardian Fire of that city 
has been appointed general agent of the 
British America for Utah under H. T. 
Lamey, of Denver, manager of the north 
department. 

Watson & Taylor, general agents at San 
Francisco of the City of New York Insur- 
ance Company, New _ York-California Un- 
derwriters and the British America, have 
been made California agents for the 
Union of Paris. 








News of the Mutuals 




















WISCONSIN MUTUALS’ FIGURES 


The new Wisconsin report shows 
that the city and village fire mutuals 
of that state sustained a loss rate of 
$38.26 per $100 of premiums in 1914 
as compared to $56.90 the previous 
year. The admitted assets of these 
companies at the close of the year 
were $455,603, a gain of $60,663 and 
the insurance in force was $53,144,433, 
a gain of $1,370,894. 

The total income from premiums, 
assessments and policy fees last year 
was $289,509. The commissions to 
agents amounted to 18.7 percent of 
this income and the total expenses to 
36.9 percent. 

The so-called town or farm mutuals 
gained $28,927,716 insurance in force 
during the year, or more than $5,000,000 
in excess of their 1913 gain. 

Some of the city and village com- 
panies now have sufficient assets to 
put up an unearned premium reserve 
and are being urged to make state- 
ments hereafter on this basis. 

There were operating in the state 
on January 1 of this year forty-two city 
and village mutuals, 201 town mutuals, 
fifteen hail and cyclone mutuals and 
eight companies that maintained the 
same reserves as_ stock companies. 
These latter are the Badger Mutual 
of Milwaukee, Germantown Farmers 
Mutual of South Germantown, Hard- 
ware Dealers Mutual of Stevens Point, 
Herman Farmers Mutual of Iron 
Ridge, Jewelers Mutual of Milwaukee, 
Liquor Dealers Mutual of Manitowoc, 
Motor Vehicle Mutual of Juneau and 
West Bend Mutual of West Bend. 
These eight companies collected pre- 
miums last year of $287,238. 

* 2 2 


Articles of incorporation have been filed 
by the Farmers Mutual Fire of Toole 
County, Mont. a? id 

The Rock Mutual Fire of Delta, Alger 
and Marquette counties, Michigan, has 


bre incorporated by farmers of that dis- 
rict, 








NEWS OF FIRE PREVENTION | 


| 





Timely Comments on Hazards, 
Protective Devices and 


Kindred Topics 





MEETING IS IN FULL SWING 





International Association of Fire En- 
gineers Cutting a Wide Swath 
This Week at Cincinnati 





The largest and best convention the 
International Association of Fire 
Engineers has ever held—the forty- 
third in its history—is meeting this 
week in Cincinnati. It opened Tues- 
day at the Hotel Gibson with the 
largest first day attendance ever re- 
corded. Exhibits at Music Hall are 
on a larger scale’ than ever before and 
last. night’s memorial service—the 
usual first night feature—was gener- 








ally described as surpassing in excel- 
lence, impressiveness and point of 
attendance. 

Archbishop Moeller made the invo- 
cation at the opening session, at which 
Mayor Spiegel and others delivered 
addresses of welcome. Chief John 
Kenlon of New York made an elo- 
quent response. 


Sprinklers Have Limitations 


The feature of the Tuesday after- 
noon session was a discussion of com- 
pulsory sprinklering of buildings with 
the view to checking or preventing 
conflagrations, predicated on a paper 
by Chief W. H. Murphy of Philadel- 
phia. Chiefs Kenlon, C. W. Ringer, 
of Minneapolis, W. H. Bywater of 
Salt Lake City, Howard L. Stanton of 








Norwich, Conn., John McDonnell of 
the Chicago Fire Prevention Bureau, 
and others, emphasized the view that 
sprinklers, notwithstanding their rec- 
ord of high efficiency, have their 
limitations. They should be regarded 
as a most valuable auxiliary to fire de- 
partments, but should not. be relied | 


. . | Oh 
on as surety against conflagrations. | authorized and will be installed in the 
| near future. 


The association adopted 
embodying this view. | 
A paper by E. O. Ensign of the 
Goodyear Rubber Company of Akron, 
outlined the processes of collecting 
and curing rubber, the making of tires 
and the causes of their deterioration. | 

Make Engine Tests 


Wednesday was given over to tests 
of motor pumping engines at Chester | 
park, under supervision of engineers | 
of the national board. Results will 
be known Friday. 

There are twenty-six pieces of 
motor apparatus on the exhibit floor, 
besides a vast amount of minor fire 
department equipment and accessories. 
Three distinctively fire prevention ex- 
hibits also are  included—asbestos 
building material, a fireproof linseed 
oil paint and a new process of fire- 
proofing fabrics. 


resolutions 


| 





Motor Apparatus in Wisconsin 


_ A list of the cities of Wisconsin hav- 
ing motor apparatus in the fire depart- 


ments and number in each is as 
follows: | 
Milwaukee ...... 23 Rhinelander ..... 1| 
BOING 2... ciwcese 2. | 1 
Oshkosh ........ 3 Wausau ......... 1 | 
Kenosha ........ 8 Green Bay ...... 1 | 
SPOIGNG.. coseicccces 4 Manitowoc ...... 1| 
Janesville ....... 2 Eau Claire ...... 2 | 
Appleton ........ 3 Sheboygan ane el 
Madison ......... 2 


Has Engine on Exhibit 








TO AGENTS OF THE NORTHWEST 
Write us for an agency for the writing of Hail Insurance in all hail writing states, | 


for the Standard Fire Insurance Co. of Hartford, Conn. Also for Fire Agency for | 
Svea Fire & Life Insurance Co. of Sweden. Liberal contracts. Uns i 


The Thomas Automatic Chemical oa 
! 


| 
Service. | 


THE HEDWALL-SUNDBERG CO., Gen’l Agents, | 


Phoenix Bldg., Minneapolis, Minn, | 


Engine Company of Columbus has one of 
its big machines on exhibition at the In- 
ternational Association of Fire Chiefs, Cin- 
cinnati, this week. Among other things, 
the Thomas people are scheduled to pump 
soda for twelve hours. A large number of 
insurance men are watching the new ma- 
chine with great interest. 


Will Inspect Gary and Whiting 


The Indiana State Fire Prevention As- 
sociation will inspect Gary and Whiting 
Sept. H. Stubbs of Chicago will 
show his moving pictures at a _ public 
meeting and give his lecture on fire pre- 
vention. 





FIRE PROTECTION NOTES 


Austin, Tex., contemplates purchasing 
another automobile for its fire depart- 
ment. 


At Rogers, Neb., a vote of 25 to 4 car- 
ried the issuing of $4,000 waterworks 
bonds. 

Two new chief auto wagons have been 
purchased for the San Antonio, Tex., fire 
department. 

At Blairsburg, Iowa, an election de- 
feated the proposition to issue $8,000 
waterworks bonds. 


Combination auto hose and chemical 
wagons have been purchased by Stamford, 
McKinney and Seymour, Tex. 


On Aug. 25 the town of Gayville, S. D., 
voted on a proposition to issue bonds for 
the construction of a waterworks system. 

Houston Heights, Tex.,: has completed 
an improvement in fire protection. There 
= now seventy-two fire hydrants in the 
city. 

At Kenosha, Iowa, a petition is being 
circulated calling for an election to vote 
on the proposition of issuing $7,000 water- 
works bonds, 

With the organization of a fire depart- 
ment, Summit, S. D., becomes entitled to 
draw 2% percent from the fire department 
fund of the state. 


A large number of Texas fire chiefs at- 
tended the annual convention of the In- 
ternational Association of Fire Engineers 
at Cincinnati, Ohio. 

High pressure service has been provided 
for North Knoxville, Tenn., by changes 
at the water plant. This will also in- 
crease the pressure in West Knoxville. 

R. I. Peebles, chief clerk of the depart- 
ment of fire prevention of Tennessee, has 
been investigating the systems in the fire 
marshals’ offices in Ohio and Indiana. 

The board of trustees of Afton, Okla., 
passed a resolution at their last meeting 
that in the future the first hose cart team 
to reach a fire will be given $2 and the 


| second $1. 


A contract has been awarded for a new 
3,000,000-gallon reservoir at Coshocton, 
io. A new fire auto truck has also been 


. Munfordville, Ky., is to have a water- 
works plant, an engineer having been 
selected for the purpose- of designing a 
dam, and looking after the installation of 
pumping machinery. 

The village of Marion, Mich., has com- 
pleted a cement reservoir of 23,000 gal- 
lons capacity, which will form a part of 


| the new waterworks system. A standpipe, 
electric pumps and water mains will now 


be installed. 


State Fire Marshal C. C. Hammonds of 
Oklahoma has asked the governor to set 


| aside October 9 as fire prevention day in 


schools of the state and requests that 
the teachers arrange programs suitable 
for the occasion. 

Fire Marshal Buckley of Ohio has ap- 
pointed C. Jesse Taylor of Bryan an_as- 


| sistant marshal for the northwestern Ohio 
| district, to take the place of George C. 
| Rings, Democrat of West Unity, who re- 


signed for business reasons. 


The proposition to bond the village of 
South Lyon, Mich., for $16,000 to install 


| waterworks was defeated at the recent 
| election. 
| tically without fire protection, the only 
| water supply being from private wells. 


At present the town is prac- 


Having inspected the city of Sioux Falls, 
Insurance Commissioner O. K. Stablein 
has served notice upon owners of thirty 


| buildings that their structures must be 


torn down within thirty days. These 
—— are in the heart of the business 
section. 


Richmond, Ind., thinks it should have 
lower rates because of the addition of an 
aerial truck to the department, but the 
board of public safety so far has neglected 
to appoint three additional men to man 
the truck, which the local inspection 
bureau requires. 


The old fire engine station at Maryland 
and Meridian streets, Indianapolis, has 
been reopened. It is in the center of the 
wholesale district, and business men are 
pleased to have it reestablished. It was 
abandoned when a large engine house was 
built about three blocks west. 


The new pumping unit of the Columbus 
(Ohio) waterworks is in action. It cost 
$120,000 and adds 125,000,000 gallons of 
water per day to the supply. he sys- 
tem now has a capacity of 400,000,000 gal- 
lons daily, and in case of a break in the 
other machinery Columbus is well pro- 
tected by the new unit. 
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CHEMICAL 
Fire 
Extinguisher 
















Fluid 
Indicator 


15% 
REDUCTION 
AUTO 
INSURANCE 


Holds one quart 
Justrite Fluid 


Extinguishes incipient fires from 
any cause, including GASOLINE 
and all other VOLATILE Oils— 
ELECTRICAL fires of any de- 
scription. Harmless to machinery 
or the most delicate fabrics. Al- 
ways ready for use and can be op- 
erated by a woman or child with 
perfect ease and safety. 


The JUSTRITE FIRE EXTIN- 
GUISHER is instantaneous in ac- 
tion—first turn of the handle auto- 
matically opens the nozzle. Only 
ONE movement—nothing to con- 
fuse—just hold it tightly under the 
arm and turn handle—a child can 
doit. Throwsastrong,steady stream 
30 feet without any waste of Fluid. 





WE ALSO MAKE 
Automatic Oily Waste 


AND 
Safety Oil Cans 


Approved, Tested and Inspected by the 
Underwriters Laboratories, Inc. 
Under Direction of the 
National Board of Fire Underwriters 





Liberal discount allowed insurance 
agents — write for prices and full 
particulars—Representatives wanted 





JUSTRITE MFG. CO. 


Department U 
344 S. Clinton St. Chicago, Ill. 
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LECTURES AND MOVIES 

L. H. Strusss of Chicago, the former lo- 
cal agent of St. Joseph, Mo., who has 
done so much in the way of publicity 
along fire prevention lines, is getting hold 
of the people through his moving pictures 
that supplement his regular lecture. It is 
a known fact, of course, that the movies 
have a wonderful attraction for the pub- 
lic and anything in the way of pictures of 
this nature elicits keen attention. 

People might not go out to hear a fire 
prevention lecture. There would be noth- 
ing of vital interest in an announcement 
of such a lecture to draw out the rank 
and file. However, an announcement 
of moving pictures of fire scenes and 
such like would be sure to appeal to the 
populace. We do not believe that the fire 
insurance companies can spend any money 
that will bring them larger returns than 
backing up just such work as Mr. Stusss 
is doing. An academic presentation of fire 
prevention will not be listened to on the 
part of the people at large. 

There are two ways of going at the fire 
prevention subject in a way that will 
count. First will be an appeal to the 
pocket book of the premium payers. Any 
person who finds that he can reduce his 
insurance cost by eliminating hazard will 
likely do it. The public can be reached 
through moving pictures that are really 
worth while, supplemented by talks. 

There are business organizations all 
over the country holding conventions that 
would be glad to have a ten-minute or 
fifteen-minute talk on this subject, and an 
audience could be secured any evening in 
any city or town that would listen to a 
fire prevention talk accompanied by mov- 
ing pictures. Here is the great oppor- 
tunity for real educational effort. This 
work should be begun and kept up and 
the money spent in maintaining it will be 
returned a thousand fold. 





A SUGGESTION 


Ir occurs to us that some change might 
well be made in the unwritten law regard- 
ing the elections in the Fire Unoper- 
WRITERS’ ASSOCIATION OF THE NoRTHWEST. 
This is the great field men’s organization 
and is one that draws to Chicago every 
year the flower of western underwriting. 
To be president of this body is an honor, 
indeed, that anyone should accept who is 
capable and deserving and its responsi- 
bility should be appreciated. 

It seems to us that the logical man to 
be president would be the vice-president. 
The vice-president, therefore, would have 
a year in training on the board of direc- 


tors and get an insight into the work be- 
fore he himself should be made presi- 
dent. His experience in this direction 
would be most valuable and he would be 
much better prepared to undertake leading 
the organization when he becomes its 
head. The getting together of the pro- 
gram is becoming more difficult each year, 
and it would assist the new president 
very materially if he had been in touch 
with the former president the year be- 
fore, and gotten a little idea of what 
plans had been followed. 

For instance, this year will be the field 
men’s year for the president. It occurs 
to us that a field man should have been 
elected vice-president last year, to have 
been promoted to the presidency this year 
without contest, provided he was fit for 
the place. Then the contest this year 
would be over the vice-president, who 
would come from the managerial ranks 
and would succeed to the presidency next 
year. 

We are believers in these election con- 
tests. They add spice and zest to the 
meetings and we feel it is a mistake to 
have but one man put up for the office 
and let everything be cut and dried. 
But the contest, in our opinion, should 
be over the vice-presidency. The defeat 
would not leave quite the deep sting that 
it does when one gets left in the presi- 
dential race. It seems to us that this is a 
suggestion that the leaders in the organ- 
ization might well consider. 

For instance, this year a man from the 
managerial ranks should be elected vice- 
president, with the understanding that he 
is to be promoted to the presidency next 
year, and that next year the field man 
should contest for the vice-presidency, 
with the understanding that the winner 
will become president the following year. 





BIG SOURCE OF PREMIUMS 

THE automobile industry has_ be- 
come a very prominent factor in fire 
insurance. There are now 1,798,096 
automobiles in the United States and 
there are some sixty-nine companies 
that are writing floater insurance on 
them. New York leads in the num- 
ber of machines, Illinois is second, 
and California is third. Automobiles 
produce hundreds of thousands of dol- 
lars of premiums for insurance com- 
panies. It is an excellent line for an 
agent to work up. With the increase 
of number of machines, the live agent 
is keeping in touch with buyers and 
prospective buyers and getting their 
authorization early in hand. 

In addition to fire and theft, comes 
liability, property damage and colli- 
sion insurance. Altogether, an auto- 
mobile owner is good for a pretty 
good line of insurance, especially in 
the city. It is up to the agent to show 
to the assured just what hazards he is 
likely to meet. While in some of the 
smaller towns and in the country dis- 
tricts theft of automobiles is almost 
unknown, yet if trips are taken to the 
large cities the danger of theft is one 
that needs to be safeguarded. It is the 
first man on the ground that is likely 
to g¢t the automobilist’s insurance. 





NEED OF SYSTEM 
One of the large local agencies in 
Chicago, CritcHELL, WHITNEY, MILLER 





& Barsour, in sending out an agency 


Personal Side of the 


Insurance Business 


F. W. Kubasta of Merrill, Wis., was 
on Saturday apointed deputy commis- 
sioner of insurance by Commissioner 
M. J. Cleary of Wisconsin. He suc- 
ceeds L. A. Anderson, who becomes 
chief actuary. Mr. Kubasta was also 
appointed assistant fire marshal under 
the law consolidating that department 
with the insurance department. The 
new deputy commissioner was born at 
New Lisbon, Wis., in 1877. He was a 
member of the assembly in 1907-1909 
and 1915. He was a member of the 
committee on banking and insurance 
in 1907 and chairman of that committee 
in 1909. In 1915 he was chairman of 
the committee on finance. He has 
been in the insurance and banking 
business at Merrill for fifteen years. 
Mr. Kubasta is especially qualified in 
the field of fire and casualty insur- 
ance, having been a close student of 
these lines for years. He had six years 
of legal training before going into the 
insurance and banking lines. 


Thomas C. Little of Chicago, state 
agent of the Fire Association, will be 
married Friday of this week, at Crown 
Point, Ind. The wedding will be a 
quiet one and only the intimate friends 
of the contracting parties are invited. 
Mr. Little has been practicing the 
Lohengrin wedding march in his office 
for the last two weeks. In addition to 
his wedding being on hand, Mr. Little 
has also received a settlement for dam- 
ages following the fire in the Missouri 
Athletic Club at St. Louis, in which he 
was caught jumping out of a high win- 
dow to a roof below. 


Thad E. Leatherwood, assistant man- 
ager of the Kentucky Actuarial Bureau 
at Louisville, has improved to such an 
extent that he is now making plans for 
a trip to the Ozark mountains, where he 
expects to remain until he fully recu- 
perates. He has been seriously ill, but 
his friends believe that he is now out 
of danger. Manager Clem E. Wheeler 
is still in Louisville. 


Arthur W. Collins, assistant United 
States manager of the Zurich General 
Accident & Liability, and Mrs. Collins, 
will sail from New York Saturday for 
Europe. They will go to England first, 
where their two children are going to 
school. Mr. Collins expects to visit 
the home office of the company at 
Zurich, Switzerland, before returning 
to the United States. Mr. and Mrs. 
Collins planned to sail last week, but 








bulletin makes the point that selling 
insurance requires system. The argu- 
ment is presented that the most suc- 
cessful brokers and agents follow a 
regular System in their insurance so- 
liciting. This agency states that its 
observation convinces it that the man 
who has a definite method in securing 
prospects and visiting them regularly 
is the one who ultimately makes the 
greatest success. 

The point is made that one very suc- 
cessful broker regularly visits every 
customer of his and by a method of 
checking can tell what insurance sub- 
ject he presented each time he called. 
By doing business this way he is able 
during the course of the year to offer 
a great number of classes of insurance. 

No doubt there is much to this sys- 
tem of regularity in soliciting that the 
agency emphasizes. The haphazard 
agent who flops here and there at pros- 
pects and keeps no track of his work 
operates under a handicap. There are 
many varieties of insurance to be of- 
fered these days and if an agent or 
broker keeps track of what he is do- 
ing and keeps close tab on his pros- 
pects he has before him all the time 
enough to keep him busy and plenty 





of fresh prospects every day. 


the destruction of the Arabic caused 
them to delay. The present trend of 
diplomatic exchanges appears so satis- 
factory that they feel safe in making the 
trip. 


Dale J. Crittenberger, state auditor 
of Indiana, was injured in an automo- 
bile accident Aug. 27. Physicians 
found the chief injuries were to the 
chest, but say that unless pneumonia 
develops, Mr. Crittenberger should be 
back at his desk in a week or two. 

Arthur E. Fisher, insurance commis- 
sioner of Saskatchewan, Canada, is in- 
specting the work and systems of some 
of the state fire marshals’ offices in the 
central west with a view of establish- 
ing similar plans in his province of 
Canada. 


President C, I, Hitchcock of the “In- 
surance Field” is in Chicago this week. 
Since the “Insurance Field” began the 
publication of a daily paper in San 
Francisco last April, Mr. Hitchcock has 
been in that city, directing the publi- 
cation and also being in charge of the 
insurance and fire prevention exhibit 
at the San Francisco Exposition. He 
has come to Chicago to appoint a suc- 
cessor to Roy A. Hunt, who retires as 
resident vice-president, to go with the 
Illinois Life. Mr. Hitchcock will re- 
turn to San Francisco Friday and will 
remain there until the end of the 
World’s Insurance Congress. 


Captain Jonathan G. Smith, one of the 
oldest fire insurance agents of Birming- 
ham and commander of Camp Wilcox, 
United Confederate Veterans, has been 
recommended for ‘Brigadier General of 
the Fourth Division of the Alabama 
Brigade by the members of the Camp. 
In making the recommendation, his 
comrades paid high tribute to Capt. 
Smith as a soldier and as a citizen. 


James L. Watkins, treasurer of the 
Henry Clay Fire, has announced his 
candidacy for mayor of Lexington, Ky. 
He is seeking the nomination on the 
Democratic ticket. 


_ 


George Brown of Detroit is the gen- 
eral agent of the Continental Casual- 
ty’s commercial department. He is well 
known in the city, having been in the 
newspaper line and has dabbled consid- 
erably in politics. The “Continental 
Agents’ Record” has this to say in its 
current issue regarding Mr. Brown: 


“T would like to have a larger business,” 
says George Brown in his. delightful 
brogue, “and I’ll do annything but wor-r-k 
to get it.” Which statement must not be 
taken too literally, for George is increas- 
ing his business steadily and is working 
all the time in his own _ peculiar way, 
which might be described as “friction- 
less.” Mr. Brown is the company’s gen- 
eral agent at Detroit. He was formerly a 
part of the general office staff and took up 
his present work about three years ago. 
Prior to engaging in the insurance busi- 
ness he was a newspaper man and an edu- 
cator of some note in Michigan. He is still 
a regular contributor to insurance jour- 
nals and other magazines. Born in Ire- 
land, he has the ready wit of his race. 
He is a philosopher who believes in liv- 
ing by the way as he journeys through 
life, and his philosophy, his wit, and his 
genial manner make him a delightful com- 
panion. He has a wide acquaintance in 
Detroit, understands his business thor- 
oughly, gives the company only the high- 
est grade of risks and conducts his agency 
in a capable and business-like manner. Al- 
together, George Brown is a general agent 
of whom the company is proud. 


A story is going. the rounds among 
fire insurance men in Louisville as the 
result of the unusual thrift of a well- 
known adjuster.. He went into a cloth- 
ing store after.it had had a fire and 
purchased a number of garments. 
When it came to a question of paying 
for them, he deducted from the origi- 
nal prices marked on the goods the 
percentage of loss which the fire com- 
panies had paid. The clothiers denied 
that their goods were subject to dis- 
count in this fashion at retail, however, 
and have sued for $18.50, the amount 
in question, in a magistrate’s court. 
The adjuster asserts that he will fight 





the question to the last ditch. 
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Casualty and Surety Comment 








FEDERATION GOES FORWARD 


THE past two or three weeks have 
been the most important in the entire 
history of the insurance federation 
movement. The adoption by the 
NaTIONAL Counci, of INSURANCE FEpD- 
ERATION Executives of the report pre- 
sented by Frep L. Gray, chairman of 
the standardization committee (given 
on the first page of this issue) has left 
no doubt as to the purposes of the 
federation. Its purpose is now officially 
declared to be opposition to the entrance 
of the state into any branch of the 
insurance business. This is a platform 
to which every underwriter of what- 
ever character can subscribe. It guar- 
antees that the federation is not going 
to interfere in controversies between 
companies and their agents or between 
different organizations, or in fact to 
meddle in the internal affairs of the 
insurance business at all. This is in- 
clusive enough to take in the members 
of the farm mutual.or of the fraternal 
societies, and exclusive enough to keep 
the organization from _ trespassing 
upon the legitimate field of others. 

The Nationa AssociaTION oF MutTUAL 
INSURANCE CoMPANIES has endorsed the 
federation movement notwithstanding 
the best efforts of HERMAN L. EKERN, 
the former insurance commissioner of 
Wisconsin, to make state insurance 
look attractive. The NationaL FRa- 
TERNAL ConcrEss also gave assurances 
that it would stand behind the move- 
ment, and at the meetings at Detroit 
last week the federation received the 
support of prominent insurance com- 
panies that hitherto have held aloof. 

With its purposes clearly defined, 
with a fair prospect that it will be 
financed properly during the organiza- 
tion period, with the backing of the 
insurance agents and the millions rep- 
resented by the fraternals and the 
mutuals, there can be no question 
that the federation is going to become 
a power in opposing encroachment by 
the state upon the legitimate field of 
private enterprise. 





NEED STANDARDIZING 

Every important branch of accident 
insurance except one has been stan- 
dardized to a certain extent. The 
commercial companies usually sell poli- 
cies at $25 and they use the same 
classification manual. The standard 
tate for industrial policies has been $1 
a month, although many higher priced 
policies are now on the market. As a 
tule the traveling men’s associations 
have charged either $8 or $9 a year 
for a $5,000 accident policy. 

A more recent class of companies 
than any of these to enter the field 
has been the business men’s associa- 
tions. There are a number of these 
and they have now secured a consid- 
erable volume of business. It is said 
that their premium income for this year 
will be in excess of a million dollars. 
Among them there apparently has been 
no attempt at standardization. Some 





of them use the classification manual 
of the NationaL ASSOCIATION oF CAS- 
uaLty & Surety UNDERWRITERS and 
others do not. One prominent asso- 
ciation charges $12 a year to select and 
preferred risks for a $5,000 policy and 
$16 a year to extra preferred, while 
another one charges $10 a year to both 
these classes. 

Officers of some of these institutions 
are now giving serious thought to the 
matter of standardization. Apparently 
there is not enough cooperation among 
them so that any one association de- 
sires to take the initiative, yet it is 
recognized that so long as different 
classifications are used and different 
rates prevail, there is going to be com- 
petition on the basis of price, which 
has a tendency to run any line of 
insurance into a losing proposition. It 
is known to be the earnest wish of the 
manager of at least one of the most 
prominent of these associations, that 
those in that line might get together 
and agree upon the same classifications 
and, if possible, upon a standard rate 
to be charged and then have their 
competition along the lines of liberality 
in policies and service rendered. There 
can be little question that such a move 
would put this class of the business on 
a better basis. 


SUING FOR NONSETTLEMENT 


ANOTHER suit for damages against a 
liability company for failing to settle 
a case has been brought at Indianapo- 
lis. The plaintiff claims that the 
GENERAL AccIDENT could have settled 
for an automobile accident for $2,000, 
but refused to do so, and carried the 
case through the courts with the result 
that the assured had to pay on a judg- 
ment and costs some $12,000 more 
than the $5,000 limit of the policy. 

A number of liability companies 
have been made defendants in such 
suits from time to time. They are 
troublesome affairs, as they create dis- 
cord between company and assured 
and the plaintiff’s allegations, which 
usually get the most publicity, give 
the public an unfavorable impression 
regarding the company, whatever the 
outcome may be. 

It is difficult, however, to see how 
they can be stopped. A company 
cannot well drop what it believes to be 
a meritorious defense and pay out its 
money for what it believes to be an 
unjust settlement, merely because the 
assured desires to play safe even 
though the company be mulcted. On 
the other hand, it is easy to see how 
the assured feels after final judgment 
has been rendered and he sees that 
both he and the company would have 
saved money by a compromise which 
he desired. 

Eventually there will probably be 
enough court decisions on_ these 


points so that companies will either 
be forced to settle such cases to save 
themselves from damage suits or as- 
sured will know that it is hopeless to 
bring suit for damages in such cases. 








The 
Sidelity = Deposit 
Company 


ef MARYLAND 


had the largest representation at the 
Detroit Convention of the National As- 
sociation of Casualty & Surety Agents. 





Just a further proof of F. and D. en- 


thusiasm, co-operation and interest. 








RETURN OF POLICY 
FOR CORRECTION 


Plaintiffs, partners in a bank, applied 
to defendant’s agent for insurance, 
which application was accepted by is- 
suance of a policy based thereon in all 
material respects and delivered uncon- 
ditionally to the plaintiffs, who there- 
after returned it, in order that the 
omission of two of the partners might 
be supplied and the statement as to 


other insurance corrected, which 
mistakes were due to the agent 
who had personal knowledge as to 


such facts and specifically told plain- 
tiffs that he had all needed infor- 
mation. Held, in this case of New 
Amsterdam Casualty Company versus 
New Palestine (Ind.) Bank, 107 North- 
eastern Reporter, 554, that the policy de- 
livered was valid, and that its return for 
correction was not an offer for cancel- 
lation or a refusal to accept the con- 
tract, and that the insurer could not 
retain and cancel the policy. 

Where misrepresentations, in an ap- 
plication for a policy of burglary in- 
surance, were made by the insurer’s 
agent with knowledge of the truth, such 
knowledge estopped the insurer from 
claiming that the policy was void be- 
cause of false warranties. No attempted 
cancellation by the insurer will be ef- 
fective until brought to the notice of 
the insured. In view of Burns’ Ann. 
St. 1914, Sec. 3413, making a judgment 
against a private bank binding on all 
persons interested therein, a judgment 
for it would benefit all persons inter- 
ested, and hence the bank was the real 
party in interest, in an action on a bur- 
glary policy issued to it, and the proper 
party to bring the action for the benefit 
of all its partners. A condition of a 


policy that no suit should be brought 


until two months after particulars of 
loss were furnished to the insurer was 





waived by denying liability, and the 
action might be brought immediately. 
—Commercial West. 





TIME TO GET RESIDENCE 
BURGLARY BUSINESS 


With the waning of summer, the ap- 
proach of Labor Day, and the immi- 
nent reopening of the schools, the tide 
of vacationists will soon turn home- 
ward. When homes are opened again, 
we shall see at least the usual number 
of newspaper stories relating to the 
summer depredations of burglars, and 
it is to be expected that the grist will 
be even larger this year than usual on 
account of the increase in the number 
of burglars, which has been apparent 
this year. This condition means an im- 
mediate jump in residence burglary in- 
surance business. 

Business will come not only from 
people intent upon locking the stable 
door after the horse has been stolen, 
but from whole neighborhoods where 
object-lessons are presented ‘upon the 
opening of a residence to find that it 
has been burglarized during the sum- 
mer. And business will come from 
communities in general because of the 
psychological effect of frequent news- 
Paper accounts of burglaries discoy- 
ered.—Coordinator. 


4-ae~ 
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SUCCESS 


Tis the coward who quits to misfortune, 
; Tis the knave who changes each day, 
Tis the fool who wins the battle, 

To throw all his chances away. 





There is little in life but labor, 
Tomorrow may prove but a dream, 

Success is the bride of Endeavor, 
And luck but a meteor’s gleam. 


The time to succeed is when others, 
Discouraged, show traces of tire— 
The battle is fought in the home-stretch, 
And won 'twixt the flag and the wire. 
—John Trotwood Moore. 
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CASUALTY AND SURETY NEWS 








FIND COMPANY IMPAIRED 





CLAIM ASSETS WERE STUFFED 





Pennsylvania Examiners Say American 
Assurance Did Not Own All Mort- 
gages it Reported in Statement 





William J. Roney, chief examiner of 
the Pennsylvania department, has re- 
ported to Commissioner Charles John- 
son that the American Assurance of 
Philadelphia was impaired to the ex- 
tent of $58,582 on Dec. 31, and to the 
éxtent of $62,340 on July 31 of this 
year. According to the company’s an- 
nual statement of Dec. 31, it had a 
surplus of $24,734. On July 31 it 
claimed a surplus of $36,032. Mr. Roney 
says that the impairment of the com- 
pany Dec. 31, 1914, and July 31, 1915, 
was apparent and the questionable 
transactions were glaring. This re- 
port was made after a preliminary in- 
vestigation, and Mr. Roney recom- 
mended that the examination be car- 
ried on more completely. Commis- 
sioner Johnson has agreed to this. 


Has An Ugly Look 


Unless other facts are brought out to 
offset those already given out, the situa- 
tion reflects seriously upon the officers 
who signed the annual report and made 
the July 31 report to the directors. 

Mr. Roney says that of $134,600 in 
mortgages shown in the annual state- 
ment as being owned by the company, 
only $47,500 were actually owned by 
the company and $77,100 where not 
owned, by it, the mortgages never hav- 
ing been assigned to it. 


Mortgages Said to Be Borrowed 


Arthur J. Simpson is now the presi- 
dent of the American Assurance, hav- 
ing been elected last February. Mr. 
Simpson was formerly the president of 
the American Miners Accident of In- 
dianapolis, which was reinsured in the 
American Assurance some two years 
ago. The secretary of the American 
Miners Accident was W. W. Knapp of 
Indianapolis, who after the reinsurance 
remained in that city and became a 
mortgage broker. According to a stery 
published in the Indianapolis ‘‘News,” 
based largely upon statements made by 
Mr. Knapp, Mr. Simpson came to In- 
diana last December and, with the as- 
sistance of Mr. Knapp, was able to get 
hold of a large amount in mortgages 
from Anton Schildmeyer, a farmer liv- 
ing near New Palestine, Ind. For these 
mortgages Messrs. Simpson and Knapp 
are said to have given their notes with 
9,000 shares of stock as collateral. 


Commission on Transaction 


Other mortgages were secured from 
relatives of Mr. Knapp. Mr. Knapp 
says that the mortgages were given to 
Mr. Simpson about the middle of De- 
cember, 1914, and that they were re- 
turned to their owners in April, 1915; 
that he secured $1,000 commission for 
his share in the transaction and that 
Mr. Schildmeyer was given $500 for 
the accommodation and was also per- 
mitted to draw the 
mortgages while they were in the 
possession of Mr. Simpson, According to 
a despatch to the Indianapolis “News” 
from Harrisburg, Pa., the Pennsylvania 
commissioner has not set any definite 
time in which the stockholders must 
make good the impairment, nor has he 
decided positively what action it will 
take. 

“North American’s” Story 

According to the Philadelphia “North 
American,” which made the violent at- 
tack upon the American Assurance some 
months ago, the price which Mr. Simp- 
son demanded from the American As- 


interest on the | 


surance for getting hold of the mort- 
gages which enabled it to show a sur- 
plus, was the presidency of the com- 
pany and also the right to vote a ma- 
jority of the stock, held by officers of 
the company. If this story be correct, 
it may explain why Reinhold R. Koch 
retired from the presidency last Febru- 
ary and Mr. Simpson was elected in- 
stead. - 

It was only a few months ago that 
the company had to reduce its capital 
from $350,000 to $300,000 to wipe out 
an impairment. It then withdrew 
from. several states. It writes life, 
health and accident insurance, mainly on 
the industrial plan. 


Stockholders Meet 


Two meetings of the stockholders of 
the American Assurance were held on 
Monday of this week to decide what 
should be done. The morning meeting 
adjourned abruptly when it was learned 
that Arthur J. Simpson, the president 
of the company, could not be found. 
It was stated he would be present at 
the afternoon session, but he did not 
appear. Afterwards, former Attorney- 
General J. C. Bell, representing the 
stockholders, announced that the com- 
pany would either make good the im- 
pairment of the capital or it would be 
sold to a reputable company which has 
been seeking to buy. 


Means a Heavy Loss 


While it is thought it might be able 
to sell its business, it is not believed 
that it could sell for a price which 
would prevent a very serious loss to the 
stockholders. The company has sold 
capital stock to the amount of $350,000, 
most of which was sold at two for one. 
The capital was reduced to $300,000 last 
year and is now impaired about $62,000, 
showing a loss to stockholders of more 
than $450,000 up to this time, if the 
value of the plant be not considered. 


Pennsylvania Action Expected 


It is expected that Insurance Com- 
missioner Johnson will shortly demand 
that the stockholders make good the 
impairment or he will proceed under 
the law, in the event that they fail to 
do so, to apply for the winding up of 
the company. There is also considera- 
ble talk to the effect that the officers 
who signed the annual statement will 
be prosecuted. 

H. L. Arnold, actuary of the Indiana 
insurance department, went to the home 
of State Auditor Crittenberger on 
Wednesday to talk over with him the 
question of revoking the Indiana license 
of the American Assurance. 

W. W. Knapp of Indianapolis, who 
was instrumental in securing mort- 
gages for A. J. Simpson, president of 
the American Assurance, has informed 
the Indiana department that he is ready 
to cooperate in any way necessary in 
the situation. He also telegraphed sim- 
ilar offers to the Pennsylvania depart- 
ment. 





FIDELITY and 


surety BONDS 


AMERICAN FIDELITY 
COMPANY 


ACCIDENT HEALTH 
and BURGLARY 


INSURANCE 


We Have ATTRACTIVE CONTRACTS 
for GOOD AGENTS WRITE TO 


HOME OFFICE, MONTPELIER, VERMONT 


























SALESMEN WANTED 


Good Agency Openings in Central States Policies comply with Standard Provisions Lat) 


$5,000 ) Policy | $9.00 A Year 


ith $25 We for 200 Weeks 


Health Policy | $10.00 A Year 


Pays $25 ekly Indemnity 
Address ERNEST W. BROWN, Secy-Treas. 


Interstate Business Men’s Accident Association 


DES MOINES, rT] 8 IOWA 








The Sign of Good Casualty Insurance 


LIABILITY BURGLARY 
ACCIDENT CREDIT 

HEALTH BOILER 
AUTOMOBILE LANDLORD'S 
TEAMS ELEVATOR 
COMPENSATION GEN’L LIABILITY 





ESTABLISHED 1869 


London Guarantee & Accident Company, Ltd. 


OF LONDON, ENGLAND 


Head Office, Chicago 
F. W. wppiiciers | General Manager 


CONKLING, F rae & WEBB - en. Agts. ‘linois, Mo., Ind., 1428 Insurance Ex a, 
FRED L. Y COMPANY - Northwestern Managers, 328-336 Goouriy Bank 
RAYMON "4 RAYMOND = - General 

ALFRED 4 gk & SON - - 


R. H. C. nt Agent, No 
DIGGS-FERRIS INS. AGENCE, - 


Agts. ” — One, 1810 1st National Bank Bi 
KING @McCUNE & McKE 


” Cincinnati 
ts, N. W. Ohio, 809 Chained Bid 


ZIE 
THE lw£RRILL, DODGE & JACKSON Co., Gen. ‘Agts., Lucas Co., Produce Exch. Bidg., edo, 0 ° 





T. J. FALVEY, President 








Company Growth Means Growth for Agents 


MASSACHUSETTS BONDING = INSURANCE COMPANY 


Stands Out Conspicuously as One of the Most Rapidly Growing Surety and Casualty Companies in America 


CAPITAL... 


Fidelity and Surety Bonds, ercag 8 Workmen's Compensation, Property Damage, Personal Accident 


THE 


HOME OFFICE: BOSTON, MASS. 


$2,000,000.00 


Ith, Burglary, Theft and Plate Glass Insurance 
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AMONG THE SURETY MEN 


WASTING TIME ON WAR BONDS 








Surety Officers Find Many Offerings 
Are on Contracts That Supply 
Brokers Hope to Land 





Surety men, especially in New York 
city, are getting a whole lot of ex- 
perience, a considerable volume of good 
business and some business that is 
questionable on war contract bonds. 
While the finances of the allies are be- 
ing handled by J. P. Morgan & Co., 
and that firm directs where the surety 
business shall go, still there are many 
propositions being offered that all of- 
fices are given an opportunity te con- 
sider. 

In many cases the business offered is 
on contracts that some supply broker 
hopes to be instrumental in placing. 
On these the surety offices go to much 
work to look up the prospective con- 
tractors and usually find that they are 
weak financially. 


Supply Brokers Want Rake-Off 


Another difficulty that surety men 
find in the war contract business is 
the desire of supply brokers to secure 
commissions on bonds. Men claiming 
to act for agents of foreign govern- 
ments ask for compensation for “swing- 
ing” the business. They are willing to 
have the rate increased provided they 
are given the difference between the 
premium charged and the premium fig- 
ured according to the usual rate. Sur- 
ety offices do not care, as a rule, to 
ho into any negotiations along these 
ines. 

+5 Some Bonds Good Business 

The bona fide war contract business 
is considered very good by some com- 
panies. They point out that the foreign 
countries are paying enormous prices 
for what they are ordering and that 
they are giving these orders only to 


‘the biggest and strongest of manufac- 


turers. The difficulties come on the 
subcontract bonds and on settlements. 
Many companies have been asked to 
accept war loan paper, but the majority 
are demanding gold in payment on 
bonds. 


REGARD RULING INTOLERABLE 








Eastern Oklahoma Surety Men Pro- 
test Against Latest Demand of 
Department of Interior 





Surety: men operating in eastern 
Oklahoma and with headquarters at 
Muskogee met with United States 
Senator R. L. Owen and Congressmen 
James A. Davenport and W. W. Hast- 
ings to formulate a protest against 
rulings of the Interior Department on 
releases of oil and gas leases covering 
Indian lands, where the government 
requires bonds. The department has 
made a technical ruling which the com- 
panies regard as unjust and in addition 
had held that it will refuse to accept 
further bonds from any company which 
does not clean the slate in any case 
where a settlement is coming due. The 
surety men declare that the require- 
ments of the department are almost 
impossible to perform. 





Fight Over Contract Bonds 
The Massachusetts Bonding and the 





American Surety are engaged in a legal 
contest with the board of education of 
St. Louis on contractors’ bonds for 
the erection of the Grover Cleveland 
high school building at St. Louis, which 
is now nearing completion. The con- 
tractors forfeited the contract and the 
board sued them and the bonding com- 
panies on claims amounting to about 
$75,000. A few days ago the bonding 
companies sued the board of education 
and contractors, pleading that they be 
restrained from prosecuting the suits 
originally filed and that an accounting 
be made by the court to determine the 
amount of the liability, claiming that 
the board was responsible for alleged 
mismanagement of the contract, which 
resulted in the forfeiture. 
—_—__-<2 6 e _ 


TAKES THE NEW AMSTERDAM 





Leo K. Hannes Enters Casualty and 
Surety Field at Detroit as 
General Agent 





Leo K. Hannes of Detroit, has been 
appointed general agent of the New 
Amsterdam Casualty for Wayne, Oak- 
land and McComb counties, Mich., suc- 
ceeding the Peltier Agency, which re- 
signed the company a short time ago. 
Mr. Hannes has a fine fire agency in 
Detroit and stands very high among 
the insurance men of that city. Here- 
tofore he has paid but little attention to 
casualty and surety lines, but he has 
now decided to give them a promi- 
nent place in his office. 

The deal was arranged by John L. 
Paul, executive special agent of the 
New Amsterdam, who has been in De- 
troit for seyeral days, On a number of 
previous occasions he has endeavored 
to get Mr. Hannes to take the com- 
pany, but it is only on this trip that 
Mr. Hannes decided to engage in the 
casualty and surety lines seriously 

—_——__—_» 0 ee _____ 


Maryland Dines Its Agents 


On Friday evening of last week, 
following the close of the big casualty 
and surety conventions at Detroit, the 
Maryland Casualty gave a-dinner to 
its representatives who had been at- 
tending the meetings. It was held at 
the Hotel Statler, and was attended by 
about thirty men, including several 
home office representatives. President 
Stone was not at this meeting as he 
has been taking a “See America First” 
trip, and was in the southwest while 
the convention was in session. The 
home office was represented by R. H. 
Thompson, fourth vice-president; J. 
W. Rausch, superintendent of the in- 
spection division; F. L. Templeman, 
manager of the accident and health 
department, and William J. Unierzagt, 
superintendent of agents. 

——__ 6 
Indiana Reciprocal Forming 


The Indiana Manufacturers Reci- 
procal Association is being organized at 
Indianapolis to write workmen’s com- 
pensation insurance:in Indiana. ‘It is 
being promoted by R. E. Ellis of Chi- 
cago, manager for similar concerns in 
other states. 

————_ ee 
Will Organize Mutual 


The Minnesota Manufacturers’ Associa- 
tion has decided to proceed with the or- 
ganization of the Minnesota Employers 
Mutual Liability Insurance Company. An 
insurance man has been engaged to act 
as manager but his name is being with- 
held for the present. 





Bankers Casualty Company 


R. B. BESON, President 


Capital Stock........ $100,000.00 


Surplus Over........ $100,000.00 


Deposited With State $100,000.00 


We carry a complete line of Accident and Health Policies, and are making ve 
contracts with salesmen for Illinois, Wisconsin, Minnesota, North Dakota and 


libera] 
ontana, 


Address, Agency Department, 10th Floor, McKnight Building 
MINNEAPOLIS, MINN. 





New England Equitable Insurance Co. 


BOSTON MASSACHUSETTS 
INCORPORATED 1901 
PAID UP CAPITAL $1,000,000 


CORWIN McDOWELL President 
B. J. TAUSSIG Chairman of the Board 





Home Office 
4 Liberty Square, Boston, Mass. 


Western Department 
Broadway & Locust Sts., St. Louis, Mo. 


FIDELITY & SURETY BONDS 
ACCIDENT & HEALTH, PLATE GLASS 
& BURGLARY, LIABILITY & WORKMENS 
COMPENSATION, AUTOMOBILE PROPERTY DAMAGE 


EFFICIENT SERVICE TO POLICY HOLDERS, AGENTS & BROKERS 











THE INTERSTATE 


Casualty and Guaranty Insurance Company 
ALBUQUERQUE, NEW MEXICO 


Producers of Accident and Health Insurance in either the Commer- 
cial or Industrial Departments, who are capable of handling a State, 
General or District Agency, can secure a contract with this Com- 
pany on a peculiarly attractive basis by addressing the Home Office. 


JAMES A. BLAINEY, Secretary and General M 





Cash Capital....... $103,960.00 Surplus over all Liabilities. . . . $70,286.00 
Deposited for the Protection of Policyholders................ $110,000.00 














E want real insurance men—not in name only—but 

in results. We stand for cooperation, mutual help, 

XN team work, You will find us Johnny-on-the-spot every day 
in every year for prompt, efficient service. WE WANT 
YOU. Once you are with us you will STAY with us. 


CLOVER LEAF CASUALTY 
CoMPANY 


JACKSONVILLE, ILLINOIS 











AMERICAN ASSURANCE COMPANY 


PHILADELPHIA, PA. 


LIFE, ACCIDENT AND HEALTH ARE YOU LOOKING FOR A REAL 
; INSURANCE FOR GOOD AGENCY? 
MEN, WOMEN AND CHILDREN WRITE A. J. SIMPSON, President 


The Frankfort General Insurance Co. 


BRANCH OFFICE SERVICE 


@ Unless you can secure prompt and efficient’ service in the field your competitors will. 
@ Through our various Branch Offices conveniently located our representatives receive 
quick returns on their orders for policies. and in claim adjustments. 
@ Get acquainted with our system of handling Liability, Compensation, Automobile, 
Public Liability, Personal Accident and Health and Industrial Accident and Health. 


Call upon or write our nearest Branch Managers located at Cleveland, Ohio, Chicago, Ill., and Pittsburg, Pa. 
The Frankfort General Insurance Co.,123 William St., New York City 


EMPLOYERS’ LIABILITY 


Assurance Corporation, Ltd., of London, England 
SAMUEL APPLETON, Manager and Attorney U.S. Branch, 33 Broad St., Boston, Mass. 
Original and Leading Liability Company—All Forms of Liability Insurance. 
The Most Advanced and Practical Personal Accident and Sickness Policies. 


UNITED STATES ASSETS, $7,318,463.30 SURPLUS, $2,351,405.47 

















GENERAL ACENTS 





THOS. E. HANLON, Gen. Agt. Ohio, East. Ky., W. Va., Tenn., 518 Walnut St., Cin- 
cinnati; ZENER & STONE, Ind. and Ky., Talbott Block, Indianapolis; GEO.A. GILBERT, 
Ill., Iowa, Neb., S. Dal:. and N. Dak., 930 Ins. Exchange, Chicago; CHAS. H. GARRISON, 
Mich., Majestic Bldg., Detroit; LOYAL DURAND, Winconsin, Mitchell Bidg., Milwau- 
kee; F.D. HIRSCHBERG & COMPANY, Merchants Exchange, St. Louis; GROVES 
BROS. & CO., Commerce Bldg., Kansas City, Mo. - ‘ 
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CLAIM EXPERTS TO MEET 


CONCLAVE COMES NEXT WEEK 





International Claim Association to Dis- 
cuss and Argue Many Pertinent 
Questions 





The sixth annua! convention of the 
International Claim Association will be 
held next Wednesday, Thursday and 
Friday, Sept. 8, 9 and 10, at the Inter- 
national hotel, Niagara Falls, N. Y. 
There is now a membership in the as- 
sociation of about ninety companies of 
all classes and some of these will be 
represented at the convention by a 
number of delegates. 

J. J. Dorn of New York, executive 
superintendent of the United States 
Casualty, is chairman of the program 
committee. The arrangements provide 
that after the usual addresses by officers 
and reports by various standing com- 
mittees, pertinent claim questions will 
be argued and after each subject gen- 
eral discussion will be invited. The 
questions and the speakers are: 


Address—“Blood Pressure and Its Rela- 
tion to Accident and Health Insurance”’— 
Dr. Ralph 8. Chappell, Indiana Travelers 
Accident, 

Address—‘Shall Certificates Be Accepted 
from Any Practitioners Other Than Regu- 
larly Licensed Physicians?”’—Francis -J. 
Kuerzi, of the New York bar. 

Address—“‘Change of Occupation’’—So- 
lon T. Gilmore, general counsel Business 
Men’s Accident Association of America. 

Address—General J. Kemp Bartlett, of 
the Baltimore bar, The 

Question Box—A has a health policy 
in the B company providing against loss 
resulting directly and independently of 
any and all other causes from sickness or 
disease which shall continuously and to- 
tally disable and prevent the assured 
from performing any and every duty per- 
taining to his occupation, and shall neces- 
sitate treatment by a legally qualified 
physician. A described his occupation as 
an accountant: One month after the _ 
icy is issued A is arrested for speeding 
his automobile and, as this happens to be 
his fourth offense, he is sentenced to one 
year in prison. In prison A is assigned to 
the work of an accountant. Two weeks 
after entering prison typhoid fever de- 
velops and he is ordered to the prison hos- 
pital, where he remains twelvé weeks be- 
fore returning to his duties as an account- 
ant in the vrison. A duly filed claim 
against B company for $25 per week dur- 
ing the time he was in the rz, hospital, 
ana his proof and investigation clearly 
demonstrates that his employers continued 
to pay him $30 a week while he was in 
prison. The B company denies liability, 
but gives no reason therefor.—F. D. Harsh, 
claim adjuster, Iowa State Traveling 
Men's. 

* * + 

(b) What is the difference between the 
meaning of the term “sickness” and “dis- 
ease” which so often oecur in health poli- 
cies in the phrase “sickness or disease ?’’— 
Dr. W. L. Gahagan, superintendent acci- 
= and health department Globe Indem- 
nity. 

: * * « 

(c) A policy of accident insurance pro- 
vides that no indemnity shall be paid in 
the event of death due to suicide. An 
assured contemplates committing suicide. 
It is established that he intended to climb 
to the roof of a house, six stories high, 
and to jump therefrom to the sidewalk. 
He was compelled to climb a very narrow 
stairway in order to get to the roof. On 
his way up the stairway one of the steps 
broke and he was accidentally precipitated 
to the floor below. His neck was broken 
in the fall, death ensuing instantly. Is 
the company liable for the death of as- 
sured?—Affirmative: George H. Carr, gen- 
eral counsel Great Western Accident. 
Negative: F. J. Canty, counsel London 
Guarantee & Accident. 

o * + 


(d) When is a disease acute?—Dr. 
Charles J. Carroll, medical director United 
States Fidelity & Guaranty. 

(e) When is a disease chronic?—Dr. 
Clovis M. Taylor, chief surgeon United 
Commercial Travelers. 

(f) The insured carries a health policy 
only. While passing a building an explo- 
sion occurs and several persons are killed 
and badly mangled. However, he is not 
injured, except subjectively, but the horror 
of the calamity causes him to develop 
neurasthenia, for the cure of which he be- 





comes an inmate of a hospital and finally 
becomes insane. The diseases are directly 
attributable to the “accident.” Does _lia- 
bility attach?—H. F. Dibble, adjuster Pre- 
ferred Accident. o 

(zg) What is a common carrier?— 
George R. Bacon, claim manager Massa- 
chusetts Accident. 

(h) Should a policy or certificate of 
membership contain a penalizing clause 
for nonpayment of premium?—E. G. Rob- 
— secretary National Masonic Provi- 

ent. 

(i) Mr. White, when eighteen, breaks 
his nose, from which he makes the aver- 
age good recovery. At the age of twenty- 
one he contracts for a combination health 
and accident policy. He has suffered with 
eatarrh to some extent for the past three 
years. In his warranty he makes no men- 
tion of the nasal condition. Three months 
after policy issue he presents a ¢laim for 
mastoiditis, claiming both total and par- 
tial disability with an operation fee. The 
attending physician states that the chronic 
infection in his nose resulted from the pre- 
vious broken bones and has gradually oc- 
cluded his nasal passage. The infection 
has extended through the Eustachian tube 
from the throat to the ear. When inter- 
viewed White states that the only symp- 
toms he has had of this condition is what 
might be termed mild catarrh and two or 
three severe attacks of ear ache, asso- 
ciated with some temporary deafness, 
which he forgot to mention at the time he 
made the application for the policy. What 
disposition should be made of his claim 
under a combination policy?—J. P. Ben- 
nett, claim examiner United States Cas- 
ualty. 

= * * 

(j) What is the best way to keep an 
agent from prejudicing his company’s in- 
terest by failing to report promptly on 
accident or illness of a policyholder?—F. 
L. Templeman, manager accident and 
health department Maryland Casualty. 

(k) Is the loss of useful vision an irre- 
coverable loss of the entire sight of the 
eye?—Dr. W. H. Parker, chief medical ex- 
aminer Order of the Golden Seal. 

( Referring to the phrases “at or 
above the wrist’ and “at or above the 
ankle,” what constitutes the ankle? What 
constitutes the wrist?—George B. Schley, 
manager commercial claim department 
General Accident. . 

* * * 


(m) Jones contracts for an accident and 
health policy, warranting himself to be 
healthy. Four months later a claim is 
filed for six weeks’ total and two weeks’ 
partial disability with an operation fee. 
Description of the case, by the attending 
physician, is as follows: Nasal sinusitis, 
due to a mal-position of the bones of the 
nose of long standing, which has resulted 
in retention of the mucous discharge, with 
infection of the same, producing an in- 
flammation of the various air cells con- 
nected with the nasal chambers. The doc- 
tor finds it necessary to remove a large 
nasal spur of bone and a portion of the 
middle turbinates to secure drainage. 
When Jones is interviewed concerning this 
chronic condition the only statement he 
makes is that he suffered repeated colds in 
the head, which he did not regard of suf- 
ficient moment to mention to his warran- 
ties. What disposition should be made of 
this claim under a combination health and 
accident policy?—Robert M. Haines, gen- 
eral counsel Interstate Business Men’s. 

+ ~ = 

(n) Brown, while riding in a public con- 
veyance, punctures the cornea of the right 
eye with a penknife, while eating an apple. 
Infection follows, resulting in a scar and 
a mild clouding of the cornea; the infec- 
tion extends to the iris and causes a cloud- 
ing of the crystalline lens, which becomes 
the principal cause of blindness by ob- 
structing the rays of light. The retina 
remains perfectly good. 
ommends an operation for the removal of 
the lens (practically the same operation 
as for cataract of the eye), which the 
oculist thinks will give this man useful 
vision by the aid of glasses. 
refuses to have this operation done and 
insists on settling for total loss of vision. 
What disposition should be made of this 
claim under combined accident and health 
policy? Let it be understood that after 
settlement, on basis of total loss of vision, 
the operation of removal of the lens could 


| be done and a fairly useful vision obtained, 
with the assistance of glasses. How should | 


this claim be disposed of?—Dr. F. ' 
Mason, chief adjuster Pacific Mutual Life. 
rr Oe 


New Agency Purely Local 


The new Eldred-Farnsworth-Hosmer 
Agency, the organization of which was 
announced. in last week’s paper, will 
do a purely local fire insurance busi- 
ness in Des Moines. The old general 
agency of George M. Farnsworth for 
the Aetna companies will continue as 
before, his new partners being inter- 
ested only in the local business. 





A young man experienced in all Casualty lines, particularly qualified 
in Compensation, desires to make a change from present position. 
Fully qualified to take Branch Office Management, Insurance Depart- 
ment for General Insurance Office, or will travel as Supervising Special 


Agent. 


43-X, Western Underwriter. 


The oculist rec- | 


The patient | 


TO HAVE A NEW COMPANY 
WILL TAKE OVER OLD PLANT 


Pacific Coast Casualty Will Be Suc- 
ceeded by the Indemnity Company 
of California 


The Indemnity Company of Califor- 
nia will soon be launched at San Fran- 
cisco by interests that now control the 
Pacific Coast Casualty. It will take 
over the Pacific Coast Casualty’s home 
office and field organization. The 
old company will discontinue writing 
new business, but will continue exist- 
ing business on its books till expira- 
tion. The new plan is in line with rec- 
ommendation made by Fred B. Lloyd 
when he assumed charge of the reor- 
ganization of the Pacific Coast Casualty 
about eighteen months ago. He stated 
at that time that he doubted whether 
the company could ever be revamped 
on a basis that would be satisfactory, 
owing to unfavorable experience with 
some liability business that had been 
put on the books a number of years 
previous. Therefore, he has been shap- 
ing up the affairs of the company so 
that a new organization would simply 
take over the agency plant that is 
worth considerable money. 


Will Decide Soon as to Company 


The details of the new company will 
be discussed at a meeting of the: di- 
rectors of the Pacific Coast Casualty 
early in September and at that time it 
will be decided what the capital and 
surplus will be. The Pacific Coast Cas- 
ualty started business in 1902 with capi- 
tal of $200,000. Up to 1909 it confined 
its operations principally to the Pacific 
Coast territory. Then it increased its 
capital to $400,000, added additional 
lines to its list and entered states 
throughout the central west. It accu- 
mulated a large volume of business that 
was its undoing, in the new territory. 
Its experience was so bad in this re- 
gion that in 1912 it discontinued busi- 
ness there. 


Unable to Stem the Tide 


About two years ago the new regime 
came into control of the company, the 
capital stock was reduced to $300,000 
and efforts were made to get it on a 
paying basis. Claims on old business 
throughout the central west kept com- 
ing up and retarding progress. Actuary 
S. H. Wolfe of New York was brought 
on to San Francisco to make an exam- 
ination of the company a few months 
ago, finding its capital was again im- 
paired. Then the management decided 
| to discontinue writing business and or- 
| ganized a new company. 


Present Management Is Able 


The present officers and managers of 
| the Pacific Coast Casualty have shown 
much courage and sagacity in the way 
they have gone about their task. They 
tried to pull together the old company 
and make it a go, but when they found 
| they could not, they determined not to 
sacrifice the valuable home office or- 
ganization and agency plant of the 
Pacific Coast Casualty. 





——————» +e 
Plate Glass Situation Worse 


Plate glass difficulties in New Jersey 
are steadily growing more numerous. 
Companies that at first refused to meet 
| the retaliatory cut of 50 per cent are 
capitulating to the demands of their 
agents and are protecting their busi- 
ness. The situation has been made 





worse by increase in commissions and 
various sorts of term policy offers. 
The prospect of the New Jersey Fi- 
delity & Plate Glass withdrawing its 
automobile liability rates steadily 
grows less and the companies that are 
losing this class promise to continue 
to strike back through the plate glass 


field. 
2202. 


MAKES A CHANGE AT DETROIT 





Continental Casualty Appoints Whit- 
aker, McNaughton & Livingston 
for Compensation and Liability 


Whitaker, McNaughton & Livingston 
of Detroit become general agents of 
the Continental Casualty for liability 
and compensation business. They 
have represented the Fidelity & De- 
posit almost since the beginning of its 
career and will continue to represent it 
for bonding business and possibly some 
of the lines, other than those they will 
write in the Continental Casualty. 

When the Continental Casualty en- 
tered the compensation field, it ap- 
pointed Jacob Guthard & Sons Com- 
pany general agent at Detroit. It 
leaves that office on good terms and 
will hold its expirations inviolate. The 
reason for the transfer was that the 
Continental was not justified in letting 
pass an opportunity such as the volume 
of business in the Whitaker, McNaugh- 
ton & Livingston agency presented. 

No announcement has been made as 
to what the Fidelity & Deposit will do 
in Detroit. Vice-President Harris was 
there last week, when the arrangements 
with the Continental Casualty were 
completed, and it is presumed that the 
change is satisfactory to that company, 
as it remains in the agency. In much 
of its territory the Fidelity & Deposit 
is not making a drive for compensation 
business and has recently retired from 
that line in some states where condi- 
tions were not satisfactory. 

Whitaker, McNaughton & Livingston 
have one of the old offices in Detroit, 
control a large volume of business and 
enjoy a very high reputation. 





The Wisconsin Hardwaremen’s Mutual 
Liability has been admitted to Indiana 
under the mutual law. 


Geo. N. Wright & Co. 


1047 Insurance Exchange 
CHICAGO 


Managers 


NEW AMSTERDAM 
CASUALTY COMPANY 


Personal Accident and Health 
Plate Glass 
if Burglary and Hold-up 
Fidelity and Surety Bonds 
Workmen’s Compensation 
and the 
Public Liability Lines 
including 
Automobile 




















Liberal, Up-to-date Policies 
Prompt Settlement of Claims 





Agents and Brokers:— 


See us about commissions 
before making connections. 














policy that will pay 


months full indemnity for acute confining sickness 





Caaital $200,000.00 


Full Indemnity For Non-confining Sickness 
The first company meeting the demands of the insuring public for a $1.00 per month 


2 months full indemnity for non-confining sickness 


1 month full indemnity for chronic sickness. 


Claims paid in full at expiration of each 30 days disability. Two distinctive featuresin our new Progressive 
Policy. A real money maker for a realagent. A samplecopy for the asking. Write today. 


FEDERAL CASUALTY COMPANY - 


DETROIT, MICH. 
V. D. Cliff, President 
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ACCIDENT AND HEALTH 


——- 


NEW INTERMEDIATE CONTRACT 





New Disability Policy Midway Be- 
tween Commercial and Industrial 
Forms Issued by Prudential 
Casualty 





A new intermediate disability policy 
has just been issued by the Prudential 
Casualty of Indianapolis, after having 
the approval of the insurance commis- 
sioner in each of the nineteen states in 
which the company is now doing busi- 
ness. The policy has been made to 
meet the demands of the small salaried 
clerk, business or professional man 
who desires complete protection on a 
smaller scale than is covered by the 
usual higher priced commercial poli- 
cies. 

The intermediate policy will be sold 
to provide for any rate of indemnity 
the assured desires, and while it will 
apply at first to only the preferred 
classes, the advisability of issuing it 
for a few of the lower classifications is 
being considered. The policy is made 
to fit the requirements of each in- 
dividual policyholder, and the rate of 
premium is governed by the size of 
the indemnities arranged for. It will 
cover all injuries, all diseases, first 
week of disability, double benefits for 
travel accidents and special emergency 
relief up to $100. 





Entering Three States 


The Missouri Business Men’s Acci- 
dent & Health Association of St. Louis 
has just qualified to do business in 
Indiana and A. Schultzman of Indian- 
apolis has been appointed state agent. 
W. H. Verity, secretary of the asso- 
ciation, has been in Lansing, Mich., for 
several days arranging to do business 
in that state, with the intention of 
opening business there early next 
month. President Edson intends shortly 
to apply for admission to Ohio. 


NEW NATIONAL LIFE POLICY 








Chicago Company Gives Accident, 
Health and Life in One Contract 
at Low Premium 





_A combination accident, health and 
life contract is being put on the market 
by the National Life, U. S. A., under 
the name of the “Complete Protection 
Policy.” The plan is similar to that of 
the Reliance Life, giving the policy- 
holder an unrestricted policy without 
the usual frills and at a very low pre- 
mium. The company will push the 
policy through its life agency force and 
also make a bigger drive for commer- 
cial accident business than it has in the 
past. 

Because of the life insurance feature 
the rate varies with each age. The life 
section requires the usual medical ex- 
amination and in this way the company 
feels that it will secure on this contract 
a very select class of accident and 
health risks to whom insurance can be 
given at less price than to the average 
buyer of such insurance, 

For an applicant 35 years old the 
company will give protection at an an- 
nual premium of $198.65 as follows: 


Five thousand dollars in case of death 
from ordinary causes; $10,000 in case of 
death from accident; $25 weekly indemnity 
for total disability due to accidental in- 
Jury (limit 104 weeks); $12.50 weekly in- 
demnity for partial disability due to acci- 
dental injury (limit 26 weeks); $25 weekly 
ndemnity for house confinement due to 
Sickness or disease; $12.50 weekly indemni- 
ty for nonconfinement during convalescence 


from sickness or disease (aggregate limit 





An Experienced Bond Man 
wants a position. Can handle un- 
derwriting, claims, adjustments or 
the legal side. References furnished. 


Address “Surety Underwriter,” 38-S, 
care The Western Underwriter. 





for sickness fifty-two weeks); 


1,250 for 
loss of one hand, foot or eye; 


2,500 for 
loss of both hands, feet or eyes, or one 
hand and one foot; premiums cease, and 
policyholder receives annual income for 
life of $500 (10 percent of face of policy) 
or $500 annually in case of total and per- 
manent disability from any cause, payable 
in come 8 installments if desired, pre- 
miums waived if death occurs before face 
of policy is paid, balance is payable in one 
sum to beneficiary; $2,846.50 cash sur- 
render value at end of twenty years, or 
$5,000 paid-up life insurance at end 0o 
twenty-years; $5,000 face of life policy 
payable to insured at age 85. 


Revises Regular Policies 


The Standard Accident has revised 
its regular $25 a week accident policy, 
liberalizing it in several respects. In 
the insuring clause the words “external 
and violent” have been omitted. The 
double indemnity feature has been ex- 
tended to cover disability caused from 
accident while boarding or alighting 
from a common carrier. The double 
hospital indemnities are hereafter paid 
in addition to the operation indemni- 
ties instead of in lieu of operation in- 
demnities. The regular health policy 
has also been liberalized and house 
confinement is no longer required to 
make claims valid. In the past the 
waiving of this feature has cost an ex- 
tra premium of $10 per year. 





Wisconsin Requirements 


Commissioner M. J. Cleary of Wis- 
consin has just ruled upon the require- 
ments of health and accident insurance 
companies applying for admission to 
Wisconsin, as follows: 

1. Health and accident companies 
that collect a fixed premium in advance 
will be required to maintain a reserve 
equal to 50 pér cent of the premium. 

2. The assessment:clause contained 
in the policy, inserted as a‘ safety pro- 
vision, will not be allowed as an asset. 

3. Death and other claims against 
the company will be taken at their 
maximum face value as liabilities. 





Submarines Cost $600,000 


The Travelers is said to have paid out 
$600,000 under accident policies as the 
result of the German submarine war- 
fare. Of this amount $200,000 was paid 
under beneficiary clauses. These fig- 
ures are being used by agents in secur- 
ing signatures to war riders that are 
being attached to all accident policies. 





HELD GET-TOGETHER MEETING 


Agents of the Business Men’s Accident 
Association of Kansas City, working in 
and out of Chicago, held a get-together 
meeting in Chicago last Saturday. W. T. 
Grant, secretary of the company, was in 
Chicago attending the convention of the 
Health & Accident Underwriters’ Confer- 
ence and presided at the meeting. In the 
evening a dinner was served at the Bos- 
ton Oyster house. The company’s busi- 
ness in Illinois is growing rapidly and in 
July Illinois was third among the twelve 
states in which the company now op- 
erates, 


Employer to Pay Half 


The Illinois Glass Company of Alton 
has started a plan by which it will pay 
half the premium on health and accident 
insurance on its employes who desire to 
take out such policies, the assured pay- 
ing the other half. he company also 
pays benefits to injured employes under 
the workmen’s compensation act. 


Hartford Institute Lectures 


The Insurance Institute of Hartford has 
published a valuable pamphlet entitled 
“Accident and Health Insurance.” It con- 
sists of a series of lectures delivered be- 
fore the institute by a number of prom- 
inent underwriters, medical men and at- 
torneys of Hartford and elsewhere. It 
consists of 156 octavo pages and is a very 
valuable contribution to the literature of 
this subject. 


NEW MASSACHUSETTS LAW 
On Sept. 1 the Massachusetts acts of 


1915 become effective providing that com- 
panies writing. health and accident insur- 


ance shall pay claimants at least once | 





CHICAGO ST. LOUIS 


PAY ROLL Aupit Co. 


KANSAS CITY, MO. 





in thirty days. This requirement does not 
have to be set forth in the policies or cer- 
tificates, however. A number of policies 
have been submitted for approval before 
Commissioner Hardison, who has_ ruled 
that the policies must not contain any- 
thing which will conflict with this provi- 
sion. 
—_—_—___—<»-6 @-.--- 


MANY CLAIM FRAUDS ALLEGED 





Two Adjusters Indicted in Chicago, 
Charged With Conspiracy to De- 
fraud Casualty Company 





Gus Stenson, an employe of the 
claim department of the Fidelity & 
Deposit at Chicago, and R. W. Con- 
way of the claim department of the 
New Amsterdam Casualty, have been 
indicted by the Cook county grand 
jury on a charge of conspiracy to de- 
fraud an insurance company. It is 
alleged that they arranged with a third 
man to repott a burglary loss of $750 
under a $1,000 policy and to split the 
money three ways. hey were ar- 
rested in the act of dividing the cash, 
the confederate being an investigator 
for the Fidelity & Deposit, employed 
for the purpose of ascertaining whether 
or not the company was being de- 
frauded on a wholesale basis through 
the infidelity of the claim men. The 
dictagraph was used to record con- 
versations on which the deal was 
cooked up. It is charged by Assistant 
State’s Attorney Charles C. Case, Jr., 
that this instance is merely one of 


companies. 





many that will be brought, investiga- 
tion having brought to light numerous 
frauds against liability and automobile 
insurance companies on fake thefts of 
motor cars, fake burglaries and fake 
injuries to pedestrians by automobile 
drivers who were insured in liability 


———_ oe —_-— 
Form Oklahoma Reciprocal 


Sixty employers of Oklahoma met 
in Oklahoma City last Thursday and 
formed the Oklahoma Employers’ Ex- 
change, which is in alliance for the 
present with the Kansas Employers’ 
Interinsurers’ Exchange. A number of 
Oklahoma concerns have some time 
been subscribers to the Kansas insti- 
tution. -From that number a board of 
tentative trustees for Oklahoma Em- 
ployers’ Exchange was elected by 
those present. This board will repre- 
sent Oklahoma employers in the deal- 
ings with the Kansas organization and 
will determine when the final separa- 
tion of the Oklahoma group: will take 
place. At that time the Oklahoma 
members will elect a permanent board 
of trustees. 

2 oe  — —— - 


Issues Indemnity Bonds 


Before issuing duplicates of stocks and 
bonds lost on the Arabic the National 
Surety of New York has arranged to issue 
bonds of indemnity as required by the 
corporations, Failure to deliver stocks 
which were on board the ill-fated vessel 
might create a temporary embarrassment, 
it was feared. - 








W. E. SMALL, President 


1030 Insurance Exchange Bldg. 


GEORGIA CASUALTY COMPANY 


MACON, GA. 


BEST RATES—BEST SERVICE IN 
A MILLION DOLLAR COMPANY 


Automobile Insurance and other Casualty Lines 
written at rates based upon actual experience. 


SMITH-LAWSON-COAMBS COMPANY 


GENERAL AGENTS 


It will pay you to apply for our Auto. Rate Card 


PETER EPES, Agency Mgr. 


CHICAGO, ILL. 

















Missouri Business Men's 
) Accident andJealth Association 
| of Saint Louis 


The only institution in the World Founded, Financed and Backed by a 
United Body of Hundreds of the Most Prominent Merchants, Bankers, 
Manufacturers and Wholesalers, Acting with the Definite Purpose of Building a Great Mutual Pro- 
tective Association for Business and Professional Men. 











WHY DON’T YOU REPRESENT 
The Ohio Business Men’s Accident Association 


ROCKEFELLER BUILDING, CLEVELAND, OHIO 


$5,000 accident policy, $9.00; health, $12.00. Liberal, explicit and fair contracts. All our agents 
are making sales every day. 


Agents wanted in Ohio. Write today. 


T. H. DILLON, Secy-Treas. 














A Progressive 
SURETY and CASUALTY 
Company 
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NEWS OF COMPENSATION 


MANY OKLAHOMA MUTUALS 





Volume of Business to Stock Compa- 
nies Said to Be Disappoint- 
ing—Other News 





Although the Oklahoma compensa- 
tion law became effective Sept. 1, it 
was apparent last week from the state- 
ments of company representatives in 
the state that comparatively little in- 
surance in connection with the act had 
been applied for. Aside from the es- 
tablished companies which expect to 
write this character of business, about 
thirty mutual and reciprocal concerns 
have been licensed in the state in an- 
ticipation of the new law becoming 
effective, 


NEWS FROM IOWA 


Industrial Commissioner Warren S&S. 
Garst of Iowa has completed his report 
for the first year of the operation of the 
Iowa workmen’s compensation law. There 
were 13,391 injured persons. There was 

aid to ‘injured workmen during the year 
$136,7 700. Of this, $96,817.12 was indem- 
nity to injured workmen and $39,883.14 
for medical attendance. There was paid 
to insurance companies in premiums ap- 
aa ag agen & $400,000, but of this amount 
much is held for future payments for pay- 
ments on accidents in the future, say in- 
surance men. 

James H. Greene, a member of the Iowa 
National Guard, who was killed while in 
camp at Sparta, Wis., was an employe of 
the state of Iowa and his estate is en- 
titled to workmen’s compensation insur- 
ance, This is the holding of Henry E. 
Sampson, special counsel of the Iowa de- 
partment of justice. 


CALIFORNIA NOTES 


The California Industrial Accident 
Board has ruled that a man employed for 
an emergency job, loading ice upon re- 
frigerator cars, the work to last a few 
hours, is a casual employe, but the work 
being the regular business of his em- 
ployer, he is not excluded under the com- 
pensation act, for both circumstances of 
the exception do not exist. 

The California state fund reports a net 
premium income for the first six months 


of 1915 of $381,102.25, which is $1,651.77 
in excess 0 figures for the same ‘period 
last year. The gross premiums for the 


six months were $423,355.08, out of which 
$42,252.08 covers return premiums on ac- 
count of cancellations and under pay roll 
returns, The 15 percent refund on 1914 
business to July 1 amounted to $65,765.81. 


COLORADO NEWS 


A human eye is worth $1,112, according 
to the Colorado workmen’s compensation 
law. On this valuation the state insur- 
ance fund will pay Peter McNulty of Colo- 
rado Springs $8 a week for 139 weeks. 
This is the first case of its kind under the 
new state workmen’s compensation law. 
McNulty lost the eye in an accident while 


employed in the Mary Murphy mine at 
Romley. 

To determine whether his family has a 
claim to ‘workmen’s compensation, the 
Colorado industrial commission will en- 
deavor to learn the cause of the recent 
death of George W. Brunton, operator on 
an electric motor tram at Leadville, 
Brunton left his car to turn a switch and 
was found dead fifteen feet from the 
switch. Physicians are in doubt as to 
whether or not be suffered death from 
electrocution or other form of accident. 


COMPENSATION NOTES 


Casualty companies have made rates for 
employes of insurance companies under 
the Indiana compensation act as follows: 
Clerks 7 cents per $100 of payroll; other 
salaried employes 10 cents; agents and 
solicitors $1 on each $1, 006 of commis- 
sions paid. 
The Indiana industrial board has called 
the attention of church boards to the fact 
that they are amenable to the new com- 
pensation act in so far as their pastor, 
janitor and any other employes are con- 
cerned, The industrial board intimates, 
however, that churches may be exempted 
from compensation liability, if they will 
fill out form No. 47 and apply for ex- 
emption, 
John F. Gordon, former chief of police 
of Cherryvale, Kan., is suing to recover 
compensation from the municipality. The 
decision depends on whether a policeman 
is an officer or an employe of a city and 
ee go to the state supreme 
cour 

Reports of the deaths of thirty-five per- 
sons, who lost their lives in Galveston 
bay in the recent tropical storm, have 
been filed with the Texas industrial ac- 
cident board. The heirs of these people 
will be entitled to compensation under the 
compensation law, it is said 
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MISSOURI RATES INCREASED 





Advance of About 33%4 Percent on 
Employers’ Liability is Made 
Effective Oct. 1 





St. Louis liability agents last week 
received from their companies the 
new schedule of rates on risks in Mis- 
souri. The new rates, which are about 
33% percent higher than the former 
rates, will be effective Oct. 1. 

The advance is made, it is said, ow- 
ing to the failure of the state to pro- 
vide a workmen’s compensation law at 
the last session of the legislature. 
Higher rates would have been made 
last- year in all employers’ liability 
lines except for the hope that the state 
would provide a compensation law. 

Missouri is said to be the only state 
in the Union in which the rates have 
not been changed in ten years. 

A A I 
Kentucky Collections Slow 

General agents of casualty com- 

panies in Kentucky are having some 


difficulty collecting their balances and 
complain of the tendency on the part 





of agents to allow their balances to 
become past due. On the other hand, 
it is pointed out that the casualty com- 
panies, as a rule, appear to be more 
lenient in this regard than the fire 
companies and that local agents nat- 
urally delay payment of their casualty 
balances until the last moment. 
—___-<>-6 a 


SOON TO TRANSFER BUSINESS 





London & Lancashire Guarantee & 
Accident Will Be Reinsured in 
London & Lancashire Indemnity 





Lancashire Indemnity will be licensed 
in all states where the London & Lan- 
cashire Guarantee & Accident of Can- 
ada is now operating by Sept. 15. If 
the various insurance departments can 
issue the papers by this time the Cana- 
dian company’s business will then be 
reinsured in the United States insti- 
tution and the former will gradually be 
withdrawn from the field 

During the past week the London & 
Lancashire Indemnity has been licensed 
in Minnesota and Missouri. It had pre- 
viously been admitted to Illinois, In- 
diana and Wisconsin. These are five of 


It is expected that the London & 





the fourteen states under the super- 
vision of the western department at 
Chicago. 

In these states in which the newer 
company is licensed no new business is 
being written in the older institution. 

The attention of the various depart- 
ments is now being given to the change. 

——————@242e-___ 


Standard Accident Changes 


The following appointments and 
changes have been announced by the 
Standard Accident of Detroit: 

Robert M. Evans Insurance Agency, 
of Des Moines, Iowa, has been ap- 
pointed general agent for that section. 

At Pittsburgh, Pa. V. L. P. Shriver 
has been appointed general agent. The 
Pittsburgh appointment means that the 
branch office at that point will be dis- 
continued, and Frank D. Hartman, who 
has been resident manager at Pitts- 
burgh, will become connected with the 
casualty department of the Shriver 
agency. 

George S. Howes has been appointed 
special agent for Minneapolis and Iowa. 
—————@80e—__—_— 
Masonic Mutual Expands 

B. F. Pashby has been appointed state 
agent in Michigan:for the Masonic Mu- 


tual Accident of Springfield, Mass. He 
will maintain offices in the Ford building. 











In Big T Towns and Small Towns 


WE WANT YOU 


to know the advantages of an American Liability agency 
for monthly payment health and accident insurance in your 
town. Produce a monthly income for yourself on every 





policy. 


OHIO - INDIANA - 





Fire Agents! 
Life Agents! 
Casualty Agents! 


Establish a monthly payment department in your 
agency and build up a paying business. Create new customers 
in your other lines. The monthly plan of paying premiums is 

popular. Try it. Agents desiring to devote their whole 
time to our business will be given an attractive proposition. 


ADDRESS 


AMERICAN LIABILITY COMPANY 
W. R. SANDERS, General Manager, Cincinnati 
PENNSYLVANIA - 


WAKE 
UP 


KENTUCKY 

















IF YOU ARE A PRODUCER 


Our line of ‘First Interview Sellers” will enable you to double your present income. 


Our ‘‘Business Men’s"’ Fifteen Dollar Policy provides Principal sum $5, 


indemnity $25.00, with hospital benefits, fifty per cent accumulation, etc. 


Attractive inducements and very liberal Agency Contracts for choice territory still 


open in Ohio, Indiana, Michigan, Illinois, Missouri, Kansas and Tennessee. 


Better write us today for information 


Union Liability Company 


19 stot La Salle Street, Chicago 


000.00, weekly 














AGENTS WHO WRITE 


Fidelity and Surety Bonds, Automobile 

Liability, Burglary, Plate Glass or 

Accident and Health Insurance 
would do well to write to 


THE KANSAS CASUALTY AND SURETY COMPANY 


J.C. O. MORSE, President 
“Conservative but Aggressive’’ 


WICHITA, KANSAS 











@ Casualty Companies 
desiring to dispose of 
their business will find 
it advantageous to get 
in touch with us. 
dress 97-Z, care The 
Western Underwriter. 


Ad- 
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He is reported to have a well organized 
force of agents and special connections 
with Masonic interests. 

The Masonic recently entered Oklahoma 
and South Dakota. Baker Clark was ap- 
pointed general agent for Oklahoma. 


De 


LIABILITY COMPANY IS SUED 


Assured Claims It Should Have Set- 
tled Case Which Resulted in 
Heavy Damages 


The  Hamilton-Harris Company, 
wholesale tobacco dealer at Indian- 
apolis, has brought suit against the 
General Accident for $14,000 damages. 
The plaintiff alleges that it bought a 
liability policy covering an automobile 
truck, that the truck struck a man and 
he brought suit for damages, which 
the casualty company defended. The 
plaintiff further alleges that during 
the trial the casualty company could 
have compromised for $2,000, but its 
attorneys insisted on going ahead with 
the case. The jury returned a verdict 
for $15,000 damages, which the to- 
bacco concern had to pay, with costs; 
in all $17,556.57. It is alleged the cas- 
ualty company refused to pay on the 
policy more than $5,000. 


INDUSTRIAL 
Health and Accident 
INSURANCE 


INTER-OCEAN’S PROGRESS 


The Inter-Ocean Casualty of Springfield, 
Ill, states that last February it had 
18,290 policies in force. Up to Oct. 1 it 
made a net gain of 1,772 policyholders. 
The company states that the character of 
its agents has improved very much re- 
cently. is endeavoring to build up 
a strong agency force of the very best 
timber. Its claim ratio this year is 47.6 
percent of the receipts. The increase in 
the ratio is due to the large number of 
accidental deaths. During the first seven 
months of 1915 it paid out °$68,362 in 
claims. Its agency expense was $52,432, 
and its general expense $28,757. 


























Federal Appointments 


The Federal Life of Chicago has made 
the following new appointments in its in- 
dustrial health and accident department: 
W. H. Foltz, district manager at Bethle- 
hem, Pa., and Kellar Lilly, district 
manager at Carlisle, Ark. 


Expect Better Business 

Both the lumber and coal business in 
Kentucky have been dull for some time, 
but a big improvement has taken place in 
these lines of late, and casualty companies 
which are writing employes on the fran- 
chise basis are expecting a stimulation 
of business in this direction in the near 
future. The franchise idea has made 
strong headway among the lumber and 
coal operators during the past few years. 


Preparing Two Policies 

Two policies, one a dollar a month con- 
tract, and the other a full coverage pol- 
icy, are being prepared for the new in- 
dustrial department of. the Union Liabil- 
ity of Chicago. These will probably be 
placed in the hands of agents about Oct. 1. 
he company has 875 agents and expects 
that about one-half of these will sell in- 
dustrial insurance. It will later issue a 
special woman’s policy -and possibly a 
few other forms. 


————(o220:.2—__ 
Plans for Bismarck Company 


J. L. Neddersen, who is one of the 
main factors in organizing the Provi- 
dent Insurance Company of Bismarck, 
N. D., says that the company will be 
ready for business the first of the year. 
The authorized capital is $250,000 and 
the charter authorizes it to write life 
insurance and the various casualty 
ines. Mr. Neddersen says that he does 
not know how many branches of 
casualty it will take up, but it has de- 
cided to start with life insurance and 
Surety. QO. S. Basford, formerly insur- 
ance commissioner of South Dakota, is 


Slated for the presidency of the com- 
pany. 


Oo 
New Milwaukee Agency 


The Great Lakes Agency Company is 
a new Milwaukee agency incorporated to 
act as general agents for foreign, sick- 
ness or personal injury, fire, water, wind, 





burglary or other cases, liability insur- 
ance of all kinds and fidelity and surety 
bonds. The company is capitalized at 
$25,000. The incorporators include John 
J. Kearney, R. Platt and Lester A. 
Loewenbach. 


& Indemnity under a_ burglary policy 
for loss of jewelry valued at $950, the 
jewelry supposed to be lost was found. 
Its owner was Mrs. Matilda Leidner, of St. 
Louis, and she had secured insurance 
through the Lawton-Byrne-Bruner Agency. 








| NEWS of the 
LIVE STOCK 


Insurance Business 























The Western Live Stock of Peoria, 
Ill., will soon establish a transportation 
department. This will be given over 
to developing business among the 
stock shippers. It will have a man 
located in each of the stock yards 
cities to get in touch with the shipper. 
The Hartford Fire maintains such a 
department and it is understood has 
developed quite a business. The West- 
ern Live Stock had this subject up 
some time ago with two other live 
stock companies, the plan being to 
issue a joint policy. However, it fell 
through and now the Western Live 
Stock is taking it up alone. There is 
no live stock company that is specializ- 
ing on this class of business and the 
Western believes that there is enough 
in it to make it worth while. 

—_——_2toao-—_——_ 


Moore Visits Agency Field 


Thomas C. Moore, assistant to the 
United States manager of the General Ac- 
cident, is making an extended trip among 
the agents, studying conditions and mak- 
ing their acquaintance. Mr. Moore was 
vice-president and general manager of the 
Potomac Fire of Washington D. C., before 
he took his present position. The Poto- 
mac is owned by the General Accident 
people. 


— oe 
Welch With Hartford Indemnity 


Jay Welch, for the past two years 
manager of the insurance department of 
the Farmers Trust & Savings Bank at 
Marion, Ind., has joined the ranks of 
the Hartford Accident & Indemnity 
northern Indiana, and will have head- 
quarters at Ft. Wayne. He will be asso- 
ciated with General Agent M. J. Blitz and 
will give the majority of his time to 
agency work in northern Indiana. 


————@20e——__ 
CASUALTY NOTES 


The Georgia Casualty has been author- 
ized to transact business in New Mexico. 

C. H. Boyer, manager of the casualty 
department of the National Life, U. S. A., 
left Monday evening on a trip through the 
south. 

The Chicago Bonding executed the $55,- 
000 bond required of the National Con- 
crete Company on a bridge contract at 
Indianapolis. 

The London and Lancashire Indemnity 
was licensed to do business in Minnesota 
on August 27. 


The Hartford Accident & Indemnity and 
Globe Indemnity have had their Ohio li- 
censes amended, giving them authority to 
do employers’ liability and workmen’s 
compensation. 

The Massachusetts Bonding has opened 
at Muskogee a claim department for Okla- 
homa. It is in charge of W. H. Caudill, 
an_ experienced attorney of that city. It 
will handle claims for all departments 
of the company. 


The Abraham Lincoln Fraternal League 
of America has been organized at Colum- 
bus, Ind., with Howard J. Tooley of 
Columbus as the executive head. It is 
for colored men and will provide sick and 
accident benefits. 


The Medical Protective of Fort Wayne, 
Ind., has been licensed in Wisconsin. The 
business of the company is largely that 
of insuring doctors against the liability 
and actions for malpractice or other lia- 
bility growing out of the practice of their 
profession. 


Jacob J. and Joseph Wertheimer of St. 
Louis have announced the formation of a 
partnership to be known as Wertheimer 
& Wertheimer, to act as general agents in 
the life department of the Travelers. 
They will have an office in the Third 
National Bank building. 


Dugan, Humphreys & Co., of Louisville, 
state agents of the United States Fidelity 
& Guaranty, wrote the $50,000 bond of 
Buckner Woodford, Jr., who was appointed 
special deputy: banking commissioner to 
assist in settling the affairs of George 
— & Co., a state bank at Paris, 
cy. : 


The annual report of the Indianapolis 
Traction & Terminal Company, which 
controls all the street car lines in the 
city, has been filed with the Indiana Pub- 
fic Service Commission and shows that 
among the 91,832,194 passengers carried 
during the fiscal year 19 were killed and 
1,130 injured. 

After an attorney had_ been retained to 
bring suit against the Hartford Accident 


in- 


Motor Insurance News 











(CONTINUED FROM PAGE 6) 
Bishard has sued E. R. Engelbeck for 
$30,000 because the latter ran over a 
little son of the plaintiff a year ago 
and killed him. In his petition, Bish- 
ard avers that Engelbeck carried an 
insurance liability policy and was 
driving recklessly, with the knowledge 
that he was protected in case of acci- 
dent. It will be recalled that former 
Auditor Bleakly and Chief Clerk Byr- 
kit refused to permit the writing of 
automobile liability insurance, alleging 
that it was against public policy, but 
the legislature made it legal two years 
ago. 


Tire Thefts Reduced 


Shirley & Dreyfogle, adjusters of 
automobile losses at Kansas City, state 
that tire thefts there have dropped off 
from 60 to 75 percent in the last two 
weeks. They assert that the vast 
amount of publicity given to automo- 
bile peculations has thrown a scare 
into junk dealers and garage men who 
have been acting as fences for tire 
thieves. It has developed that some 
garage owners of apparent respectability 
are guilty of accepting stolen tires and 
effacing the numbers to prevent indenti- 
fication. 





NEW AUTO LIABILITY MUTUAL 


The Autoist Mutual Insurance Company 
is being organized in Chicago with offices 
at 1385 Continental & Commercial Bank 
building. The company will write liabil- 
ity and property damage. It is the first 
to be organized under the new Illinois 
statute passed at the last session of the 


legislature, known as house bill 667. The 
following are officers in the company: 
President, G. F. Ballou; secretary, Os- 


good Engraving Company; first vice-presi- 
dent, J. J. Merrill, general superintendent, 
Corn Products Refining Company; second 
vice-president, F. C. Gedge, director Wau- 
kegan National Bank; secretary, C. F. 
Skehan, insurance broker; assistant secre- 
tary, H. W. Skehan, insurance broker; 
treasurer, A. T. Weaver, Joliet department 
sales manager, American Steel & Wire 
Company; assistant treasurer, F. C. Gedge; 
chairman of ,the board of directors, W. C. 
Stone, assistant manager American Steel 
& Wire Company. An effort is being made 
to secure 3,000 charter members and the 
company states it expects to complete its 
organization in about sixty days, 


Another Interinsurance Exchange 


The Illinois Motor Vehicle Liability Ex- 
change has opened offices in the Dixon 
National bank building at Dixon, Ill., and 
will proceed to write business throughout 
the state. It will confine its attention to 
property damage and liability. F. S. Lari- 
son of El Paso, IIll., is attorney in fact and 
F. C. Brewer of El Paso, and M. E. Cain 
of Streator, directors. Miss Minnie Jones 
of El Paso, is in charge of the office. 


Conley Leaves Adjustment Company 


William P. Conley has resigned from 
the staff of the Western Adjustment Com- 
pany at Chicago. He has had charge of 
all automobile losses turned over to the 
bureau. 





More Amend Licenses 


The American Central has secured an 
amendment to its Ohio license permitting 
it to insure automobile owners against 
loss or damage to cars by theft or col- 
lision and allowing it to write property 
damage _ insurance. The Northwestern 
Fire & Marine has asked that its licenses 
be amended so that it may write the 
various marine hazards covered by auto- 
mobile policies. 


Louisville Liability Situation 


The Union Casualty of Philadelphia is 
said to be getting the lion’s share of the 
automobile liability business in Louisville. 
It is quoting a rate just about 50 percent 
of conference figures. A good many local 
agents have found it necessary to quote 
this rate and the Union Casualty is get- 
ting a large volume of brokered business. 
The company has secured Fred Forcht, 
one of the leading liability insurance at- 
torneys in Louisville, to handle the claim 
department. Other companies with branch 
offices in Louisville are becoming restive. 


Souvenir for Motorists 


The Kansas Casualty & Surety of Wich- 
ita is sending out to automobile owners 





in cities where it has agencies a pocket 








size automobile record book. It furnishes 
a means of maintaining a cost record of 
the operation of the car and contains some 
brief information regarding automobile 
liability, property damage and collision in- 
surance. The company has also prepared 
loose leaf record forms for keeping daily, 
monthly and annual cost and efficiency fig- 
ures on motor trucks. 


Jitney Law in Doubt 


There seems to be a conflict of authority 
in Iowa as to whether the new Iowa law 
permitting councils to force jitneers to 
give bonds is constitutional. Judge Utter- 
back of the district courts of Des Moines 
has held that it is and has approved an 
ordinance along that line passed by the 
Des Moines council. Now comes Police 
Judge Meyers of Waterloo who declares 
that the provision is unconstitutional on 
the ground that no bond company would 
issue bonds as provided by the Waterloo 
ordinance and that the ordinance would 
therefore legislate the “jits’’ out of busi- 
ness. 

——_—_—_- 0a 


Michigan Agency Appointments 

Hartford—G. E. Perkins, Cass City; J. E. 
O’Donoghue, Negaunee. | ; 

Imperial—R. A. Laurie, Detroit; D. L. Sour- 
wine, Mt. Clemens. 

State, Pa—C. A. Jubenville, Petoskey. 

L. L. & G., Eng.—Elmer Billman, Cedar; 
George Campbell, Kalamazoo. ; 

Lon. & Lane.—E. R. Chapman, Detroit; Sut- 
ton, Miller & Barstow, Detroit. 

Mich. Coml.—Farm Realty Co., Flint. 

National, Ct.—S. J. Doster, Doster; J. E. Mc- 
Evoy, Flint; David Satoosky, J. C. Cohen, John 
Galster and Stanley Immerman, Detroit; Young 
Bros. —_ Co. and C. L. Ludwig, Lansing; 
Foster & Foster, Peck; J. R. Heenan & Co., 
Detroit; Hinckley & Cornell, Kalamazoo; Charles 
Dettloff, Jr., Rogers; H. J. Belt and S. H. La 
Barge, Grand Rapids. 


Natl.-Ben Frank.—H. W. Ellis, Fowlerville. 

Netherlands—W. E. Zapf, W. G. Smith, T. A. 
Huston, W . .Dever, Leonard Steele, John 
Meisner, E, A. Chene and Henry Colquitt, 
Detroit. 

New Bruns.—W. E. Zavf, W. G. Smith, T. A. 
Huston, W. S. Dever, Leonard Steele, John 
Meisner, E. A. Chene and Henry Colquitt, 
Detroit. 


Northern, Eng.—Glen Whitmore, Suttons Bay; 
Frank Hardy, Empire; Will Brooder, Provement. 
Ohio Farmers—F. W. Draheim, H. C. Funk, 
W. Weitzman, Henry Barneskan, Eugene 
Gschwind, Noak Rounds, Hugh Scullen and R. 
H. Parrott, Detroit; A. F. Tice, Flint. 
Pruss. Natl—M. J. Cannon and John Eddy, 


Laurium; W. E. Zapf, G. Smith, T. A. 
Huston, W. S. Dever, Leonard Steele, John 
Meisner, E. A. Chene and Henry Colquitt, 
Detroit. 

Royal Fxch.—A. E. Hubbell, Bay City; J. C. 
Cohen, Detroit; F. J. Fuller,, Pontiac; E. F. 


Hubbell, Saginaw. 


DIRECTORY OF 
Independent Adjusters 


ILLINOIS MISSOURI IOWA 
Quincy Adjustment 
& service Bureau 
Wells Building, Quincy 
GEORGE C. GILL, Manager 

ILL., WIS., IND. 
Cc. H. TAYLOR 
1865 Insurance Exchange, Chicago 
Phone Wabash 2546 
ADJUSTER OF FIRE LOSSES 
ILLINOIS WEST.IND. EAST MO. 
' Louis R. Nobie 


Mattoon, Ill. 
INDEPENDENT ADJUSTER 


17 years experience 
ILLINOIS 
ww. H. REMICK 
Kewanee, II. 
ADJUSTER OF FIRE, TORNADO 
AND AUTOMOBILE LOSSES. 
INDIANA, ILLINOIS, KENTUCKY, TENNESSEE 
Ie HH. OCGell & Som 
_ 110 Upper Second St., Evansville, Ind. 
Adjusters of Fire, Tornado, Automobile and Inland 
Marine Losses 





























IOWA 
Ss. G MOORE 
204-205 Securities Bldg., Des Moines 
Phone Walnut 1589 
Adjuster of Fire, Tornado and Automobile Losses 


KANSAS 
The Warren 
AdajustrmentBureauwu 
ADJUSTERS FIRE 
INSURANCE LOSSES 
R. B. WARREN, Manager, Wichita 


MINNESOTA 


CHARLES E.BRADEN 
419 Northwestern Bank Bldg. 
Minneapolis 
ADJUSTER OF FIRE AND CASUALTY LOSSES 


OHIO 











JOHN wy. ZUB 
(Ex-State Fire Marshal) 
404-5 Union Nat'l Bank Bidg., Columbus 
INDEPENDENT ADJUSTER AND ATTORNEY 


SO. DAKOTA, MINN., IA., N. D., NEB. 
THEO. BF. GREFE 
112 N. Main Ave., Sioux Falls, S. D. 

f GENERAL ADJUSTER 
Sioux Falls is the Center of an Important Field 

WISCONSIN AND NO. MICHIGAN 

DAVID LAWSON 
Cook Block, Oshkosh, Wis. 
TWENTY-FIVE YEARS EXPERIENCE 
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SOUND ENTERPRISING THE LIBERAL PROMPT 


METROPOLITAN CASUALTY 


_ INSURANCE CO. OF NEW YORK. Home Office: 47 Cedar St., New York City 
PLATE GLASS, PERSONAL ACCIDENT AND HEALTH INSURANCE 


THE AMERICAN GUARANTY Co. 
JOHN L. HAMILTON, Pres’t Home Office, COLUMBUS, OHIO SCOTT MORRIS, Sec’y 
Fidelity udicial 
Depository BONDS "Deusees 
Bank Burgiary Insurance 
IMMEDIATE AND EFFICIENT SERVICE OHIO’S GREATEST BONDING COMPANY 








am 





MICHIGAN COMMERCIAL INSURANCE COMPANY 


Lansing, Michigan 


ASSETS SURPLUS 
January 1, 1913....... $862,447.34 $156,321.92 
January 1, 1914....... 920,961.16 181,374.66 
January 1, 1915....... 935,693.93 200,120.21 


Fire, Tornado, Automobile, Tourist Baggage, Parcel Post Insurance 














“CONTINENTAL SERVICE” 


HAS BEEN EXTENDED TO COVER 


HEALTH, ACCIDENT, LIFE, WORKMEN’S 
COMPENSATION and LIABILITY 
INSURANCE 


CONTINENTAL St41Y. COMPANIES 


H. G. B. ALEXANDER, President 
CHICAGO, ILLS. 


R. W. HYMAN & CO., General Agents 
1915 INSURANCE EXCHANGE 














Assets $1,152,424.98 ORGANIZED 1853 


LOSSES PAID $10,580,000 


THE FARMERS’ FIRE INSURANCE CoO. 


OF YORK, PENNA. 
A. S. McCONKEY, Sec’y & Treas. 


Surplus $542,513.99 


W. H. MILLER, President 








Union Casualty Insurance Co. 


PHILADELPHIA 
You Fire Agents, Wake Up! 


Build up a casualty business. It’s more profitable, more pleasant 
. and more permanent. \@ We write all lines of casualty business. 














Inter-Ocean Casualty 
Company 
Springfield, Illinois 
Good Territory and Liberal 


Contracts for Accident Agents 
who are Producers. Address 


W. A. NORTHCOTT 


PRFSIDFNT 


WESTERN INDEMNITY C 


THOS. B. LOVE, President 
MESSRS. LANDERS & SHINGLER, Indianapolis 
General Agents for Indiana 


Producers 


of Health and Accident business 
can secure top-notch contract 
in Iowa, Missouri, Wisconsin, 

and Nebraska territories 


This Emblem 
stands for 
Good Service 


Bankers Accident Co. 


Des Moines, Ia. 




















DALLAS, 
eTEXAS 


Write for Agency Contract Assets over $750,000.00 








Surplus, $126,175 Assets Nearly $800,000 


. F. SEINSHEIMER, Gen. Mer. 
WATSON, Agency Manager 


Capital, $500,000 


eaely HUTCHINGS, Pres. 
OUIS A. ADOUE, Vice-Pres. o Je 


American Indemnity Company 


GALVESTON, TEXAS 
Issues All Forms of Fidelity and Surety Bonds. Writes All Classes of Casualty Insurance 


BRANCH OFFICES 
WASHINGTON NEW ORLEANS DETROIT 
For D. of C. and Md. For Louisiana For State of Michigan 
G. M.Bettis, Mgr. J. J.Grevenberg, Asst. Mgr. A. McM. Creed, Mgr. 





ST. LOUIS 
For Missouri 
O. P. Rutledge, Mgr. 

















The American Credit-Indemnity Co. 
of NEW YORK 


CREDIT INSURANCE ONLY 








E.M. TREAT, President 
Insures manufacturers and wholesalers against Excessive Annual Loss through 
Insolvency of Customers. We can always use a few high-class solicitors. 
416 Locust St., ST. LOUIS, MO. 80 Maiden Lane, NEW YORE 
OFFICES IN ALL PRINCIPAL CITIES 


J. F. HALLWEGEN, General Agent, 1140 Marquette Bldg., CHICAGO 








The Equity Mutual Fire Insurance Association 


SIOUX CITY, - IOWA 
ORGANIZED 1898 


A Full Reserve Mutual Organized Under the 
Strict Laws of Iowa 


GEO. A. MOWRY, President W. A. GORDON, Secreta WILLIAM WALSH, Asst. Sec’y 

. . ~: A consolidation of the 
Twin City Fire Insurance t= cirFiresnd Widdows, 
Company q MIDDLEWEST FIRE 





Fire Insurance Companies 
UNDERWRITERS “AGENCY Local Representatives 
MINNEAPOLIS, MINN. 


i Desired in Montana. 
CASH CAPITAL - - $500,000.00 do— Hail” INSURANCE 


do—Hail—INSURANCE 








GEORGE E. FEENEY, President 


t pees BUENNAGEL, Treasurer 
E DWARD T. LYONS, Secretary he 


. S. MacENANEY, Managing Underwriter 


Columbian Jnsurance Co. 


of Indiana, 1008-9 Hume-Mansur Bldg., Indianapolis, Ind. 
Capital, - - - - $250,000.00 


THOS. J. FLYNN, State Agent, . 17.N. LaSalle Street, CHICAGO, . . Illinois and Indiana 
CHAS. H. HARRADEN, State Agent, 220-21 Hammond Bldg., DETROIT Ohio and Michigan 
W. H. KING, State Agt., 17 N. LaSalle St., CHICAGO, . Wisconsin, Minnesota, Upper Michigan 


Agents Wanted in 














INDIANA, ILLINOIS, OHIO, MICHIGAN, WISCONSIN and MINNESOTA 








Mae ORIENT 


OF MILWAUKEE, WIS. INSURANCE 


Cash Capital - =  § 600,000.00 C O P A N ¥ 
Reinsurance Reserve - 1,167,271.99 OF HARTFORD, CONN. 
Reserve for all other Liabilities 257,401.09 

Surplus to Policyholders - 991,292.06), , 
thee, oo x 2,415,965.14 A.G. McILWAINE, Jr. - - President 


HARTFORD, CONN. 
eed edumiitnieie 


son am eee CHARLES E. DOX, Manager 
JOHN DREIHS, Chicago, Ill., for Ill. w 
L. W. SNIDER, Detroit, Mich., for Mich. re 
P.E. NORRIS, Columbus, Ohio,for Ohio and W.Va. /39 S. La Salle St., Chicago, Ill. 
F.E. HOFFMAN, Jr., Sedalia, Mo., for Kans and Mo. 
O. J. GRAHAM, Des Moines, Iowa, for Iowa and Neb. 




















FRED B. CLARK, Indianapolis, Ind., for Ind. 
H.E MILLER, Milwaukee, Wis., or Wis. and Minn. 


SAM B.STOY, - - - - Manager 
SAN FRANCISCO 
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PACIFIC MUTUAL MEN 
FOUND ORGANIZATION 





Agency Body Will Meet Yearly 
to Promote Interests of 
All Concerned. 





RUSSELL MADE PRESIDENT 





Many Interesting Discussions Held at 
Opening Convention of New 
Association of Salesmen 





At the conclusion of the recent con- 
vention on the Coast, the general agents 
of the Pacific Mutual Life held a two 
days’ meeting and organized the Pacific 
Mutual Agency Association for “the 
promotion of the best interests of the 
Pacific Mutual Life Insurance Company 
of California, its policyholders, and its 
agents.” All general agents and man- 
agers of the company were made elig- 
ible to membership and the following 
officers were elected: President, J. N. 
Russell; vice-presidents, J. S. Fabling 
and F. A. Stearns; secretary-treasurer, 
M. J. Dillon. 


Annual Meetings 


The by-laws, compiled by H. H. Ward 
and M. J. Dillon, provide that “the an- 
nual meeting shall be held at the place 
and immediately on adjournment of the 
annual convention of the National As- 
sociation of Life Underwriters, unless 
otherwise ordered by the executive 
committee.” This is to assure the 
members of the double benefits to be 
derived from attendance at both con- 
ventions. Another important provision 
is that “the president’s office shall main- 
tain a clearing house for the collection 
and distribution of helpful suggestions 
and methods of work, and members are 
invited to send such helpful information 
to the president’s office, which shall 
send out monthly bulletins to all mem- 
bers, consisting of such information as 
may be approved by the president.” 


Many Interesting Talks 


Several interesting and valuable 
Papers were given at the initial meet- 
ing of the association. One of the best 
of these was a discussion on “Seeking, 
Selecting and Securing Solicitors,” by 
John Newton Russell, Jr., manager of 
the Los Angeles agency. 

Securing agents, said Mr. Russell, 
should be conducted much along the 

(CONTINUED ON PAGE 11) 
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22 STORIES—AMICABLE LIFE BUILDING 


AMICABLE 


Life Insurance Company 


WACO, TEXAS 


ONE MILLION DOLLARS 


DEPOSITED WITH THE STATE TREASURER OF TEXAS 
Growth During the First Fifty-Seven Months 


COMMENCED BUSINESS APRIL 2, 1910 


: Net Net t 
DATE |CPit@l| stock- | Policy- |Admittea 
Stock |holders’| holders’ | Assets 
Surplus | Surplus 


April 2, 1910 | $245,050 |$215,837|$ 460,887|$ 474,657; 
546,390} 823,25 











Dec. 31,1010 | 281,220 | 265,170 23,2: 
Dec. 31,1911 | 472,580 | 382,889) 855,469) 1,369,3 
Dec. 31, 1912 | 800,000 | 645,165) 1,445,165) 1,769,44 
Dec. 31, 1913 | 820,000 | 651,799) 1,471,799) 1,967,740 
Dec. 31, 1914 | 820,000 |_ 774,966) 1,594,966) 2,285,214) 


Net Earned Increased Surplus During 1914, $123,167 
Per Cent. Dividend Larned on $820,000 Capital Stock, 15% 
Cash Dividend Declared to Stockholders Jan. 2, 1915, $82, 

Per Cent. Dividend Declared on $820,000 Capital Steck, 107% - 
No Life Company in the United States Under 
Five Years of Age- Ever Before Equalled 
Above Record 


General Agents on long time renewals wanted 
in Arizona, Arkansas, California, Colorado, 
Idaho, Kansas, Missouri, Montana, Nevada, 
New Mexico, Utah, Washington, Wyoming. 
Only first-class insurance men who can give 
surety bond. 


ARTEMAS R. ROBERTS 


President 
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The Minnesota Mutual Life Insurance Company 
HAVE SOME SPLENDID OPENINGS IN 


ILLINOIS 


Good 


Commissions 


Splendid 


Renewals 


Liberal 


Cash Allowance 


Are you general agency caliber? If so write 


E. S. ALBRITTON, Supt. of Agencies 


Saint Paul, Minn. 











Old Colony Life Insurance Company 


OLD COLONY BLDG. 


CHICAGO, ILLINOIS 


Has territory open in Illinois, Wisconsin, Mich- 
igan, Minnesota, South Dakota, Nebraska, 
Oklahoma, Arkansas, Tennessee and Kansas. 


Why be a Sub-Agent if you have the ability and oppor- 
tunity to become a General Agent under a Liberal First- 
Year and Non-Forfeitable Renewal Commission Contract 
made direct with the Home Office? The Old Colony 
issues a very extensive line of non-participating policies, 
embodying the latest ideas in Life Insurance, at high, 
medium and very low rates to meet all conditions of 
insurability and competition. QFor particulars write to 


B. R. NUESKE, Vice-President and General Manager 





FRANKLIN LIFE HELD 
FINE AGENCY MEETING 


Convention Left Cedar Point on 
Lake Erie and Had Day 
in Chicago 








MANY SPLENDID PAPERS 





Fred W. Potter, Former Illinois In- 
surance Superintendent, Addressed 


Members of Agency Club 





The annual meetings of the $100,000 
and quarter million dollar clubs of 
the Franklin Life were held at Cedar 
Point and Chicago last week. It was 
originally planned to have all business 
sessions of the meetings at Cedar 
Point. A special car took the party 
of forty-two from Springfield to 
Cedar Point, where the first two days 
sessions were held. The weather, 
however, was very disagreeable and 
practically all places of amusement 
were closed, and in order to secure 
better facilities and to be nearer some 
entertainment, the trip back to Chi- 
cago was made for the last day of the 
meeting, 


Cc. H. Swenson Is President 


The meeting in Cedar Point on 
Tuesday was operied by the announce- 
ment of new officers. C. H. Swenson 
of Mountain Grove, Mo., was made 
president for this year. This office is 
based on the total number of appli- 
cations, irrespective of volume. Alfred 
G. Lich of Lincoln, Ill, was made 
vice-president, based on the largest 
volume of new business for the preced- 

(CONTINUED ON PAGE 12) 








The Forest City 
Life Agent’s 
Contract 


is a mighty good one. It is di- 
rect with the Home Office—no 
general agent between receiving 
a “rake-off” on the agent’s busi- 
ness. It provides first-year com- 
missions; renewal commissions ; 
exclusive territory, and experi- 
enced insurance men tell us it’s the 


FAIREST CONTRACT 
they have seen. We want good 
agents to whom we will give poli- 


cies and a contract that spell suc- 
cess.q| Write for details TODAY! 


HOME OFFICE 


ROCKFORD, ILLINOIS 











LIFE INSURANCE SECTION 





2 LIFE 
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MERIDIAN LIFE INSURANCE COMPANY 


INDIANAPOLIS, IND. 


We have Liberal Agency Contract awaiting a High Grade Producer in Eastern Missouri 


Write th Company for More Information 


= 

















EQUITABLE OF IOWA 
CLOSES ITS CONVENTION 


Walter St. John of Des Moines 
Elected President of Agency 





Association 


ANDREWS GOT KIRK CUP 





Company Is Making Big Drive to Have 
$100,000,000 in Force By 
End of Year 


Led by Walter St. John, Des Moines 
general agent, agents of the Equitable 
Life of Iowa closed their convention 
in Chicago last week singing: “It’s a 
short, short way to the hundred mil- 
lion” to the tune of “It’s a Long, Long 
Way to Tipperary.” The company is 
making a strenuous effort to secure a 
hundred million in force by Jan. 1 of 
next year, and has still to write ap- 
proximately $10,000,000. If the enthus- 
iasm displayed at the convention just 
closed can be taken as an indication of 
what is going to happen, the company 
will have no difficulty in reaching the 
one hundred million mark. At the last 
day’s meeting new officers were elected. 


Walter St. John Made President 


Officers of the Equitable Life of lowa 
Agency Association are not chosen ac- 
cording to production, but selected by 
a nominating committee, of which G. 
W. Farley of Toledo was chairman this 
year. Officers chosen are Walter St. 
John, Des Moines, president; E. M. 
Steinbauer, Detroit, first vice-president; 
B. H. Deters, St. Paul, second vice- 
president; J. C. Jolknson, Harrisburg, 
Pa., secretary; Charles Schermerhorn, 
Springfield, Ill., treasurer; H. C. Finch, 
Northwood, Ia., chairman executive 
committee. 


How Competition Is Met 


All of Thursday morning was given 
to a discussion of “How I meet com- 
petition.” No particular talks had been 
prepared for this subject, the agents 
simply discussing competitive argu- 
ments as they came up and relating 
personal experiences. This meeting was 
one of the most practical sessions held 
at the convention. 

In the afternoon an automobile trip 
around Chicago 
through the parks was taken. Prac- 
tically everyone took the trip and 
twelve machines were necessary to ac- 
commodate the party. The trip is 51 
miles long, taking three and one-half 
hours to complete. 


Annual Dinner Was Given 


In the ev ening at the Sherman hotel 
the convention dinner and general jolli- 
fication meeting was held. William 
Franklin Crawford, Chicago general 
agent, acted as toastmaster. The din- 
ner was unique, in that while all com- 
pany officials attended, none were asked 
to talk, speeches being made by the 
agents only. In addition to the talks 
by various agents, there was several 


boulevards and-> 





good recitations and solos by some of 
the talented. The only address by one 
outside of the agency force was made 
by Dr. McGuire of the Chautauqua Lec- 
ture Bureau. 


Ben Hadley’s Address 


On Friday morning a number of good 
papers were read by home office men. 
“He who does no more than he is paid 
for, is paid for no more than he does,” 
was the gist of Ben Hadley’s address, 
“The Appeal to Higher Motives.” The 
agent, continued Mr. Hadley, who is 
in the business only for the dollar, will 
not be a permanent factor, and he who 
intends to remain in the business must 
render to the policy holder a service in 
excess of the compensation that he re- 
ceives, 

F, W. Hubbell, treasurer of the com- 
pany, read a paper entitled: “The 
Equitable in Policy of Management,” 
which was in the nature of a review of 
the company’s history and manage- 
mert. 


Increases Its Single Risk Line 


At the conclusion of his address Mr. 
Hubbell announced that effective imme- 
diately the company had increased the 
amount it would carry on a single life 
from $25,000 to $30,000, where the in- 
surance is written on the principal 
plans and on persons between the ages 
of 25 and 55. The company will now 
write up to $50,000 on a single risk but 
will reinsure all above the $30,000. 


Address by H. E. Aldrich 


“The Reinforced Company” was the 
subject discussed by H. E. Aldrich, 
superintendent of agents. Mr. Aldrich 
gave detailed information regarding 
the character of the company’s invest- 
ments. He traced the growth of the 
company from the time of its organi- 
zation in 1867, at which time Des 
Moines was a city of only 7,500 people. 
During the 47 years the company has 
had eight presidents. 

“To say that a man is jack of all 
trades and master of none is to direct 
at him the most severe criticism,” said 
C. H. Hatton, field superintendent. Mr. 
Hatton emphasized the need of every 


-man being a specialist in his particular 


line of work. His paper was one of 
the best that was read at the conven- 
tion and was listened to with much in- 
terest for the reason that for ten years 
Mr. Hatton was one of the company’s 
most successful general agents at Wich- 
ita, Kans. 
President Cummins’ Offer 


At the close of the morning meeting 
President J. C. Cummins announced 
that if the desired $100,000,000 is se- 
cured the company will hold a jubilee 
convention at the home office in Janu- 
ary. The company will pay the ex- 
penses incurred in attending the meet- 
ing of all agents holding direct con- 
tracts with the company who secure 
their allotment. Agents not under 
direct contract who secure from Aug. 
1 $50,000 of paid for business, will also 
be given a trip to the meeting. 


Andrews Wins Kirk Cup 


The Cyrus Kirk memorial cup, pre- 
sented by the family of Cyrus Kirk, 
unti! his death a year ago president of 
the company, given each year to the 
agent writing the best essay on life 
insurance, was won this year by J. A. 








Life— 


THE CLEVELAND LIFE 


INSURANCE COMPANY 


WILLIAM H. HUNT, President 


Health—Acccident Insurance 


Fine opportunities for high grade insurance 
salesmen in Ohio, Michigan and West Virginia 











Old Line Company 


Get in touch with us at once 


Crawfordsville, Ind. 
EDWIN M. BROWN, Vice-President and Manager 


CAN YOU TIE MEN TO YOUP 


Are you able to secure good men as agents and then hold them, with 
the result that business will be produced ? 

If so, we have a splendid opening for you in Indiana. 
We can use good men of CHARACTER, ABILITY and HUSTLE. 


Central States Life Insurance Company 


Capital, $100,000 


























Now is the Time to 
Get Out and Dig 


This is the great opportunity for life insur- 
ance men to preach a great gospel. The day 
is ripe and men’s minds are well prepared. 
| The life agent is coming into hisown. Hard 
| times have demonstrated the absolute face 
| value of life insurance — no discounting, no 
| scaling, no response to market and trade 
| fluctuations. 


And when you go into this fertile field, seek 
a territory where life insurance is easy to 
write. Then connect with a company of pro- 
gress, worth, achievement, fine backing, ex- 
perienced management, modern contracts 
and up-to-date methods. 


Don’t forget to make the right combination. 
We can furnish it to you. 
vault of prosperity. 


It will open the 


Great Southern Life 


Insurance Company 
HOUSTON, TEXAS 
O. S. Carlton, President 
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THE STATE LIFE INSURANCE COMPANY 


INDIANAPOLIS 





UNSURPASSED AGENCY CONTRACTS 
COMPLETE PROTECTION POLICIES 














On agency matters, address: 


CHARLES F. COFFIN, Vice-President 











Andrews, general agent at Ottawa, IIl. 
His subject was “Life Insurance, the 
Great Institution for Systematic 
Thrift.” The subject was very well 
handled by Mr. Andrews, who spoke 
of the importance of life insurance in 
educating young men to systematic 
saving. He pointed out that while the 
banks and building and loan assccia- 
tions were often pointed to as the 
greatest encouragers of thrift, they se- 
cured for their patrons only those who 
came to-them unsolicited, while the life 
insurance agent often sold policies to 
young men who, until his call, had had 
no intention of saving the stipulated 
amount of money each year. 


Attorney Rush C. Butler’s Talk 


Rush C. Butler, a Chicago attorney 
who carries several large policies, spoke 
on “Why I Carry Life Insurance.” 
After summing up the various advan- 
tages of life insurance, Mr. Butler 
closed his remarks by stating that “the 
reason I carry life insurance is because 
life insurance carries me.” 

“How I Closed My Hardest Case,” 
was discussed by E. M. Marshall, J. S. 
Schuyler, H. W. Stanley, T. Riley and 
T. B. Hutton. Each gave several in- 
stances of cases closed which they con- 
sidered to be the hardest in their expe- 
rience. H. W. Stanley, general agent 
at Wichita, stated that he still had to 
close his hardest case, as he considered 
himself as being his hardest case; that 
when he had mastered himself and 
taught himself how to really work, his 
hardest case would have been won. 

The committee appointed for the pur- 
pose of chosing next year’s meeting 
place will not report their selection for 
about a month. 


——_—___- ee ___-__ 
Goes With Great Northern Life 


W. D. Dolle of Dallas, Texas, has 
been appointed supervisor of agents for* 
the Great Northern Life of Wisconsin 
and will make Wausau, Wis. his home 
about Oct. 15. 





ANNUAL GATHERING OF 
ILLINOIS LIFE FORCE 


Secretary O. J. Arnold Emphasizes 
the Big Need of Decreasing 
the Lapse Ratio 


WESTON HEADS THE CLUB 
Excellent Talks Given by the Agency 


Leaders, Who Give Some Impor- 
tant Canvassing Points 





Secretary O. J. Arnold of the Illi- 
nois Life, in presenting the conserva- 
tion prizes to the winners on behalf of 
the company at the annual meeting of 
the $100,000 club last week, made 
some comment on the part the agent 
should play in keeping down the !apse 
ratio. The Illinois Life offers five 
prizes each year to the agents who 
have the best renewal records. The 
first prize is $100 and there are four 
other prizes of $50 each. The prize 
winners this year were Harold E. 
Hirsch, Harold Dyrenforth, both of 
Chicago; William B. Davis of Kansas 
City, Mo.; Edward J. Hutchinson of 
Champaign, Ill, and John W. Griggs 
of Carthage, Mo. 


Trying to Reduce Lapse Rate 


Secretary Arnold said that there is 
an increasing interest now among the 
companies in the decrease of the lapse 
ratio. While a good volume of new 
business is important to a company, 
yet the growth of a company is largely 
due to the amount of business that is 
saved each year. While Mr. Arnold 
recognizes the ability of a producer, 
he said that his ability as a conserver 





should be equally as great. The best 
agent, he declared, is the one who 
sells his business right in the first 
place, so that the danger of lapsing is 
greatly diminished. 

Should Be Good Collectors 


He said that agents should be bet- 
ter collectors of the first year’s pre- 
miums. He thinks that too many 
agents yield to pressure and allow a 
man too much leeway in his settle- 
ments. The man who gets out of pay- 
ing his insurance the first year can be 
put down as one who will drop it. Mr. 
Arnold said that an agent should have 
personal contact with his policyhold- 
ers, especially the first two or three 
years. By far the heaviest lapse ratio 
comes at the end of the first year. 
During the year the twister has gotten 
in his work, ‘the man questions 
whether he can afford to keep up his 
policy, and other ‘factors enter to 
cause him to lapse it. 


Necessary to Be Vigilant 


He emphasized the importance of 
being vigilant and looking after the 
first renewal particularly. He said 
that a policyholder needs nursing all 
the time, but especially during the 
first year. He said that the records of 
the Illinois Life show that the best 
producers in the company are those 
who are carefully looking after their 
renewals. At the close of Secretary 
Arnold’s talk he called out the five 
winners and presented them with their 
prizes. 

Retiring President Lockyer Speaks 


The club was called together in the 





afternoon and the opening talk was 
made by Mark B. Lockyer of Philadel- 
phia, the retiring president. He said 
that he looked for big business ahead. 
He thinks there are good times com- 
ing and his office is preparing to par- 
ticipate in prosperity. Mr. Lockyer 
said that the greatest difficulty he 
found was in securing prospects. It is 
hard to get interviews in the big city. 
He declared that in his opinion the 
day of big investment insurance is on 
the wane and men are turning their 
attention more to pure protection in- 
surance and especially monthly in- 
come. He said that the lump sum 
payment of a life insurance claim is 
not the ideal one, and he thinks that 
business men today are particularly 
attracted to the monthly income. 


Using Circular Letters 


Mr. Lockyer believes in circulariz- 
ing and letter writing, provided the 
subject matter is gotten up in a man- 
ner that will make a strong appeal. 
He said that such literature should be 
wisely prepared and the list used 
should be a selected or classified one. 
He paid a tribute to straight simon 
pure protection at minimum cost. 

Mr. Lockyer introduced Fred W. 
Weston of Detroit, the new president 
of the club. Mr. Weston enjoys the 
distinction of being president not only 
by having produced the largest vol- 
ume, but also by securing the largest 
number of applications. 

Resolutions of sympathy were pre- 
pared and read in memory of John 
Calvin Tumlin, late manager of the 
company at Atlanta, Ga. His brother, 





The Central Business Men’s Accident Association 


Incorporated under the Insurance Laws of the State of Ohio. 


Home Office, DAYTON, O. 
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" J. W. Tumlin, who has succeeded him, 
expressed his appreciation of the 
memoir. 


Fred W. Potter’s Address 


Fred W. Potter of Chicago, man- 
ager of the Illinois Association of 
Legal Reserve Life Insurance Com- 
panies, gave a pleasant talk, saying 
that the output of an agency force 
never equals its ability. It is the 
problem of the agency manager or the 
general agent to develop latent powers 
in the agency ranks. He said that the 
life insurance business is peculiarly a 
human business. A man engaging in 
life insurance work should possess the 
real heart gifts. He pointed out the 
necessity of close relationship exist- 
ing between the home office and the 
field and between the general agents 
and subagents. He called attention to 
the fact that good letters written from 
the home office or the general agency 
office to field workers are an inspira- 
tion. He showed how team work 
was desirable all along the line, just 
like in a football team. He pointed 
out the fact that discipline is neces- 
sary and that a man should obey the 
orders of the. chief. Loyalty should 
be cultivated. 


W. B. Davis of Kansas City 


W. B. Davis of Kansas City, man- 
ager of the southwestern department, 
who is one of the leading lights in the 
company’s organization, spoke on the 
subject of “Agency Organization and 
Development.” He said that every 
man selling life insurance should rec- 
ognize the responsibility that rests 
upon him. He thinks that the colleges 
furnish fine material for life insurance 
men. College men have disciplined 
minds. They are keen and receptive. 
He thinks that the life insurance field 
offers more attraction to the educated 
man than do most of the other activi- 
ties. He laid stress on an agent build- 
ing up a renewal income. He said 
that it inspires confidence and that it 
is always something that an agent can 
fall back upon in times when his cur- 
rent business is not good. 


A. J. Flitcraft’s Talk 


A. J. Fliteraft of the “Life Insurance 
Courant,” in a talk, advised agents to 
pursue a still hunt for prospects. He 
thinks that it is necessary to see men 
of influence and responsibility in the 
community first, as these are the peo- 
ple that have influence on others. He 
said that the rank and file are very 
prone to do what the leaders do—they 
follow the bellweather. For instance, 
he advised seeing the banker first and 
getting him interested. He said, in 
calling attention to the law of aver- 
age in the mortality of insurance com- 
panies, that an agent frequently forgets 
to point out how the law of average 
works also on securities. An individ- 
ual, in making an investment may lose 
it all or in part, whereas if an insur- 
ance company loses out on an invest- 
ment the loss is very light on all the 
policyholders. 


0. H. Gabel of the Corn Belt 


O. H. Gabel of Aurora, manager of 
the “Corn Belt Agency,” said that 
many full time men, socalled, do not 
give their full time to the business. 
He would rather have a good part 
time man than a poor full time man. 





He thinks that the tendency is to pay 
helpers or pluggers too much as a 
general rule. He thinks that an agent 
out in the country should have at 
least twenty-five “tippers,” as he 
called them. He said that these tip- 
pers should be cultivated and should 
receive a letter or telephone call every 
week in order to keep them interested 
in having their eyes and ears open for 
life insurance prospects. 


Developing Life Insurance “Tippers” 


He said that he handed out a little 
slip as he went around to prospective 
“tippers,” showing how they could 
make some money on the side for giv- 
ing him names of men who are life 
insurance prospects. He counts school 
teachers as good helpers and later 
some of them developed into excellent 
life insurance men. 

Nathan H. Weed, editor of the “Life 
Insurance Independent,’ was  intro- 
duced by Vice-President R. 
Stevens, and said a few pleasing words 
to the convention. 


Harold Dyrenforth 


Harold Dyrenforth of Chicago 
spoke on “How to Get City Business.” 
Mr. Dyrenforth said that he lived out 
in one of the suburbs and takes a dif- 
ferent train or car down to the city 
every morning in order to keep in 
touch with different crowds of people. 
He said that it is necessary to keep 
mixing all the time, mingling here and 
there with the different classes and the 
various people who are likely pros- 
pects. A prospect, he said, liked aman 
who is loyal to the company he repre- 
sents and who is also loyal to the 
prospect. 

Otto H. Augustine 

Otto H. Augustine, general agent at 
Peoria, in his talk on the subject: 
“Getting the Country Business,” said 
that it is necessary for a life man to 
know every contract that his company 
writes. He said that he should know 
everything that there is in the rate 
book. He emphasized the desirability 
of acting intelligently in everything he 
does and talking with assurance. He 
said that a country man needs to get 
good helpers. If an agent takes the 
time of the farmer or anyone in the 
country he should not impose on his 
good nature, but be as brief as possi- 
ble. He said that it is most essential 
to get people examined quickly. 


Make Helpers Take Interest 


He urged country agents to make 
their helpers take an interest in the 
interview. He said that a farmer often 
looks at a helper during the canvass 
to see what he is thinking about 
and if the helper seems interested in 
something else, the farmer himself 
grows indifferent. He said that an 
agent should make a friend of the 
prospect, the doctor and the helper. 
Mr. Augustine said that it is a mistake 
to mail the policy. It needs explain- 
ing and the personal contact with the 
assured is highly desirable. He said 
that he spends more time in the deliv- 
ery than in taking the application. 
The talk at the time of the canvass 
and the delivery should be clear, sim- 
ple and convincing. 


Annual Dinner Given 


The twelfth annual dinner, which oc- 
curred Friday night in the Red room of 





the La Salle, was a delightful function’ 
There were no formalities and no 
speeches, but the hotel management 
provided a program of high class 
vaudeville acts. 

Announcement was made at the Fri- 
day morning and concluding meetings 
that in the future memberships in the 
“Satis Superque” class will be based on 
the production of $150,000 a year in 
paid for business, instead of $125,000. 
Chicago will be made the permanent 
meeting place of this club and the com- 
pany will pay the expenses to Chicago 
and return for the annual meeting not 


only of the members but also of their 
wives. 
Proposition to $200,000 Men 


Another proposal, on which the de- 
cision of the company will be post- 
poned, is to pay the expenses of mem- 
bers of this club who write $200,000, 
and their wives, on a round trip to any 
resort they may choose within 1,000 
miles of Chicago, allowing them in ad- 
dition $10 a day for their hotel ex- 
penses. These trips would be taken 
following the meeting of the club. Back 
of both of these new plans is the idea 
of getting the wives of agents actively 
interested in the work being done by 
the former. 


T. J. Henderson’s Talk 


T. J. Henderson, ageney manager for 
Michigan, spoke on “The Value of a 
Set Purpose.” No great achievement, 
he said, has ever been brought about 
by chance. A set purpose and great 
determination are absolutely essential. 
In life insurance, it has not been the 
“floater” agent ‘who has made the 
great success. People like to deal with 
people who have been long “at the 
same corner.” 


Alvin C. Johnson Talks 


Alvin C. Johnson, general agent for 
Oklahoma, gave an interesting talk on 
“Selling Life Insurance.” Great care 
must be taken at the opening inter- 
view in order that the first impression 
given the prospect will be lasting and 
good. Agents should make their offices 
information bureaus on all questions 
pertaining to life insurance without 
necessarily making the public feel that 
they are obligated to buy insurance. If 
a man is himself successful, other suc- 
cessful men will trust him with their 
business. If the prospect believes in the 
agent, he will buy the policy that the 
agent recommends. 

Clever Answer Is Given 


When a man tells Mr. Johnson that 
he won’t take out insurance because he 
doesn’t want to pay premiums, Mr. 
Johnson tells him: 

“My friend, you will have to pay 
these premiums whether you take out 
this policy or not, for after your death 
they will be deducted from your es- 
tate.” If the man replies that he doesn’t 
expect to leave an estate, Mr. Johnson 
says: “Then Mary and the children 
will pay them in the years to come.” 
This method he has found very suc- 
cessful. 


Agents Manufacture Competition 


In Mr, Johnson’s opinion, the only 
competition existing in life insurance, 
is competition manufactured by the 
agents themselves. He closes practi- 
cally all of his cases by never mention- 
ing rates or figures or alluding to other 





companies. The main objective is to 
so close the gates through personality 
and dignity that. the prospect cannot 
escape nor competitors enter. 


BR. W. Stevens Tells of New Policy 


Vice-President R. W. Stevens in a 
short talk on “Conservation,” and a 
few words from a number of the lead- 
ing producers of the company, closed 
the convention. 

Mr. Stevens centered his remarks 
about an announcement of the new one- 
year probation term policy which is 
now ready for the agency plant and 
which is set forth elsewhere in. this 
issue of THE WESTERN UNDERWRITER. 

“Not Taken” Policies Are Great Loss 

“One of the sources of greatest loss 
to the company, ” said Mr. Stevens, “is 
that of ‘not taken’ policies and rejected 
policies. During the first seven months 


of this year less than 10 percent of the. 


applications submitted were rejected by 
the company, while 750 policies out of 
the 5,000 issued, or 15 percent, were 
sent back by the agents and canceled. 
The rejections could not be entirely 
blamed by the agents to the medical 
department, said Mr. Stevens, as many 
agents send in applications on people 
whom they positively know are unin- 
surable, thinking that they may acci- 
dentally slip through. 


Problem Is a Serious One 


The “not taken” cases, he said, are 
due to poor salesmanship and poor 
credits. This problem is a serious one 
and Mr. Stevens urged that efforts be 
made this year to reduce the high ratio 
of such cases. He said that the com- 
pany might another year award sub- 
stantial prizes to the men who have the 
best records in this respect. The IIli- 
nois Life is the only company in the 
business that gives prizes for conser- 
vation of the business now on the 
books, he said. 


Group Meetings Held 


The group meetings on Wednesday 
mornings were an innovation. The men 
were divided into six groups, three or 
four district agencies being combined 
to form one group. Each group was 
presided over by a district manager 
who acted as chairman. Matters of 
interest to each particular agency 
were gone over. Company officials 
and department heads talked to each 
group individually, and there were 
seven speakers in all, including F. W. 
Potter, manager of the Illinois Asso- 
ciation of Legal Reserve Life Insur- 
ance Companies. 

see 


Companies Deny Liability 


The Penn Mutual Life, the Standard 
Accident and the, Aegis Life have re- 
fused to pay policies amounting to 
$36,500 on the life of William T. Craft, 
a wealthy real estate dealer of Denver, 
on the ground that his recent death 
was by suicide. Craft was found dead 
in a vacant house owned by himself, 
which he had been fumigating. Rela- 
tives claim that he had been overcome 
by the fumigating mixture and that 
the death was accidental. Craft held 
two policies, amounting to $21,000, in 
the Penn Mutual, two policies amount- 
ing to $15,500 in the Standard Accident 
and a $2,000 policy with the Aegis 
Life. 
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DEXTER IS HONOR GUEST 


—_—_—_- 


MUTUAL AGENTS ARE FEASTED 





Darby A. Day’s Big Producing Coterie 
in Chicago Is Launched into 
$15,000,000 Class 





The annual dinner of the Chicago 
agency of the Mutual Life of New 
York was held at the Chicago Yacht 
Club Monday evening, George T. Dex- 
ter, second vice-president, being the 
guest of honor. About 200 were pres- 
ent, .including Bruce Whitney, for- 
merly Illinois manager, now manager 
at Milwaukee, and D. D. Ellis, district 
manager at Elgin, Ill. The arrange- 
ment of the program and the conduct 
of the meeting was decidedly nautical 
throughout. According to the pro- 
gram, the banquet was the “Cruise of 
the Good Ship XV-M to the Port of 
$15,000,000,” having as officers, Darby 
A. Day, captain; R. E. Spaulding, sec- 
ond mate; D. Hintzpeter, first 
mate; W. Z. Warren, quartermaster; 
W. W. Quinlan, surgeon. 


Now in the $15,000,000 Class 


The banquet signalized the entry of 
the agency into the $15,000,000 per year 
class. Business has been produced 
steadily at the rate of a million a 
month for about three years, and be- 
ginning Sept. 1 the self-apportioned 
quota of the agency is $15,000,000. 

Several novel features were intro- 
duced at the meeting. At the rear of 
the speaker’s table was a ship’s wheel, 
at which, in full uniform, stood a pilot 
who was ostensibly guiding the ship. 
Suddenly the room became dark and 
aided by the machinery of the theater, 
a storm was staged. When the lights 
flashed up the uniformed pilot had dis- 
appeared and Darby A. Day, manager 
of the Chicago agency, was guiding 
the wheel. 

Vice-President Dexter’s Talk 


Following the dinner, Mr. Dexter in- 
dulged in a heart-to-heart talk. He 
highly complimented the Chicago 
agency and called attention to the fact 
that it produced more business annu- 
ally that did the entire agency force 
of many companies operating in sev- 
eral states. He stated that so far this 
year the company’s business was about 
$7,000,000 behind that of last year 
and urged that a special effort be put 
forth to at least equal last year’s 
record. : 

The dividend scale, he announced, 


Check off the things you 
want to know about: 





LJ 


What advantages does Wisconsin offer? 
What class, mainly, are your policyholders? 
|__| What forms of policy being pushed? 

|__| What's your commission and schedule? 

|_| What men with you since organization? 


|_| What open territory? 








Why guess at things—find out! 
Check, clip, mail and—know! 


nsuranceLompany 


HOME OFFICE: Madison, Wisconsin 





would not be changed this year, and 
would remain the same until the con- 
clusion of the war, at which time some 
Austrian and Mexican securities held 
by the company would greatly increase 
in value. The $7,000,000 deficit in the 
business he attributed to. the loss of 
European and Canadian business. 

An interesting feature of the eve- 
ning’s program was a moving picture 
of the home office, in two reels. The 
showing of the pictures was accompa- 
nied by a talk by Mr. Dexter, who 
explained the various scenes. 


Interesting Moving Pictures 


The first reel traced the course of a 
policy from the time it entered the 
home office until it was again mailed 
to the agency from which it originated. 
The second reel showed the various 
company officials and department heads 
at work. Talks were given by the va- 
rious agents and by Dr. W. W. Quin- 
lan, medical referee. In order to make 
the medical examiners feel at home, a 
moving picture of “Old Doc Yak” of 
comic supplement fame was shown. Mr. 
Day closed the meeting. His talk was 
full of energy and when the men 
went home they carried away with 
them the kind of enthusiasm that will 
last after the, Tuesday night agency 
dinner is forgotten. 

————-(@2e—— 


DOUGLAS LIFE IS ORGANIZING 





Proposed Capital of Chicago Company 
Is $200,000, Which Is Being Sold 
Three for One 





The Douglas Life Assurance Com- 
pany now organizing in Chicago, has 
been purchased by new interests. The 
company was incorporated in May of 
this year and until recently the organi- 
zation work was in charge of Marcus 
Golden, a Chicago attorney. A con- 
tract for the sale of stock was placed 
with a fiscal agent and matters were 
progressing very slowly until those now 
in charge took hold. 

Offices have been moved to 1210 
Monon building, 440 South Dearborn 
street, Chicago. F. A. Norman is the 
acting president of the organization 
committee. He has had organization 
experience with life companies on the 
Pacific coast and was connected with 
the Wisconsin National Life during its 
organization period. Dr. D. D. San- 
derson is the acting secretary and will 
act as medical director when the com- 
pany commences writing business. The 
proposed capital stock is $200,000 and 
stock is being sold at three for one. 
About 100 shares have been disposed of 
at $30 per share. The present charter 
permits the company to write casualty 
and surety business, but when one hun- 
dred thousand dollars of stock has been 
paid for, a new charter will be applied 
for and this feature will be eliminated. 

—_—— 6 oe 


Foreign Policyholders Safe » 


According to Joseph W. Briggs, a 
member of the Milwaukee agency force 
of the Northwestern Mutual Life, per- 
sons holding insurance policies in for- 
eign companies need not fear losing 
them as a result of the European war. 

Mr. Briggs has.received a communi- 
cation from Albert Halstead, American 
consul at Vienna, who writes in answer 
to an inquiry made by Mr. Briggs, that 
the monies of insurance companies have 
not been confiscated by Austrian offi- 
cials. The consul also says that the 
English insurance company funds in 
foreign offices have not been touched, 
although officials are stationed near 
them to see that Austrian policyholders 


are protected. 
i} 
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outh Dakota 


A State Manager 


An excellent proposition for a 
man who can come to us with an 
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evidence that he has the ability 
to take charge of the State for us. 
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The EQUITABLE LIFE 
of IOWA 


Wants General Agents 


DAYTON, OHIO, AND EVANSVILLE, IND. 
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The Midland Mutual Life Insurance Company 
COLUMBUS, OHIO 


An OHIO Company, uriting policies on OHIO pecple and keeping OHIO 
money in OHIO for the development of OHIO industries 


Dee daceesseceaacseewe $ 1,357,118.98 
igbattadskswecassees 15,346,367.00 


320,588.46 


New Continuous Monthly Income Pol ‘cies 


Splendid opportunities for AGENTS in many sections of Ohio. 


Dr. W. O. THOMPSON 


President. 


We soli it ing 1iries from responsible parties . 
G. W. STEINMAN 


Secretary. 
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NEWS ABOUT LIFE POLICIES 


G New Policies, Premium Rates, Divi- 
dends, Surrender Values and all Changes 
in Policy Literature, Rate Books, etc. 
4 Supplementing Policyholders’ Digest, 
Published Annually in May. Price, 2.50 
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ILLINOIS CONTRACT 


One-Year Term Probation Policy Is 
Announced at the Meeting of 
$100,000 Club 


At the meeting of the $100,000 Club 
of the Illinois Life in Chicago last 
week, Vice-President R. W. Stevens 
announced for the first time the com- 
pany’s probation new one-year term 
policy. The originality of the policy 
is best brought out by the following 
description which accompanies the 
rate sheet: 


Not mec 5 agg applications are rated 
not insurable under the form of policy 
applied for. In a-great many cases such 
ratings are based on adverse factors tem- 
porary in character, that may be cleared 
up by change in habits or mode of life, 
medical attention, etc., or on misinfor- 
mation respecting the applicant’s past per- 
sonal history as regards ill health or 
habits. 

In certain of such cases the company 
will issue its “One Year Probation Term 
policy” at special rates. During the year 
the company will keep the insured under 
observation and will make such further 
investigation into past health and habits 
as it may deem desirable, to the end that 
at a later date and before the end of the 
year the insured may again present him- 
«gia insurance under the policy de- 
sired. 


Gives Assured a Big Opportunity 


This policy permits the company to go 
on the risk immediately and gives the ap- 
plicant the benefit of insurance while seek- 
ing protection elsewhere (if he thinks it 
obtainable) or while preparing himself for 
further examination by this company at 
ors convenience before the year’s expira- 
tion. 

In view of the low rate quoted, it will 
be necessary that the fee for reexamina- 
tion be paid by the insured; the company, 
however, will designate the examiner to 
be used. 


Text of Policy 
The policy, which is brief, is here- 
with given in full on a specimen form, 


as follows, with the installment bene- 
fits omitted: 


Age 35—Amount $10,000 


The Illinois Life Insurance Company 
agrees to pay ten thpusand dollars to 
Martha Priscilla Brown, wife of the in- 
sured, or to such other beneficiary as 
may have been duly designated, at the 
head office of the company, in Chicago, 
Ill., upon receipt of due proofs of the 
death of Richard Gordon Brown, the in- 
sured, of Chicago, County of Cook, State 
of Illinois, provided this policy is in force 
at the time of the death of the insured. 

Change of Beneficlary—The insured 
may, without expense, at any time, and 
from time to time, during the continu- 
ance of this policy, provided it is not 
then signed change the beneficiary, by 
written notice to the company, at its head 
office, accompanied by this policy, such 
change to take effect only upon approval 
of the application therefor by the com- 
pany and upon endorsement of the same 
on the policy by the company. If the 
beneficiary last designated shall not be 
living at the death of the insured, the 
amount then insured by this policy shall 
be paid to the estate of the insured. 

Instalment et insured may at 
any time, provided this policy is not then 
assigned, change the manner of payment 
of the insurance hereunder from one pay- 
ment to payment in limited annual instal- 
ments or in continuous annual instalments 
in accordance with and subject to the pro- 
visions headed “Instalment Benefits” and 
the appropriate table thereunder, appear- 
ing on the fourth page of this policy. 
Such en will take effect upon endorse- 











ment of the same on the policy by the 
company. 

Exchange for Other Forms of Policies— 
This policy may, while in force, be ex- 
changed at any time prior to the expira- 
tion of the term of one year for which 
it is written, for a policy of insurance for 
a like amount on any plan issued by the 
company, except term, provided. the com- 
pany is furnished with evidence satisfac- 


| tory to it of the then insurability of the 


insured. Such exchanged policy shall be 
issued either as of the date of exchange 
and at the attained age of the insured, 
in which case the unearned proportionate 
premium paid hereon shall be applied to 
reduce the first year’s premium on such 
new policy; or. as of the date of this 
original policy and at the age of the in- 
sured at issue, in which case the full 
premium paid hereon will be applied to- 
ward offsetting the first year’s premium 
payable under such new policy, the in- 
sured being required to pay on account of 
such premium only the difference in pre- 
miums with interest thereon at the rate 
of five percent. 

Suicide—Death by the insured’s own 
hand or act, whether sane or manga Is 2 
risk not assumed by the company, a 
event of death as aforesaid, the ability 
of the insurer hereunder shall be limited 
to an amount equal to the premium ac- 
tually paid hereon. 

Milita: or Naval Service in Time of 
War shall not invalidate this insurance, 
but the insured shall be bound to pay to 
the company a single extra: premium of 
$50 for each $1,000 insured to cover the 
risk of such service, which extra pre- 
mium, if not paid in cash, shall be a lien 
upon this policy with interest in advance 
at five percent per annum. 

Premium, Where and How Payable— 
This policy shall not go into effect until 
the premium thereon has actually been 
paid to and accepted by the company, in 
exchange for the company’s official re- 
ceipt, signed by the president or secretary, 
and countersigned by the agent. Failure 
to pay when due any note or interest 
thereon, given in payment of the premium 
on this policy, whether payable to the 
company or otherwise, shall void this 
policy and forfeit any partial premium 
paid hereon to the company and terminate 
and forfeit the insured’s right to pay any 
further premium hereon; provided, how- 
ever, that such termination shall not 
relieve the insured from payment of said 
note and interest. 

General Provisions—(1) This policy and 
the application therefor, a copy of which 
is hereto attached, taken together, consti- 
tute the entire contract, which cannot be 
varied, except by the president or secre- 
tary of the company, in writing, and no 
condition, privilege, provision or modifica- 
tion of this contract endorsed hereon, or 
attached hereto, unless signed by the 
president or secretary, shall control or 
be binding upon the company, or in any 
manner be regarded as a part of this con- 
tract. (2) All statements made by the 
insured shall, in the absence of fraud, be 
deemed representations and not warran- 
ties, and no such statement shall avoid 
this policy unless it is contained in the 
written application, copy of which is at- 
tached hereto. (3) If the age of the in- 
sured is misstated, the amount payable 
under this policy ‘shall be such as the 
actual premium paid would have pur- 
chased at the correct age of the insured, 
according to the company’s published rate 
at the date of the issue hereof. (4) Upon 
the maturity of this policy by the death 
of the insured, any unpaid balance of the 
annual premium for the current insurance 
year shall be a first lien on this policy, and 
will be deducted and set off against any 
amount becoming due hereon. (5) Any as- 
signment of this policy must be made in 
duplicate and both copies sent to the head 
office, one to be retained by the company 

and the other to be returned. The com- 
pany assumes no responsibility for the 
validity of any assignment. (6) No suit 
shall be brought or maintained to collect 
under this policy unless commenced 
within six years from the time the cause 
of action accrues, and within six years 
from_ the date of death of the insured. 
(7) This policy is not entitled to partici- 
pate in the profits or surplus of the com- 
pany. (8) The insured may, without the 
consent of the beneficiary, receive every 
benefit, exercise every right and enjoy 
every privilege conferred upon the insured 
by_ this policy. (9) The reserve upon this 
policy is computed according to the 
American Experience Table of Mortality 
with interest at the rate of 3% percent 
per annum. 

(Installment benefits are omitted from 
the text.) 

This agreement is made in consideration 





Haein RESERVE MILLIONAIRE LIFE INSURANCE CO. 
wants managers for Columbus, Dayton and Indianapolis. 

Offices free. Renewals on o!d business. Life, commercial acci- 
dent and health and accident. Health and accident profit-sharing contracts. 
Also general agency contract for Cincinnati. Splendid districts in other ter- 
ritory in Ohio, Indiana and Kentucky, including Richmond, Va. Attractive 
proposition. Teachers employed during vacations. Several directors bank 
presidents. Previous experience: unnecessary. Address, with references, 


BOX 192 Cincinnati, Ohio 














International Life 


The Big Life Company of TODAY 
with Methods of TOMORROW 


Write us about our T. O. Policies. 
If you are not selling them we are both losing money, 


International Life of St. Louis, Mo. 


MASSEY WILSON, President 
J. &. BABLER, Vice-Pres. and Gen’l Mgr. of Agencies 











“You have given us the best publication we have ever had for our use in the field.” 
—What one prominent general agent says of the 


1915 Policyholders’ Digest 


A comprehensive treatment of ALL the data 
which the agent needs to have in his work— 
a complete showing of all the factors which 
affect the value of the policy contract. 


THE POLICY—thoroughly analyzed to show every condition and privilege, and the 
practice of the company. Retroactive principles in practice. Analysis of Dis- 
ability Clause if written. 

ITs CORR aemiums, Dividends for five years, Cash Values for twenty years; Net Cost, 

TH in case of Continuance and Surrender. Premiums at all ages on twelve 
shaded forms of sixty of the larger companies. 

Premiums at three ages on every policy written by every company—a com- 
plete list of all policies issued, with descriptions of all special forms. 

THE COMPANY BEHIND THE CONTRACT—An exceptionally thorough analysis of the 
company’s financial statement—fifty-seven items. General Information, giving 
the pas wy miscellaneous information regarding each company—officers, ter- 
ritory, Dividend Formulas, disability clause, monthly income, insurance on 
women, etc. 

MUCH OTHER VALUABLE INFORMATION and Useful Tables—reserve and mortality, 
interest and discount, comparisons of reserve tables and cash values, etc. 


ALL TESA) EASERVE COMPANIES DOING BUSINESS IN THE UNITED STATES 





The Book for the Man Who Values His Time; Who Wants the Information He Needs 
in His Work, Condensed Into the Smallest Space Possible, in the Handiest Form Pos- 


sible; Who Wants to Feel Himself Equipped at All Times to Handle Any Question That 
May *Come Up. 


The 1915 Policyholders’ Digest 


Published by 
THE WESTERN UNDERWRITER COMPANY 
CINCINNATI CHICAGO NEW YORK 


403-4 Lincoln Inn Court 


1362 Insurance Exchange 100 William Street 
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The Conservative Life Insurance Company 


Wheeling, West Va. 


Clem C. Peters, Secretary and Treasurer 
Cc. E. Flanagan, Actuary 


Home of the Multiform Policy 


You Ohio and West Virginia agents, investigate this pop- 
ular Policy. We have an agency contract that may surprise 
you. Ask for details. 














Otto Schenk, President 











GOOD PLACES 
for STRONG 
WORKERS 


Always ready to negotiate with ener- 

getic men capable of peacueins paid- 

for Insurance in satisfactory volume. 

— unoccupied and desirable ter- 
tory. 


Union Mutual Life Insurance Co. 
PORTLAND, MAINE 
ARTHUR L. BATES, President 


address: ALBERT E. AWDE, Supt. of 
Agencies, 7 W. Madison St., Chicago, Ill. 

















with this company. 


A. W. RETHFORD, President 





Liberal Life Is Liberal to Its Agents 


LIBERAL LIFE is here, ready to help you—to WORK WITH YOU—just as much as YOU will help and work 
ITS RECORD IS CLEAN. 
Are you one of them? Let us talk it over. 


Liberal Life Assurance Company of Indiana 


H 
ARTHUR H. JONES, General Counsel 


It has progressed. It has territorial openings for the right men. 
Write to us now—for facts. 


ORACE W. EVANS, Vice President JAMES BARRON, Secretary 


E. M. OSWALT, Treasurer 
ANDERSON, INDIANA 
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goods, write American National Assurance Company, 
Syndicate Trust Bldg., St. Louis, Missouri. 








MR.AGENT: A WINNER FOR YOU 


Our New 20-Pay Policy. Cash Return Absolutely Guaranteed 
to EXCEED Total of Twenty Premiums 


Write Us for Sample. Liberal Agency Contracts 


RESERVE LOAN LIFE INSURANCE COMPANY 
INDIANAPOLIS - - - - INDIANA 














The PERFECT PROTECTION POLICY of the RELIANCE LIFE 


ives you something absolutely new and different to talk to your prospects. 
ives you a chance to earn more money than you are now making. 


Our Life Insurance Contracts contain the most up-to-date clauses known 
to the Insurance World. The Accident and Health gives full protection 
for at least a third less cost than regular casualty companies. Our agency 
contracts are as liberal as can be made. 


WRITE AND WE WILL TELL YOU MORE ABOUT OURSELVES 


Reliance Life Insurance Company of Pittsburgh *7is,3""* Pittsburgh, Pa. 
MODERN AND FULLY SHARPENED TOOLS 


A workman has a big advantage when he can work with tools that arein good order. 
A Life Agent must have the best policies to meet the needs of the times. 


He wi 1 find them in the UP-TO-THE-MINUTE contracts issued by the 


Manufacturers and Merchants Life Insurance Company 
of ROCKFORD, ILLINOIS 








Write us for ;erritory. 














Pensions for Individuals. 

Pensions for Superannuated Em-« 
ployees of Business Institutions. 

Pensions instead of Legacies under 
Wills and Trust Agreements. 


We can use a few high grade salesmen 
in this fruitfull, rapidly growing field. 


THE PENSION MUTUAL LIFE 
INSURANCE Co. 


PITTSBURGH, PA. 
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AGENTS GET GOOD NEWS 


FULL PROTECTION CONTRACT 
National Life U. S. A. Announces Com- 
bination Life, Accident and Health 
Policy—New Disability Clause 





The annual meeting of the $100,000 
club of the National Life, U. S. A., is 
being held this week at the Exposition 
at San Francisco. Nealy 100 agents 
and officers of the company are in at- 
tendance. The session began Wednes- 
day and will close Friday evening. 

Two important announcements were 
made by Secretary R. D. Lay. One 
was of a new combination life, accident 
and health policy, and the other of a 
new liberal total disability clause for 
life contracts. 


“Complete Protection” Policy 


“Complete Protection” policy with a 
principal sum of $5,000, costs at age 35, 
$198.65. The benefits are $5,000 in case 
of death from ordinary causes, $10,000 
in case of death from accident, $25 
weekly indemnity for total disability: 
from accident with a limit of 104 weeks, 
half that amount for partial disability 
from accident with a limit of twenty- 
six weeks, the same amounts for total 
and partial disability due to sickness 
or disease, but with an aggregate limit 
of fifty-two weeks, $1,250 for the loss 
of one hand, foot or eye, $2,500 for the 
less of both hands, feet or eyes, or a 
hand and a foot, $500 annual income for 
life in case of total and permanent dis- 
ability from any cause, the same to be 
payable in monthly instalments if de- 
sired and all future premiums waived, 
and the balance of the face of the con- 
tract to be'paid in a lump sum if it 
has not been exhausted at time of 
death; $2,846.50 as a cash surrender 
value at the end of twenty years and 
$5,000 as an endowment at age 85. The 
contract has the usual cash and loan, 
paid-up and extended insurance value. 

Will Extend Accident Business 

This contract will no doubt make it 

possible for the company to further 


utilize its life agency plant in the sale 
of accident insurance and will permit 




















$25,000,000 im force. 


PROTECTIVE LEAGUE LIFE 
INSURANCE CO. 


Old Line Legal Reserve Company 


Paid beneficiaries over $3,000,000. 
No Novelties Offered, but the Best in Pure, Unadulterated Life Insurance, 
on a Safe, Sane Basis. 


Address the Company 














of extension of its accident business in 
other directions. , 

The new total disability policy pro- 
vides for waiver of premium the first 
year after the accident and the payment 
of an annuity of one-tenth the face of 
the contract from then till the insured 
dies, and in case of death before ten 
such payments, the payment of the re- 
sidue to the beneficiary. 

———“(q@ec2e-———_— 


N. H. WALT GETS PROMOTION 





Superintendent of the Central Life of 
Ottawa, Ill, Will Become Field 
Agency Supervisor 





N. H. Walt of La Salle, Ill, on Jan. 
1, will become field agency supervisor 
of the Central Life of Ottawa, Ill., which 
is a new home office position recently 
created by the company. He will be 
assistant to the director of agencies, 
which position is held by Vice-Presi- 
dent W. F. Weese. The general agency 
embracing the home office district of 
which Mr. Walt is superintendent, will 
be discontinued, and the district man- 
agers will hold contracts direct with 
the home office. Mr. Walt’s general 
agency will produce about $2,000,000 of 
business this year, which is the largest 
general agency of the company. He 
will devote all of his time to field work, 
securing, educating, training and assist- 
ing agents. : 

Mr. Walt is one of the big men in 
the field work of the company. He is 
a man of superior talent and excellent 
knowledge. Vice-President Weese 
finds that it is necessary to have some 





The Equitable Life 


of IOWA 


Is Journeying Towards 
Hundred Million Town 


WHY NOT JOIN OUR RANKS? 














Operating in 15 States 


LOOK AT THE MAP 


Address J.C. CUMMINS, President 


Des Moines, Iowa 


















4 
assistance in directing the agency forces 
as the plant has grown and an active 
man out on the firing line is needed all 
the time. The Central is having an ex- 
cellent year. Its agency outing was 
held in Chicago the last three days of 
last week. Various features of enter- 
tainment were provided and the men 
enjoyed the period in the city greatly. 


6 
Southern Companies Merge 


The Atlas Life of Montgomery, Ala., 
a mutual concern, has been merged 
with the Independent Life of Nash- 
ville, a legal reserve company. ,The 
Atlas was an industrial company. The 
Independent Life does both ordinary 
and industrial business and operates 
in Alabama, Georgia, Tennessee and 
Kentucky. It is stated that the com- 
bined company has $200,000 capital, 
over $550,000 assets, $180,000 reserves, 
and $160,000 net surplus. Its annual 
premium income is over $225,000. 

George Montagu Nettleship, who 
was active in the organization of the 
Atlas Life, becomes general manager 
of the combined companies for Ala- 
bama with headquarters at Montgom- 
ery. The Atlas is said to have had a 
good agency plan in Alabama and 
about $1,000,000 of well selected indus- 
trial business. 


_————_—-2 Oa 
Macomber Makes a Record 


Franklin B. Macomber, Chicago 
manager for the Franklin Life, has 
written $140,000 of paid-for business in 
the first three weeks he has been with 
the company. Mr. Macomber qualified 
for the $100,000 club during his first 
twenty-four hours’ work for the com- 
pany by writing a corporation policy 
for $112,000. He is entirely new to the 
life insurance business, having been 
for twenty years president of the Ma- 
comber & White Rope Company of 
Chicago. 


<—>-O-aee 
=><o 


“Some Train” 


It required twelve coaches and a 
baggage car to carry the 180 agents 
of the Union Central, who took the trip 
to the company’s agency convention in 
San Francisco this month. The train 
was the first 900-ton train ever carried 
over the Tennessee Pass in Colorado 
by the Denver & Rio Grand Railroad. 
The train was about 25 percent heavier 
than any train ever before carried aver 
the pass by this road. The Tennessee 
Pass is about 10,000 feet high, and it 
required three high-powered engines 
to carry the train over the grade. 

<> 6 a 


Examining Penn Mutual 


Examiners for the Wisconsin de- 
partment are now at work at the home 
office of the Penn Mutual Life at Phila- 
delphia and as soon as their report has 
been made, Commissioner Cleary will 
act upon the company’s application for 
readmission to the state. 





<6 ______- 
Steiner With Connecticut Mutual 


H. H. Steiner, formerly manager of 
the Equitable of New York at Colum- 
bus, Ohio, and later with the Penn 
Mutual at Indianapolis, has been ap- 
pointed assistant superintendent of 
agencies of the Connecticut Mutual 
and will hereafter make his headquar- 





ters at the home office. 

















Your greatest hopes will not be fully realized 
until you have signed a contract with the 


GERMAN-AMERICAN LIFE IN- 
SURANCE COMPANY of IOWA 


Home Office: Odd Fellows Bldg. 
BURLINGTON, IOWA 


For Information Address 


LOUIS H. KOCH, Vice-Pres. and Gen. Manager 

















» OF OES MOINES, IOWA 
Jas. H. Jamison, President . 


We have several good open- 
ings in Iowa territory fora man 
who desires the advantage of an 
attractive policy, liberal contract 
and a Company making a pro- 
gressive and favorable record. 
This may be your opportunity. 
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Salesmen Make Money 





Having Some- 
thing to Sell 


Receiving Proper 
Co-operation 


Being Connected 
With Live Wires 


Any “Plug” canmakemoney with 


S. C. PANDOLFO 


San Antonio, Texas 





= 


Nearly $3,000,000.00 in applica- 
tions the first three months of 1914. 
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SCOBIE HEADS THE LIST 


—_— 


ANNOUNCE — $100,000 LEADERS 





New York Life Has 392 Men in the 
Class Who Wrote $45,911,516 
During the Year 





The New York Life has announced 
the members of its $100,000 club, and 
the officers. Robert Scobie of New 
York City is president, he having gotten 
the largest number of applications. He 
wrote 116 applications for $160,250. 
This makes his fifth time as president. 
The four members, other than the 
president, writing the largest number 
of applications in paid insurance for 
the club year, if amounting to $125,000 
or more, are made vice-presidents. 

J. L. Grady of Denver had 134 paid 
applications, with $136,000 insurance. 
Clark R. Carpenter of Cleveland comes 
next with 115 applications for $140,250 
of insurance. The next vice-president- 
at-large is O. G. Intlekofer of Des 
Moines. He was formerly a shoe sales- 
man and began with the New York Life 
in 1912. He showed a record of 114 
applications, representing $154,750 of 
insurance. The fourth vice-president 
at large is James A. Rogers of Phoenix, 
Ariz. Mr. Rogers wrote the largest 
volume of any member of the club, this 
being $198,626, which places him right 
next to the big $200,000 club. 

Club Vice-Presidents 


The vice-presidents come from each 
division, barring the president and four 
vice-presidents-at-large, with the great- 
est number of applications regardless 
of volume. Louis Cohen of Boston is 
the first vice-president, with 109 appli- 
cations, for $193,500 insurance. The 
next vice-president is Gen Nagai of 
San Francisco, a Japanese who wrote 
108 applications with insurance of $138,- 
500. Then there are two second vice- 
presidents, the first being C. H. Aiken 
of Vermont. He paid for $126,500. The 
next second vice-president is Peter 
Vranesic of Denver. He began solicit- 
ing during the closing days of 1913. 
He secured close to $100,000 of insur- 
ance in a town of 7,500 since Jan. 3. 
He wrote 105 applications, with $142,500 
insurance. 

These nine club officers paid for 1019 
applications amounting to $1,390,876 in- 
surance. There are 392 members in the 
$100,000 club and they paid for $45,- 
911,516 of insurance and over 20,000 
applications. 

——_——_ 2 ee-_____ 


Federal Life Appointments 


W. T. Hall of the Federal Life of 
Chicago has been transferred from IIli- 
nois territory to Kansas City, Mo., 
where he becomes manager for the 
company in that city and in eight ad- 
joining counties for both the life and 
the accident and health departments. 
James R. Farrell has been appointed 
district manager for the life depart- 
ment at St. Joseph, Mo., and Keller B. 
Lilly district manager at Carlisle, Ark., 
under State Agent Thomas T. Myers. 


—__— 6 _____ 
Miss Russell Enters Church Work 


Miss Dorothy Russell, for the past 
few years private secretary to Presi- 
dent A. M. Johnson of the National 
Life, U. S. A., and prior to that an em- 
Ploye of the home office of the North- 
western National Life of Minneapolis, 
is leaving the business to take up church 
work with the Moody church at Chi- 
cago. Miss Russell has attended a 
number of conventions and has quite a 
wide acquaintance among life insurance 
men. 

— i 6 ee 
Gillispie Made Superintendent 

Frank L. Gillispie has been appointed 

Superintendent of the Royal Life’s new 


branch office at 3904 State street, Chi- 
cago. Mr. Gillispie is the first colored 





man to be appointed superintendent: by 
a life insurance company. He has been 
in the real estate business in Chicago. 
Since coming to the Royal he has made 
a fine record as a producer of both or- 
dinary and industrial business. At pres- 
ent he is writing at the rate of about 
$200,000 per year in the ordinary depart- 
ment. The new office will be managed 
entirely by colored people and they will 
solicit only among the colored people, 
it being the policy of the company to 
keep the departments entirely separate. 

Mr. Gillispie was formally installed 
at the opening of the new branch office 
last Tuesday night. The opening of the 
office was made the occasion of an 
elaborate entertainment and about 300 
stockholders attended and talks were 
made by the various company officials. 

—— 


WESTERN STATES LIFE MEET 





Annual Agency Convention Held Last 
Week at San Francisco—Hon- 
ored at Exposition 





The $100,000 club of the Western 
States Life of San Francisco held 
its annual convention last week. The 
president, Warren R. Porter, welcomed 
the delegates, and H. J. Saunders, vice- 
president and agency manager, then 
took charge and presided. W. H. Miller, 
who had four times been a member of 
the club, was elected president. Service 
bonus certificates were distributed and 
the advantages of this system were ex- 
plained by Mr. Saunders. This service 
bonus gives all agents writing a certain 
amount of business a year an increas- 
ing salary each year, with compensation 
at the end of twenty years’ service. Af- 
ter talks by the agency men, Otto Irving 
Wise, vice-president and general coun- 
sel of the company, gave a speech on 
the relations of the field men to the 
officers of the company. Garner Cur- 
ran, deputy commissioner of the 
World’s Insurance Congress, made an 
address. 

Western States Life Day was cele- 
brated at the Exposition, Friday, Aug- 
ust 27, where the delegates of the com- 
pany’s $100,000 club, which had been 
called into the home office, held a three- 
day convention. The commemorative 
bronze medal was presented on behalf 
of the Exposition by Willard Done, 
President Warren R. Porter making the 
speech of acceptance. The convention 
closed Saturday with a business session 
in the morning and a banquet and ball 
in the evening. 

—_———2S to 


Is Suing Charlie Chaplin 


C. .B Cornell, a broker at Los An- 
geles, Calif., recently secured the appli- 
cation of Charlie Chaplin, motion pic- 
ture comedian, for a $20,000 life policy. 
He was unable to get Charlie to pause 
long enough from going around corners 
on one foot, and tipping his derby hat 
to the rear and walking hobble-fashion, 
to take the medical examination, and is 
now asking damages for expenses and 
services to the extent of $352.92. 

——__s ee 


Hartford Stocks Active 


Hartford, Conn., Sept. 1—(Special)— 
While part of Hartford is feverishly 
dabbling in war stocks, another part of 
the city’s population is buying the 
stocks of the local insurance companies, 
and largely for the purpose of making 
a safe investment. 

Travelers is being sold at. $680 a 
share, and a month ago insurance men 
here were surprised at the news of the 
sale of a block of 500 shares of Travel- 
ers at 630. Aetna Life went up last 
week to the $500 a share mark. It was 
485 bid, 490 asked when the week’s 
trading opened; it closed the week 498 
bid, 502 asked. Aetna Accident & Lia- 
bility is now selling at $375 a share. 
Aetna Fire has advanced to $360 a 
share, and there is little of the stock on 
the market. Hartford Fire is quoted in 
the neighborhood of 730 and Phoenix 





Our Men Are Making Money 


The Reasons: Up-to-date Policy Contracts; Lib- 
eral Commissions, but not too Liberal: Home Office 
Co-operation; Undoubted Strength and Stability. 


General agent with full first year and renewal commis- 
sions, contract direct with home office and renewals 
guaranteed, for each unoccupied county. in the great 
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The Right Agent needs 
The Right Policy for 
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‘All the Time 
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is open in the STATE OF ILLINOIS 
For one of the best Old Line Companies in America 
Address, 98-Y, care The Western Underwriter 




















1865 FIFTY YEARS OLD 


The Provident Life and Trust Co. 
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Liberal Contracts for men 
of character and reliability. 


IDIANAPOLIS, IND. 
There are Five Reasons 





Why 
You should be a General Agent 
or a District Manager for the 


Gem City Life Insurance Company 
_ in Ohio 
Let us tell you confidentially what they are. 


H. R. Stapp Home Office: DAYTON, OHIO 
Gen’! Mgr. “The Business Managed City", 


Union Life Insurance Company 
Home Office: Hammond, Ind. 
INSURANCE SALESMEN NOTICE: 
You can make $100.00 per week selling our new “‘Special Sur- 
vivorship Bonus Life, Health and Accident Policies’ in Indiana. 
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INTERESTING POLICY 

In its new “One Year Probation Term” 
policy, now being issued, the ItLino1s Lire 
believes that it has introduced an innova- 
tion that will fill a long felt need. Its 
experience on this policy during the year 
to come should prove of general interest. 

Under existing conditions those com- 
panies writing nothing but standard busi- 
ness are compelled to reject large numbers 
of applications for insurance from people 
whose state of health is not serious or be- 
yond redemption. In,the case of the ILt1- 
nos Lire, the rejection ratio during the 
past year has been about 10 percent. 

To reject a person means that in the 
vast majority of cases he is lost forever to 
the company first refusing him. Should 
he later become acceptable, he is almost 
certain to go to another company for his 
insurance. The new policy of the ILLINors 
LirE gives the agent an opportunity to 
say: 

“Mr. Prospect, we will take you for a 
year and give you protection at a cost 
lower than the premium on an ordinary 
life policy. During.that time you are to 
make every effort to so better your physi- 
cal condition that at the end of the year, 
or sooner, we will be able to write you for 
a regular policy. In other words, we pro- 
pose to place you on probation for a year; 
to give you a chance.” 

This furnishes the agent an opportunity 
to keep in touch with that prospect; to 
encourage him to take better care of him- 
self; to retain his friendship rather than 
to incur his enmity. The fairness of the 
company is emphasized. If the prospect 
gets back into proper physical condition, 
there is little likelihood of his going else- 
where for his insurance. 

It is not to be understood that the com- 
pany will take all cases on this policy 
which it would ordinarily reject. But it 
believes that perhaps as high as 60 or 70 
percent will be eligible. The commissions 
to agents will be even smaller than those 
on term business, thus providing for a 
possible higher mortality. Should the 
insured become standard before the year 
is up, his unearned premium wil! apply on 
his standard policy. The feature that will 
appeal to the agents of the company is not 
the premium on the special policy but the 
premium on business made possible later 
on, through its operation. 








GETTING IN THE GAME 
LirE insurance men who are up and 
doing do not hesitate to get into the 
game at all times. Some might hesi- 
tate to approach men of wealth or high 
position, fearing that they probably do 





not need life insurance and that the 
time would be lost in interviewing 
them. As a matter of fact, such men 
are large purchasers of life insurance, 
and realize that this system is one of 
many that can be used in building up 
an estate. Hundreds of men in high 
positions and millionaires can be cited 


_who carry large lines of life insurance. 


Some agents in approaching pros- 


pects endeavor to apologize for what 


they are trying to sell. They fear 
meeting a rebuff and try to feel them- 
selves out to see how they will be re- 
ceived. Life insurance needs no apol- 
ogy. The life insurance agent need 
not crawl on his hands and knees be- 
fore the prospect. His work is a crea- 
tive one, a vocation of vast importance 
that will measure up with any in the 
land. He should stand high up on his 
toes when he makes the approach. 

Another thing that a life man should 
remember is to take the prospect’s 
measure long and wide and deep 
enough. Some agents are afraid of sug- 
gesting a $5,000 policy, but will name 
a $1,000 or $2,000 contract when a 
man is in a good position to take a 
$5,000 one. The prospect will feel flat- 
tered by having an agent suggest a 
larger policy than he really can carry. 
It is much easier to come down from 
a $5,000 to a $1,000, than to go up from 
a $1,000 policy to a $5,000. 

Some men in high positions and men 
of large intelligence will attempt to 
use the excuse that they need no more 
life insurance and that they have no 
use for it. Then is the opportunity for 
the life man to get at them very vigor- 
ously and impress on their. mind that 
life insurance is one of the greatest 
things in the world, and deserves their 
fullest consideration. 











STICK TO ONE COMPANY 


Ir pays an agent to stick to one com- 
pany so long as he can consistently do so. 
Frequent changes make an unfavorable 
impression. A man should be identified 
in his community with a single company. 
That should be the goods that he recom- 
mends. He will be more useful to it than 
any other company, but if conditions are 
such that he cannot advance, there, of 
course, is a reason for making a change. 
However, under present-day conditions 
companies are promoting their able sub- 
agents to general agencies and there are 
opportunities here and there to advance 
the men in the field. 

When an agent changes from company 
to company every few years the com- 
munity loses faith in him and wonders 
whether he really knows what company 
is best. When an agent goes into the life 
business he should first of all be satisfied 
that his company is sound to the core, 
that it is financially dependable and sub- 
stantial, that it is able to render the larg- 
est service, that its management is con- 
scientious and honest and that its policies 
are as they should be. Then he should 
stay by it and attach himself to it with a 
strong anchor. 








Boucut by small installments, without 
any mortgage attachment, and free of 
encumbrance, whether payable soon or 
not for years, is life insurance. 





Boast not thyself of tomorrow, for an- 
other agent may. “get there” today. 





UNDERWRITER. 
Personal Glimpses of 
Life Underwriters 





L. A. Anderson, who has been 
deputy insurance commissioner of 
Wisconsin since M. J. Cleary became 
commissioner, has been succeeded in 
that position by Assemblyman F. W. 
Kubasta. Mr. Anderson becomes chief 
actuary of the department, a position 
he held for several years previous to 
1913, when the controversy between 
the then governor and insurance com- 
missioner occurred. The new law 
merging the fire marshal’s department 
into the insurance department made it 
advisable to appoint as deputy commis- 
sioner and deputy fire marshal a man 
with fire insurance training, which Mr. 
Kubasta has. Mr. Anderson is a fel- 
low of the American Institute of 
Actuaries. His writings and work on 
actuarial subjects have given him an 
international reputation. 


James A. Stephenson, president of 
the Southland Life, was in Galveston, 
Texas, during the recent storm. From 
the windows of the Hotel Galvez he 
saw waves fifty feet high dash over the 
sea wall and saw bodies floating in the 
wash, 


September has been designated as 
“Hamilton Month” by the Federal Life 
of Chicago in honor of President Isaac 
Miller Hamilton, and a special effort 
for business will be forth by the agency 
staff. Six cash prizes, ranging up to 
$50, will be awarded to those producing 
the largest amount of paid-for life in- 
surance, exclusive of term. 


In honor of Secretary W. P. Kent of 
the North American Life, Chicago, the 
agents of the company will engage’ in 
a contest in his honor during Septem- 
ber and October. Mr. Kent has spent 
nearly twenty-five years in the life in- 
surance business and has made a spe- 
cial study of its mathematics. He is 
held in high esteem by the agents of 
the company. 

Mark B. Lockyer, manager of the 
Illinois Life at Philadelphia, finds a 
good opening wedge a letter written 
to a selected list offering to. present, 
with the compliments of his office, a 
loose leaf book in flexible leather with 
the owner’s name embossed on it, in 
which is given a full analysis of his 
life insurance policies. Mr. Lockyer 
devised proper headings for ruled 
pages so that when filled in a man 
would have a comprehenive view of 
the status of his life insurance, show- 
ing premium and time of payment, 
dividends received, schedule of all 
values, outstanding loan and so on. 
On every 100 letters he receives 15 re- 
quests for the book, which costs $5.20. 
When a man requests a book, the in- 
surance man visits him, secures all 
the information he can and requests 
his policies so that the date can be put 
in the book. The insurance agent 
tells the man that it will be necessary 
for him to bring the book up to date 
and after that a clerk can bring the 
results forward annually. 

Mr. Lockyer says he aims to make 
three or four calls to get in contact 
with the man and learn all he can 
about him. Finally he hands him the 
completed book with the man’s name 
tastily embossed on it. He is shown 
how to open it, and told how to keep 
it up to date. 

During this process the agent has 
secured much valuable information. 
He finds all about the man’s insur- 
ance and the man is under obliga- 
tions to him for the service. Perhaps 
by the addition of a certain sum, the 
line can be made to come out even, or 
perhaps a policy is soon to become 
paid up, or an endowment mature and 
the man can buy new _ insurance. 
Perhaps it opens the way for monthly 
income talk to supplement the line. 
The agent gets better acquainted with 





the prospect, knows more about him 
and is on a different relationship with 
him than if he had been approached in 
a different way. 

“Tt is a splendid investment,” says 
Mr. Lockyer. “The expenditure of 
$5.20 for the book has brought fine 
returns.” 


_— 


John Layton Shuff, postmaster of 
Cincinnati, comptroller of high polit- 
ical officeseekers, extemporaneous 
speech maker extraordinary, seller of 
mighty life insurance policies and 
famed possessor of the cognomen 
“Jack,” was in Chicago for perhaps an 
hour last week on his way back to the 
Queen City from a trip to the 
Panama-Pacific Exposition. 

It proved an unusually dull hour for 
Cincinnati’s favorite humorist. Out- 
side of a few trifling matters, he had 
absolutely nothing to do. These few 
little things included the paying of re- 
gards to Mayor William H. Thomp- 
son, visits to every life insurance office 
in the city, assisting in the closing of 
numerous policies in behalf of fellow 
members of the fraternity and a trip 
around the loop. 

Political honors and office responsi- 
bilities have not sufficed to furnish the 
faintest semblance of disguise to the 
Shuff of cther days. Same old Jack, 
if you please—90 horsepower strong 
and all mufflers open. Expecting to 
find a silk tile, befitting his new title, 
and you behold the same familiar 
“Kelly’—even as you and I; anticipat- 
ing the dropping of “r’s” and out rolls 
that familiar Irish brogue. 

Sure and there would be more of 
happiness and less of sorrow, much of 
optimism and little of cynicism, if this 
old world were more plentifully peo- 
pled with such as he who now wields 
the destinies of Cincinnati’s big post- 
age stamp depository. 


_ 


John R. McFee, of Chicago, general 
agent of the National Life, U. S. A,, in 
speaking about methods of securing pros- 
pects, says: 

I have found an effectual method of 
“finding the prospect.” Nearly all have 
been tried—no one to a complete system. 
Friends first brought fair success; then 
an office-to-office or straight canvass 
yielded good returns. But both methods 
have their limitations, for me at least. I 
now use hap-hazard methods—a _ friend 
suggesting a friend, a policyholder re- 
written, a new acquaintance—anything 
that will give me a cordial reception. 
Approach by letter is feasible, but slow, 
expensive and laborious. I believe people 
read real letters that concern them per- 
sonally. 

The great thing is to get a system. My 
experience leads me to believe that a scien- 
tific method of finding the prospect is 
possible. A fortune awaits the man who 
has the presence and the power that win 
persuasion, if he can find a system to feed 
prospects up to him. Here is a sugges- 
tion, chimerical perhaps, but with the seed 
of possibility: 

) Get. if not already in possession 
of it, an irremovable confidence in life 
insurance as an indispensable human need 
—a confidence which would make you back 
it as the inventor backs his device, with 
the last ounce of his courage and the last 
dollar of his resources. 

(2) Adopt mercantile methods of pub- 
licity. Newspaper advertising, perhaps— 
but put to work the cheapest and most 
effective salesman in the world—a_two- 
cent postage stamp. Write forceful let- 
ters, that would bespeak both agent and 
company—maybe one, two or a half-dozen. 
If no reply is received, the agent. may 
still call, with the assurance of curiosity 
aroused, if not interest. A hundred pros- 
pects secured in this way would be the 
foundation for a multiplication that would 
constantly give forth new constituents of 
a clientele, and to win a clientele is to win 
the culmination of any quasi-professional 
service, 

This suggestion is applicable to com- 
pany as well as individual uses. While 
the company could bespeak no one man, 
it could address types, and put forth the 
possession of types, with life insurance 
salesmen — in classes—the small 
man for the: small men, the master for 
the masters. 

Perhaps this is a dream, but I incline to 
think the next generation of insurance 
salesmen will find the dream come true— 
will find a scientific system worked out to 
full fruition. 


—_——» ¢ ee _____— 


Always on duty, never has to be 
called, faithful under every condition, 
steadily watchful, devotedly protective 
—life insurance. 
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(CONTINUED FROM PAGE 1) 
same line as writing insurance. Desir- 
able prospects are indifferent and the 
undesirables are anxious and ready for 
contracts. The man most wanted is 
usually succeeding in another vocation, 
and naturally it is difficult to convince 
him of the superior advantages to be 
derived from changing his business to 
that of a life insurance salesman. The 
man who has failed to make good in 
numerous undertakings, who is finan- 
cially embarrassed and anxious to sign 
up at once regardless of his fitness, in 
order to secure temporary assistdnce, 
should be denied. 


Making the Selection 


Men should not be contracted with 
simply because of their willingness. 
The drones and the leaners should be 
kept out of the agency and men of good 
address and integrity and sterling char- 
acter, of initiative and tact, should be 
sought. The overly polite man, who 
does not shake hands with firmness and 
warmth, who seems too weak to be 
permanent, even though he may be 
possessed of good address and have 
other favorable qualifications, should be 
avoided, as should the indifferent, lazy 
man. 

Every general agent should have a 
competent assistant. Team work is 
more desirable and much more effective 
in agency building than in salesman- 
ship. The assistant should seek, find, 
interest and bring to the general agent, 
prospective agents, and the general 
agent, by reason of his knowledge, ex- 
perience and superior ability, should 
close the contract, assuming the con- 
tract is a desirable one. 


Must Take Time 


Applicants for life insurance should 
be closed as quickly as possible, but 
this theory seldom holds good in clos- 
ing an agency contract. The prospect 
should be encouraged and enthused but 
not overly pursuaded. Usually three or 
four good strong interviews are re- 
quisite; first, to create an interest in 
the business and the company rep- 
resented; second, to show its advantage 
over other vocations; third, to sum up 
and present the proposition as a whole 
so effectively that the final favorable 
decision is made not by reason of the 
general agent’s over-entreaties, but by 
the anxiety of the prospect to do better 
oP his confidence in himself to suc- 
ceed. 

Where to Find Agents 


Just as there are prospects for in- 
surance, so are there prospects for new 
agents. To find them, make inquiries 
through policyholders, medical examin- 
ers, banks, fire and real estate insurance 
agencies, Y. M. C. A.’s, ministers and 
Preachers, and many other similar ave- 
nues. Advertise for the kind of men 
wanted. Watch the papers for in- 
Stances of where men are thrown out of 
employment through no fault of their 
own. Don’t wait for or depend upon 
the men to come to the office. Seek and 
select agents. Don’t depend on those 
who seek and solicit the agency. 


Overcoming Obstacles 


F. B. Schwentker, general agent for 
New Mexico, spoke on “Overcoming 
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Obstacles.” Insurance solicitors are 
constantly being confronted with ob- 
stacles of one kind or another and their 
success depends almost entirely on their 
ability to overcome them. After twelve 
years’ experience in the field, he has 
come to the conclusion that almost all 
obstacles are made by the agent and 
can easily be overcome when once rec- 
ognized. 

For instance, the first company that 
Mr. Schwentker went with allowed cash 
values after two annual premium pay- 
ments. This seemed very liberal and 
attractive to Mr. Schwentker and he 
made it one of his principal talking 
points. The next company he con- 
nected with did not allow cash values 
till four annual premiums were paid. 
For months, said Mr. Schwentker, he 
would tremble every time the prospect 
mentioned cash values. One day, how- 
ever, his general agent reminded him 
that he was not selling insurance to be 
dropped in two years, but was selling 
insurance to be carried to maturity. 
This was an effective cure. 

Obstacles exist only in the mind of 
the agent and not in the policy. The 
remedy is to learn the truth and then 
destroy them in one’s own conscious- 
ness. 

Progress Along Two Lines 


“From the fundamental beginning of 
insuring the earning power of a man 
for those depending on him, progress 
has been made along two lines,” said 
Geo. M. Spiegel, general agent at In- 
dianapolis, in discussing the subject, 
“The Future of Life Insurance.” 

In the first place there has been a 
modification in the protection. New 
forms and qualities have been devel- 
oped. Cost of protection has been low- 
ered by conservative management. The 
payment of claims has been extended. 
Beneficiaries are being protected by in- 
come policies. Through group insur- 
ance, protection is extended to many 
who could not formerly buy life poli- 
cies. 

New Assets Discovered 


In the second place, new assets have 
been discovered. If it is economic to 
insure the family against loss, it is also 
economic to insure industrial and so- 
cial institutions. This is possible in 
corporation and partnership insurance, 
and policies made payable to fraternal, 
educational and religious institutions. 

Herein lies the great possibility for 
insurance of the future. The commun- 
ity is yet in its infancy. Perfected so- 
ciety will bring to the full the inter- 
dependence of men and give rise to 
untold values which will be insurable 
assets. The death of a profound scholar 
is an irreparable loss to an institution 
of learning. This is true also of a 
great preacher or a literary genius or 
a master of art or music. The asset 
of the influence of a man in business is 
insurable for that business. 


Looking Ahead 


The same influence in education or 
religion, in literature or art, is also an 
insurable asset. It is not idle to pre- 
dict that some day social centers of 
lasting influence will be organized, edu- 
cational foundations established, aca- 
demies of music and art founded, and 
a society maintained in which literary 
genius will be nurtured and other help- 
ful agencies inaugurated through the 
great law of insurance. 


Getting Prospects 


W. P. Motley, general agent at Kan- 
sas City, gave a short talk on “Getting 
Prospects.” He has found the daily 
newspaper a field from which much 
valuable information can be gathered. 
From them the agent can learn of a 
business man who has recently come 
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BUSINESS IS GOOD 


Our field representatives have found business good in the first six months of 1915. They say the 
future also looks good to them. They are progressive, happy and satisfied. Ask them the reason. 


We occasionally have an agency opening 


JOSEPH C. BEHAN, Superintendent of Agencies 
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Springfield, Massachusetts 
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A PERSONAL INTEREST 


Is taken in every agent under contract with the Central States L ife. 
We have splendid aay 39 and desirable territory open in the 
States of Missouri, Kansas, Colorado, New Mexico, Wyoming Mon- 
tana, Idaho and Utah. 3000 stockholders are located in these states. 

An investigation on your part will demonstrate the wondeiful 
progress made by the Central States. The Company is financially 
strong, has abundant surplus and issues salable policies. 

“Nothing succeeds like success” and we offer ambitious men a 
rare opportunity to associate themselves with a conservative, growing 
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into the city; of someone who has been 
promoted to an important position; of 
those who have been recently married. 
The death notices give the names of 
members left in the family, and these, 
after a reasonable time, can be ap- 
proached very often to advantage. 
Birth notices, too, often provide good 
leads. 
Cultivating Prospects 


“Cultivating Prospects” was discussed 
by Sam Polk, general agent for the 
company at St. Louis. Cultivation of 
prospects, he said, requires the great- 
est tact. Some might call it diplomacy. 
It is the one essential which will have 
more to do with the making of a satis- 
factory career than probably any other 
individual quality. Among other things 
Mr. Polk said: 

“The tactful agent should have the 
ability, after gaining an audience with 
his prospect, to take in the situation 
at a glance and determine at once how 
to proceed. He should know instantly 
whether it is proper to talk “shop,” take 
up some irrelevant subject, or make a 
graceful retreat and try to seek a more 
opportune time to present the subject 
of life insurance. Undoubtedly there 
are many times when an agent spoils 
his chance with his prospect by being 
too aggressive at the wrong moment. 


Don’t Burn Bridges 


“Again, he may not take advantage 
of an opening that has been presented 
to him. He may find his prospect busy 
with his own customer. In such a case 
no tactful agent will press his goods 
when his prospective customer is trying 
to make a sale of his own wares. These 
facts were unknown before the agent 
made his visit, and the solicitor must 
be able to handle that situation in the 
right way. There are times when bold- 
ness is fatal, and timidity equally so. 
If it is found that the visit is not prop- 
erly timed, or that the circumstances 
are unfavorable, the diplomatic agent 
can dismiss himself, after dropping a 
few remarks that will leave him in a 
position to go back when conditions are 
more favorable. He should never 
‘burn the bridges behind’ him.” 


Rebating and Twisting 


Discussing the ethics of life insur- 
ance, J. W. Jackson, manager at Chi- 
cago, suggested methods for dealing 
with rebaters and twisters. In the case 
of rebating the facts should be pre- 
sented to the committee of the offend- 
er’s association, and he should be given 
an opportunity to present his side of 
the case. If he cannot establish his 
innocence his membership should be 
suspended. The second offense should 
be punished by expulsion. If the re- 
bater, however, belongs to no associa- 
tion, the association where he resides 
should present the facts to his com- 
pany. Should his company take no 
action and thus connive at his wrong- 
doing, each member of the association 
should take the case up with the chief 
executive of his own company and seek 
to accomplish the desired purpose 
through the presidents’ association. 

The general agents of the different 
companies can very nearly stop the 
practice of twisting if they will. They 
should have full knowledge of the men 
they employ and should make it their 
unalterable rule not to discriminate be- 
tween people who insure their lives. 











We Buy and Sell Stocks of 


Insurance Companies 





Write us today regarding 
any issue in which you 
may be interested. 


E. McNEAL & COMPANY 


Brokers 
134 So. La Salle St. 


—_— 


Chicago 








FRANKLIN LIFE HELD 
FINE AGENCY MEETING 


(CONTINUED FROM PAGE 1) 


ing year. Up until now there have not 
been enough to qualify for the quarter 
million dollar club to make it worth 
while to elect separate officers, so that 
the officers elected have served for 
both organizations. However, this 
year six qualified for the quarter mil- 
lion dollar club and next year ,it is 
planned to elect officers separately for 
the two organizations. 


Hear From Home Office Men 


George B. Stadden, president of the 
company, was the first speaker, his 
subject being “Business Building.” 
Mr. Stadden also gave a short talk at 
the rest of the meetings. A. 
Portch, the company’s actuary, spoke 
on “How to Make Applications Earn 
Money.” He cited several instances 
where the writing of one policy has 
resulted in an almost endless chain of 
policies, due to the proper cultivation 
of the prospect and his friends and 
relatives by the agent. Frank T. Cool 
of Springfield, Ill, spoke on “Country 
Work and Small Policies.’ Mr. Cool 
is a very large producer of small poli- 
cies and a great believer in working 
for business among all classes of peo- 
ple. During July the wrote forty- 
seven applications for a total of $135,- 
000 worth of business and probably 
averages twenty-five applications per 
month during the entire year. 


Talks by Field Men 


E. H. Redlich, of Springfield, spoke 
on “Endowment Insurance.” He is a 
great believer in this form of policy 
and probably 75 percent of his busi- 
ness is written on this plan. J. D. 
Looney, supervisor of agents, Spring- 
field, Ill. emphasized the importance 
of constantly keeping in touch with 
old policyholders, saying that he 
thought this to be the foundation of 
any agent’s business. W. J. Olive of 
Holland, Mich., spoke on “Not Taken 
Policies.” Mr. Olive has the smallest 
lapse ratio of any man with the com- 
pany, despite the fact that he writes 
each year about a quarter of a million 
dollars of business. He had only one 
“not taken policy’ last year, and 
stated that a favorable lapse ratio can 
be secured by fitting the application 
to the man and properly selling him 
in the first place. 


Discussion of Papers 


The day at Chicago was_ spent 
largely in informal discussion of 
papers read at the Cedar Point meet- 
ings. Talks were made and ideas for 
better selling methods given by the 
agents from all parts of the country. 
President Geo. B. Stadden urged that 
the agents take an inventory of what 
they are doing and the time they are 
acually spending in soliciting business. 
He quoted statistics to prove that the 
big producers’ in the Edward A. 
Woods agency at Pittsburgh spend 88 
percent of their time soliciting busi- 
ness on an eight hour a day basis, and 
added that if the average agent would 





make an accurate compilation of the 
number of hours spent per month in 
canvassing, he would be ashamed to 
mail it to the home office. By a 
unanimous vote, September was desig- 
nated as “Portch month” in honor of 
A. G. Portch, the actuary. 


Fred W. Potter Speaks 


Fred W. Potter, manager of the IIli- 
nois Association of Legal Reserve 
Life Insurance Companies, made an 
excellent talk. He highly compli- 
mented the company on the progress 
it was making. One hundred thou- 
sand dollar men, he continued, are 
really the backbone of any company. 
Every company has its. stars ‘that 
write a half million or three quarters 
of a million or even a million dollars 
worth of business a year, but in many 
cases this is spasmodic and the man 
who can year after year be depended 
upon to write a hundred thousand 
dollars or more of paid for business is 
really the more substantial proposi- 
tion and the man that builds the com- 
pany’s surplus. 


Next Meeting at Springfield 


It was decided to hold next year’s 
meeting at the home office in Spring- 
field, as there has been no meeting at 
the home office for three years. The 
agency meetings of the Franklin Life 
are distinguished for the homelike at- 
mosphere ‘that prevails. The company 
has an unusually large number of men 
who, year after year, qualify for the 
$100,000 Club and the constant asso- 
ciation has made the men more inti- 
mate than is the case with the majority 
of companies. 

—_—_———2S tee 


Everett Wagner Resigns 


Everett Wagner has resigned as gen- 
eral agent of the Indiana National Life 
of Indianapolis. He is president of the 
National Underwriting Company and 
will give that hereafter his main atten- 
tion. The Indiana National will here- 
after handle all its agents direct. 

—_—_—————-2S too 


National, U. S. A., Club on Trip 


Members of the $100,000 Club of the 
National Life, U. S. A., left Chicago 
last Friday night on special cars over 
the Rock Island enroute to San Fran- 
cisco. Several will be picked up along 
the way and by the time the party 
reaches San Francisco it will number 
about sixty. Sessions of the club will 
be held on Sept. 1, 2 and 3, with head- 





quarters, at the Hotel Bellevue, San 
Francisco. Robert D. Lay, secretary 
of the company, went to San Fran- 
cisco a week in advance of the regular 
party to make arrangements. Other 
company officials attending are A. M. 
Johnson, president; H. G. McCourtie, 
assistant secretary, and O. G. Wilson, 
agency superintendent. 
see 


Andrews With Missouri State 


William O. Andrews, vice-president of 
the Herrick-Andrews Agency Company 
has been appointed representative of 
the Missouri State Life at St. Louis. 
He has been in the insurance business 
for twelve years. The MHerrick-An- 
drews agency is St. Louis manager of 
the Massachusetts Mutual Life. 


Wanted—Eastern Capital 


To loan on Kansas Farm and City Real Estate. 
Twenty years’ experience 
Reference furnished on request 


H. C. WHALEN 
412-13-14 Bitting Bldg. Wichita, Kansas 


SOUND FIRST 
MORTGAGES 


THE demand in unsettled times 

/ for good farm & city first mort- 
gagesindicates their unusual stabil- 

ity. First mortgages do not shrink in 

value— they are usually on pueey 

worth three times the money loaned. 

Over $1,000,000 loaned and not a 

single cent lost to any investor ora 
single forclosure sale made. Isn'ta 
first mortgage theright investment for you? 
' Write for booklet describing methods, and 








lists of loans from $300 to $10,000. 
AURELIUS-SWANSON C0., Inc. 
53 State Nat'l Bank Bldg., Oklahoma City, Okla. 
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C. W. Merriam, President Established 1878—Incorporated 1902 


C. B. Merriam, Treasurer 


F. D. Merriam, Vice-President 
J. C. Harmon, Secretary. 


THE MERRIAM MORTGAGE COMPANY 
REAL ESTATE LOANS—TOPEKA, KANSAS 


Cable Address Teb. 


CAPITAL $150,000.00 


Western Union Code 


Have been engaged in the Real Estate Mortgage business at Topeka continuously and exclusively 
since 1878, making first mortgage loans to Kansas farmers and land owners on the rich and pro- 
ductive land of Eastern and Central Kansas, and placing these farm loans with local and Eastern 
investors, including Life Insurance Companies, Savings Banks, Estates and Individuals. Loans are 
made for five or seven years’ time. Interest payable semi-annually or annually to net investors 
514 to 6 per cent interest. Collections and remittances of interest and principal made without 


charge to investor. 


Loans vary in size from $500 to $25,000, and vary from 20 to 50 per cent of the reasonable cash 
value of the land mortgaged, exclusive of the value of the buildings, and not exceeding 40 per cent 


of the land value in most cases. 


We give both borrowers and investors courteous and reliable service in the negotiation and care of loans. ' 
BANK REFERENCES—Central National Bank, Topeka; Merchants National Bank, Topeka; Farmers National 
Bank, Topeka; Bank of Topeka, Topeka; Chemical National Bank, New York; National Park Bank, New York; Liberty 
National Bank, New York; National Bank of Republic, Chicago, Ill.; R.G Dun & Company. 











Licensed March 22, 1915. 


N. P. HULL, President 





65,000 Grangers in Michigan 


Every one a prospect, and if you area real agent you can get in touch with them through the 


GRANGE LIFE ASSURANCE ASSOCIATION 


Oakland Building, Lansing, Michigan 
Paid in capital $200,000 and surplus of $200,000 


Stock distributed among 900 Grange Lodges in Michigan. 
Lowest non-participating rates with the most modern policy contracts. 


C. H. BRAMBLE, Secretary 


WILLARD E. KING, Supt. of Agents 


Call or write 
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UNDERWRITER. LiFE 13 
the 10th. aps ~ ae _ the - ; 
S is the day after Labor Day, with a : 
News About Companies ‘big accumulation of mail, would make e 
it hard for many of the members to n | 
get away from their offices. u 
Life Insurance Company of Virginia— 


In a recent issue, in speaking of the as- 
sets of this company, there was a typo- 
raphical error. The correct amount is 
11,802,996. 


* * * 

Conservative Life, South Bend, Ind.— 
The semi-annual statement,shows that as- 
sets are $177,307; policyholders’ surplus, 
$138,760. The disbursements for the first 
six months were $29,190; gain in insur- 
ance during the first six, months, $254,750. 


Penn Mutual Life—During the first six 
months of this year the company _in- 
creased its insurance in force by $14,251,- 
497, bringing the total insurance in force 
as of June 30 to $63,031,164. 


Public Savings, Indianapolis—It is 
opening a new office in the Majestic build- 
ing, Indianapolis, for the conduct of its 
local business, having found all space at 
its home office building on East Market 
street necessary for home office purposes. 





PEOPLES LIFE PROMOTIONS 





Chicago Life Company Makes a Num- 
ber of Important Appointments 
in the Field 





The Peoples Life of Chicago an- 
nounces the following changes in its 
agency forces: 

J. L. Kampfert, for several years 
superintendent at Detroit, has been 
appointed agency manager of the com- 
pany, and will hereafter make his 
headquarters at the home office. M. 
H. Burnham, who has been Mr. Kamp- 
fert’s assistant at Detroit, becomes su- 
perintendent at that point. E. C. 
Beck, who has been the local manager 
at South Bend, Ind., has been ap- 
pointed manager for the state and will 
have headquarters at South Bend. 
James W. McKee, for several years 
general manager of the People’s 
Health & Accident of Grand Rapids, 
Mich., has been appointed manager for 
Nebraska and will have headquarters 
at 238 State Bank building, Omaha. 

———»> + ea 


Prepares to Build 


Although no definite action will be 
taken regarding the construction of its 
proposed ten-story office building until 
the supreme court of the state decides 
on the legal questions involved, the 
Volunteer State Life of Chattanooga, 
Tenn., is making all preparations in 
anticipation of a favorable decision. 

ork on razing the present structure 
on the site at Georgia avenue and Ninth 
Street will be undertaken at once, so 
that as soon as the decision is made 
the new building can be started. 


———2»4e—__— 
Minnesota Mutual Convention 


The agents of the Minnesota Mutual 
Life are holding their annual meet- 
ing and outing this year at Alexan- 
dria, Minn. E. E. Simpson of Fergus 
Falls is district agent and he is the 
local man looking after the various 
features of entertainment. G. A. 
Kortsch, president of the Commercial 
Club of Alexandria, gave the welcome. 
There have been auto rides arranged 
and boating, bathing and all sorts of 
out-door athletics. 

—__~»2ee 


Becomes Union Pacific Life 


The First National Life of Tacoma 
has changed its name to the Union Pa- 
cific Life, according to recently re- 
corded amended articles of incorpora- 
tion, the new headquarters being at 
Vancouver, Wash. 


_ 2 +o 
Outing Is Postponed 


The outing of the Cincinnati life un- 
derwriters, which was to have been 
held Sept, 7, will probably be post- 
Poned, as a number of the men who 
went to the San- Francisco convention 
will not have returned by that time. 
W. A. R. Bruehl, Sr., who is now a 
member of the executive committee 


from Cincinnati, will not be back until |) 
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OFFICERS WAIVED PROVISION 





Court So Holds Where They Accepted 
Fraternal Dues Knowing Member 
Sold Liquor 





Mrs. Belle Peterson has won her 
suit against the Workmen grand lodge 
of South Dakota in the circuit court. 
The grand lodge will appeal. Mr. 
Peterson at the time of his death last 
February had a $2,000 policy in the 
Workmen and was engaged in the sa- 
loon business when he died, but not 
at the time of the issuance of the pol- 
icy. The grand lodge contended that 
the saloon business was a prohibited 
occupation. Mrs. Peterson contended 
that inasmuch as the local lodge offi- 
cers accepted Mr. Peterson’s dues 
regularly they had waived the pro- 
hibitive clause. The court said: 

“It seems to me that when through 
a long series of years like this (sixteen 
years) the officers of a lodge have de- 
liberately, having full knowledge, set 
aside the provisions of the law, and 
induced a man and permitted him to 
pay in his money they have waived 
the rights of the lodge.” 


1 o—___ 
Reliance Life Breaking Records 


The Reliance Life of Pittsburgh 
closed August with $250,000 more in 
new paid-for business than in any other 
August since beginning business. The 
company has now started, as of Sept. 1, 
a six weeks’ accumulation contest, 
based on production. For every com- 
plete application written according to 
the terms of the contest, $1.50 is depos- 
ited in the accumulation fund and this 


now has 


$2,600,000,000 


Life Insurance in Force. 
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THE PRUDENTIAL INSURANCE CO. OF AMERICA 
FORREST F. DRYDEN, President Home Office, Newark, N. J. 


Incorporated under the laws of the State of New Jersey 
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Contects FOR ILLINOIS 


Contracts 


Locations open now in the most productive territory in the 


State of Illinois. = , | An Advanced 
Legal'Reserve 
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ARCADE BUILDING 
COLUMBUS, OHIO 


Life and Annuity Company 


A NON-PARTICIPATING LEGAL RESERVE 
LIFE INSURANCE COMPANY 
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The Western Life Indemnity Company 


Has been in continuous and successful operation for thirty-one years 


Has Paid Over $7,500,000 in Relief 


ITS POLICY HOLDERS AND THEIR BENEFICIARIES 


Now offering special attractive contracts to producing agents in 
ILLINOIS, INDIANA and PENNSYLVANIA 


GEN. GEO. M. MOULTON, President 
Masonic Temple, Chicago, Illinois 


J. L. MITCHELL, General Agency Manager 
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CAPITAL $100,000 


Will operate generally throughout Ohio, West Virginia, Kentucky, Tennessee, Indiana and Illinois 
on both the Annual and Monthly Premium Plans. Special plan for taking over Fraternal and As- 
sessment ‘Associations with monthly premiums. Nonparticipating with Premium Reductions. 
Desirable Local and General Agency Contracts, fair to the Policyholder, the Agent and the Company. Managed 
by Practical and Experienced Life Insurance Men. 
ST. PAUL BUILDING, CINCINNATI, OHIO 


NOW ORGANIZING 


FEDERAL UNION LIFE 


INSURANCE COMPANY OF CINCINNATI 


NET SURPLUS $70,000 


Address the Company, 
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will be divided at the end of the con- 
test, on Oct. 13, as follows: One share 
for every four complete applications; 
two shares for six; three shares for 
eight, and four shares for ten. In ad- 
dition, cash prizes of $700 will be dis- 
tributed. 


_ +o 


Association Changes Name 


The Bankers Reserve Life Associa- 
tion of Freeport has changed its name 
to the Bankers Mutual Life Company. 
The change is made so that the com- 
pany can be admitted in various states 
where other life insurance institutions 
are operating under the same name. Its 
application for admittance to Michi- 
gan was held up because of this simi- 
larity of names. 


<i, aie 
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Looks for Good Business 


A. R. Ferguson of Watertown, S. D., 
state agent of the Phoenix Mutual 
Life, looks for an excellent production 





of insurance among the farmers this 
fall after they have secured their crops 
and paid off old indebtedness that has 
accrued as the result of the past three 
or four stringent years. He further 
believes that rule will apply to mer- 
chants in small towns as well. 
——_— +e 


Fraternal’s New Plan 


At the annual meeting of the Catho- 
lic Order of Foresters held recently, it 
was voted to hereafter begin paying 
certificate holders when they attain the 
age of 70, giving them one-tenth of 
their contract annually until the en- 
tire sum has been paid, instead of 
waiting until the death of the insured. 


Back on the Firing Line 


George R. McLeran, Chicago man- 
ager of the Home Life of New York 
and president of the Chicago Life Un- 
derwriters’ Association, will return 
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from San Francisco Thursday of this 
week. Mr. McLeran plans an active 
campaign this fall against rebaters and 
twisters and before leaving had secured 
quite a large amount of evidence to 
be used for that purpose. 


6 


REINSURANCE DEAL APPROVED 





Liberal Life Absorbed by Indiana Na- 
tional by Vote of Former Com- 
pany’s Policyholders 





Indianapolis, Ind. Sept. 1.—(Spe- 
cial.)—The reinsurance contract of the 
Liberal Life of Anderson, Ind., with 
the Indiana National Life of Indian- 
apolis, was approved at a meeting of 
policyholders with the Liberal Life to- 
day. Protests were registered. A re- 
serve fund of about $300,000 and the 
two-story office and business building 
of the Liberal Life in Anderson were 
transferred to the Indianapolis com- 
pany. 

Among the insurance men present 
were Charles Rennick, president of the 
Indiana National; Counsel Charles E. 
Henderson, and H. L. Arnold, repre- 
senting the insurance department of 
the state auditor’s office. For the Lib- 
eral Life there were present James J. 
Davis of Pittsburgh, R. H. Brandon of 
Mooseheart, Ill., Arthur H. Jones of 
Chicago, and Ray Underwood and Dr. 
L. H. Morthew of Stuttgart, Ark. 

—————_=DO@. 


Royal Union’s Sign 


The Royal Union Mutual of Des 
Moines is erecting the highest and 
biggest electric flash sign in Iowa over 
the twelve-story Hippee building in 
the home city. The letters are eight 
feet high and the sign will contain the 
words “Royal Union Life.” There has 
been quite a_ rivalry among Des 
Moines companies in the electric sign 
field and they have set a hot pace for 
concerns in other lines of business. 

———_-— ee 


Made General Agent 


W. E. Petersen has been appointed 
general agent of the Equitable Life of 
Iowa at Davenport, succeeding E. G. 
Eustis, who has been transferred to 
Atlantic, Iowa. Mr. Petersen has been 
district agent at Davenport for the 
past month. He will have charge of 


Scott, Muscatine, Johnson and Cedar 
counties. 


Re 


Federer Becomes Actuary 


President H. H. Rice of the Fidelity 
Life of Iowa, announces the appoint- 
ment of E. W. Federer of Newark, N. 
J., as actuary. Mr. Federer was for- 
merly actuary for the North American. 
He has arrived in Sioux City. 





_ SD Oo 
Curtis Host at Banquet 


B. C. Curtis, manager of the Rook- 
ery branch of the Equitable Life of 
New York, will give a banquet at the 
Grand Pacific hotel in Chicago Thurs- 
day night to such of his agents as 
made the allotment given them one 
month ago. Agency matters will be 
discussed. Frank H. Davis, inspector 
of agencies, will be the chief speaker. 


————(@242—______ 
Has First War Claim 


The Lincoln Life of Fort Wayne, 
Ind., has sustained its first loss as a 
result of the European war, in the 
death of a Windsor, Ont., policyholder 
at La Bassee, Belgium. The policy 
was for $1,000. Since the policy was 
issued the company has been protect- 
ing itself by a war clause. 


0 
Central States Agency Convention 


The Central States Life of St. Louis 
has arranged for an agency conven- 
tion at the home office late this fall. 
The basis of representation will be the 
value of the paid for business obtained 
during the year. This company has 


appointed Charles W. Gantt of Law-’ 


rence, Kan., district agent. Mr. Gantt 

is a son of the late Judge J. D. Gantt 

of the supreme court, of Missouri. 
————(@r0e— 


Gives Producers a Luncheon 


Sarah F. Jones, manager of the 
woman’s department of the Equitable 
Life in Chicago, gave a luncheon to 
fifteen: of the leading producers in her 
department at Carson Pirie Scott’s tea 
room last week. 


————_-» +e 
Stockholders Meet 


A meeting of Chicago stockholders 
of the Marquette Life of Springfield 
was held at the Press club in Chicago 
recently. About 200 were present. 
Judge M. F. Girton, président of the 
company, presided at the meeting. 
The company’s progress was discussed 
and plans outlined for the fall and 
winter campaign. 


6a = 
CHANGES STATE HEADQUARTERS 


The Mutual Life of New York has fin- 
ished moving its Alabama state agency 


ACTUARIES 


L A. ANDERSON, F. A. I. A. 
e Consulting Actuary 

417-418 Washington Building 
MADISON, WIS. 
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CONSULTING 
ACTUARY 


Hume Building 
INDIANAPOLIS, IND. 
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CONSULTING 
ACTUARY 


404 Harris Trust Building 
Telephone Randolph 918 


CHICAGO, ILL. 


OHN W. CROOKS 


INSURANCE EXAMINER AND AC. 
COUNTANT 


Ten Years Chief Examiner 
Ohio Insurance Department 


Four Years Company Experience 
62 East Gay Street 
COLUMBUS, OHIO 


R A. HANN 
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CONSULTING 
ACTUARY 


New First National Bank Bui) ng 
COLUMBUS, OHIO 


pease J. HAIGHT 











Consulting 
Actuary 


Hume Bldé. 
INDIANAPOLIS 


ULIAN Q. HARVEY 
Consulting Actuary 
Chemical Building 

















ST. LOUIS, MO. 


| T J. McCOMB 
@ COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Values, etc., calcu- 
| lated. Valuations and Examinations made. 
| Policies and all life insurance forms prepared. - 
The Law of Insurance a Specialty. 
Colcord, Bldg. 
OKLAHOMA CITY 


| J H. NITCHIE 
e 








Actuary 
1223 Association Building 
19 S. La Salle St., CHICAGO 


ARRIS E. VINEBERG 


Fellow, Actuarial Society of America — 
Fellow, American Institute of Actuaries 


CONSULTING ACTUARY AND EXAMINER 
Room 649, First National Bank Building 


CHICAGO 


Telephone 
Central 





| 
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ALL IN ONE 
HARMONIOUS 
FAMILY 


To work effectively, 
life insurance man must 
have the proper environ- 
ment. He should live 
in a congenial atmos- 
phere. He should have 
real help and encourage- 
ment from the home 
ofice. He should have 
square and fair dealing. 
Confidence in the com- 
pany management in- 
spires him. 


The Farmers National 
Life, both at its home 
office and in the field, 
comprises a splendid 
family of workers, all 
interested in the great 
work before them, free 
from intrigue and jeal- 
ousy, satisfied and labor- 
ing toward one end. 


This is a platform on 
which an agent can 
stand and feel safe, se- 
cure and steady. Does 
it interest you? 


3401 Michigan Avenue 
CHICAGO 














from Montgomery to Birmingham. Office 
space has been taken in the Brown-Marx 
building. James S. Wilcox continues as 
state manager and Robert Lee, district 
manager at Birmingham, will later move 
his office in with the state agency. The 
state headquarters have been at Mont- 
gomery ever since the company entered 
Alabama thirty years ago. Last year the 
company wrote $2,000,000 in Alabama and 
expects to better this record this year. 


PROTECTIVE LIFE IN NEW HOME 


The Protective Life of Birmingham, 
Ala., has moved into its new home at 
2112 First avenue. The building was re- 
cently for home office purposes and has 
been entirely remodeled. The old quarters 
were in the Empire building. Several new 
policies will be ready this month and 
radical changes in the rates and values 
on all policies are to be made shortly. 
Ex-Governor William D. Jelks is presi- 
dent; Richard W. Massey, vice-president; 
Clarence J. Palmer, secretary, and W. Ww. 
Crawford, treasurer. 


—_____ oe 
AGENTS PLEAD NOT GUILTY 


Three Washington agents of Prudential, 
charged with obtaining money under false 
pretenses, were arraigned in court at 
Washington, D. C., Tuesday, pleading not 
guilty. The fourth agent was held by 
the grand jury, under $3,000 bail last Fri- 
day. The charge made is that the men 
took up policies which the insured in- 
tended to lapse, and that they presented 
to the company what purported to be 
genuine death certificates, undertakers’ 
certificates, etc., in connection with 7 
alleged death of the persons insured. 
is believed that between $5,000 and $10, 000 
was lost through _this f fraud. 


LIFE APPOINTMENTS 


Ohio 


Bankers, Ia.—J. H. Dobbins, Dayton. 

Conn. Genl.—C. F. Meitzler, West Lafayette. 

Equitable—D. V. Gasson, Lima; Cc 
Kloeppinger and Mary Sattler, Toledo; H. L. 
Russell, Columbus. 

Federal—J. W. — 5 Mowrystown. 

Lincoln Natl.—A. . Donovan, ‘Cleveland: 

Mut. Benefit—E. é: Smith, Atwater. 

Mutual, N. Y.—Florence G. sae Cleveland; 
W. M. Luttenton, ~~ G. Buergin, 
Canton. 

National, U. S. 








National, Vim ‘Ingol , Put-in- 
‘New Engl. Mut.—A. H. Rice, Yousguibens 
W. J. Mall, Cleveland, 


L. Morris, Akron; S. H. 
Shapiro, Cleveland; A. A. Stahl, Kenton. 

North Amer., Tlii— Morris Beim, Columbus. 

Pacific Mut.—E. T. Levengood, Youngstown. 

Penn Mut.—W. O. Kinney, Toledo. 

Pitts. L. & T.—Lewis tuman, Perrysville; 
Maurice Herzfeld, Cincinnati; FE. Moore, 
East her Bavid Davis, Rudolf Lusztig, 
Canad; © E-: Guy Toledo. 

Prov. L. —E, Kirkpatrick, Cincinnati; 
Ss. Sherwood, Lorain. 

“Reliance—F. Turner, Niles. 

Reserve ae G. Williams, Columbus, 

Royal Union—W. J. Welsh, Cleveland. 

State, Ind—T. H. Durey, Painesville. 

State Mut., Mass.—L. i 2 Elmerick, Cleveland; 
M. F, Davis, Wooster. 

Travelers—W, H. Esrey, Jr., Cleveland; E. 
S. Macneale, Cincinnati; B. Buckley, Cleve- 
land; C. E. Kyle, Rocky River; Elwood Hall- 
man, Wauseon; W. A. Earls, Cincinnati. 

Aetna—A. L. rane, Cleveland W. W. Os- 
born, Mechanicsbur R. Coulson and Alex 
Treuhaft, Clevelan M. F. DeVine, Pleasant 
City; W. M. Mink, ‘dlats 

Minnesota 

N. W. Natl—D. M. Larson and G. O. Eg- 
dahl, aay sag H. E. Wilson, Le Sueur 
Center; M. Mikkelsen, Wells; Oscar Olson, 
Lake City; t :& Wurst, ’ Greenwald. 

National, U. S. A.—O. L. Solberg and H. D. 
Eaton, Minneapolis; H. E. Elden, Duluth. | 

Provident, Ia.—A. L. Higgins, Brownsville; 
A. H. Riebe and Andrew Stiever, Vreene. 


~Pac. Mut,—J. F. McNaughton and H. E. Nel- 
son, Duluth. | 
Aetna—T. L. Jones, Warroad; F. G. Schroe- 
der, Perham 

National, Nt— Theodore Dock, Sauk Center; 
Frank Fisher, Walker. 

Travelers—E. J. Huber, Shakopee; W. W. 


Lloyd, Crookston. 
quitable, Ia. One Pederson, 


Chokio; M. 
T. Ahern, Taunton; 


Muchlinski, Ivanhoe. 


Manhattan—R ip Kennedy, Minneapolis; 
Erick Bergstrom, Fn ag aoe agg 

Home—K. C. Healy, Mankato. 

Mut. Benefit—A.. Ee. Bryan, Luverne. 


John Hancock—Harry ~ Dahlstrom, 
Prairie. 

Mo. State—T. F. Rowan, 
Brick, New Pierz; S. F. 


Parkers 


Graceville; om 
Fast, Hastings; 


Perham ang oe S. Bargh, Eveleth; C. G. John- 
son, Red W 
Relenee 0" "Ww. Nystuen, Minneapolis. 
New Engl. Mut.—H. E. Thompson, Appleton. 
Friendly Service—A. E. Wolter. Faribault. 
N. W. Mut.—C. A. Baeuerlen, Winona. 
Prairie, Neb—P. A. Rudd, Minneapolis. 
Minn, Mut.—J. H. Mertz, ’Burtrum. 
Germania—L, W. Hall, Minneapolis. 
Penn Mut.—W. W. Kurth, Minneapolis, 
Conn. Genl.—F. W. Kent, Minneapolis, 
Old Colony—Ed Engelstad, Shelly. 
Indiana 


Conservative, Ind.—W. C. Elston, Kewanna; 
W. H. Sheffer, Auburn; M. D. Le Roy, Walker- 
ton; R. D. Downing ° and J. N. McLean, 


South Bend; W. Lindsey, ogansport; Th, 
George, ¢ oy George, Anderson; F. Dean, 
Marion; Confer, Kokomo; G. W. Wolf, 


Peru; j. ¥ ane Ww. Durr, Fort Wayne. 

John Hancock—G. . Lafayette; H. A, 
Mallery, Noblesville; J. Rob berts, Rock ort; 
A. I. Yundt, Mulberry; oe Williams, Ross- 
ville; E, Barnard, Frankfort; G. F. Redelman, 
New Point. 

Columbia, O.—L. Gregerson, Liberty. 
Federal—W. K. > Gary. 

Security, Chgo.—R. Collins. Fortville. 

enn Mut., Pa—G. W. Duke, Kokomo. 

Fidel. Mut., Pa. —Fort “ea Sales Co., Fort 
Wayne. 

Bankers Res., Il1.—C. Shields, Greensburg. 

International—H. F. King Indianapolis, 

Peoples—A. W. Boeckman, Bluffton; M. 
Blinn, Fowler; S. R..Barnhart, Frankfort; F. Jie 
Carroll, Brazil; M. R. Estlick, Columuia City; 
Le Roy Farr, Marion; H. Garman Kewanna; 
A. A. Gillen, 'Roachdale; L. ae Griffith, Angola; 

Cc. Helms, Twelve Mile; L hi = Humrickhouse, 
H. H. Hunt, Larwill; H. Jeffrey, 
La Gro; D. W. C. Lincicome, Mardaetatc: a G 
Lepper, Svracuse; M. E. Needler, Montpelier; 

E. Patty, Royal Center; O. R. Pickering, 
Twelve Mile; Roush, Jonesboro; B. 
Smith, Dunkirk; P, H. Swift, Pleasant Lake; 
C. M. Studebaker, Fulton; A. E. Smith, Frank: 
fort; T. W. Shimp, Portland; D. White, 
Columbia City. 

Life Ins. Co. of Va.—T. E. George, Indian- 
apolis; D. F. Williams, Terre Haute. 

Reliance—L. C. Toole, Indianapolis. 

Intermediate—A. B. a Evansville; G. J. 
Ziliak, Haubstadt; C. H. Webb, Washington. 

Home Life—J. York, Sadieetediin 

National, Vt.—H. E. Humobssy. Fort Ma er 9 


National, U. S. A.A Woods and E 
Egeleston, Indianapolis. 

Reserve Loan—E. W. Merrit, Jr., and J. S. 
Prince, Indianapolis; ' ome 3 Deeter, Columbia 
City; L. W. Brower, Seymour; A. J. Reinhart, 
Francisco. : 

Amer. Bankers, I11.—J. P. Farmer, Indiana 
Harbor; A. A. Besberich, Indianapolis. 

Missouri 


Bankers, Ia.—H. B. ou Carrollton; C. 
E. White, Carrollton; E. . Burke, St. Joseph. 

Bankers, Noo Ntbert “Lancaster, Excelsior 
Springs. 

Central, Kan.—F. Olson, Windsor. 

Great eg 3 to. Hayti. 

eridian—J. H. and C. E bn mp te Memphis. 

Mo. State—Mike Harris and I . J. Pirtle, St. 
Louis. : 

Pitts. L. & T.—L. R. Hood, Salisbury. 

Prov. L. & T.—P. S. Cole, Farmington. 

Travelers—D. I. Clauser, Plattsburgh; S. H. 
Townsend, Lathrop; 2: Miller and J. L. 
Jones, Kansas City; J. B. Fewel. Chicago, Il. 

oyal Union—J. "H. Walsh, St. Louis. 

Aetna—R. L. Covington, Clinton. 

Col. Natl.—F. L. Link, ’St. Louis. 


John Hancock Mut. —F. C. Daunders and E. 
L._Beldner, St. Louis. 

Illinois—F. Janney, Carrollton; J. M. 
Tatum, Anderson. 

Mass. Mut.—L. D. Sheppard, Keokuk, Ia. 

Mo. State—R. ® Lee, Martinsburg; Leland 


A. Tabler, Altona; L. H. Knick, St. Louis. 
Mutual Ben.—C. L. Carroll, Clarksdale. 
Mutual Life—Bernard Meuse, 

W. F. Swanner and Milton Rosenfeld, St. 

Louis; J. T. Glaves, Monett. 

Merchants, Ta.—Ted Weaker, Kansas City. 
N. Life—O. W. Whitehead, DeSoto. 
Pittsburg L. & T.—I. R. Loosten, 


Cit 

Reliance—A. G. Audalaft, Kansas City. 
State Miutual—A. D. Lynn, St. Louis. 
Travelers—O. W. Whitehead, De Soto. 


LIFE NOTES 


Horace G. West has been appointed gen- 
eral agent of the Columbian National Life 
at Spokane. 

The St. Louis Life Underwriters’ Asso- 
ciation will resume its monthly meetings 

the third Tuesday of September. 

| W. W. Carter has been appointed as- 
sistant superintendent of the Danville, 
Ky., branch of the Metropolitan Life. 

S. A. Hoskins, treasurer of the Colum- 
bus Mutual Life, has gone for a three 
weeks’ tour of the west and Pacific coast. 

Harry B. Cox of St. Louis, formerly | 


Kansas 











Washington; | 


| 





| 


| 


with the Bishop-Babcock-Becker Company, 
has joined the St. Louis staff of the Mis- 
souri State Life. 


Cc. A. Briggs, district manager of the 
Northwestern Mutual Life of Milwaukee, 
has opened offices in Holland, Mich., and 
will cover Ottawa county. 

T. Louis Hansen, head of the agency 
department of the Germania Life, will be 
in Chicago the latter part of next week 
on his way back from the Pacific coast. 

The Mutual Life of New York has 
moved office of its Alabama state agency 
from Montgomery to Birmingham, It had 
been located in the latter city for thirty 
years. 

E. H. Griffin, district manager for the 
New England Mutual in eastern Iowa, un- 
der General Agent Clarence N. Anderson 
of Des Moines, is spending a two weeks’ 
vacation in Chicago. 

Arthur H. Ortmeyer has been appointed 
general agent. by the New York Life for 
Evansville, Ind., and vicinity. He has 
spent the past two years in Denver in re- 
covering his health. 

The Occidental Life of Los Angeles has 
appointed A. H. Wilson, formerly con- 
nected with the Western States Life, as 
agency supervisor for its life depart- 
ment at San Francisco. 

Indiana premiums and losses for the 
first half of this year for two companies 
were: Security, age + premiums, $21,- 
043; losses, $2,500; Prudential, premiums, 
$1, 720, 949; losses, $450,503. 

Walter S. Paddock, prominent manufac- 
turer, banker and clubman of Milwaukee, 
a trustee of the Northwestern Mutual Life, 
died on Aug. 29 after an illness of several 
weeks at the age of 51 years. 

The Chicago office of the Girard Life, 
of which Fornoff & Gurney are managers, 
has removed to larger quarters in 1322-23 
Republic building. They were formerly 
on the sixteenth floor of the same building. 

Henry L. Wendt has resigned as a city 
chemist in Chicago to go with the Chicago 
agency of the Germania Life. He has 
had previous life insurance experience. 
Another new appointee is James J. Mac- 
Donald. 

W. E. Taylor, superintendent of agents 
of the Equitable Life of New York, is re- 
turning from the company’s agency con- 
vention at San Francisco, via the Panama 
Canal, and will not reach New York until 
Sept. 13. 

The Missouri State Life last week en- 
tertained a large delegation of agents and 
members of their families who stopped in 
St. Louis on their way home from the 
Panama-Pacific Exposition and the con- 
vention of the $100,000 Club. 


Mrs. R. J. Gardner is under arrest at 
Dubuque, Iowa, on a charge of appro- 
priating $20.05 that she found in a pocket 
book on the street recently. She repre- 
sents herself to be a solicitor of insurance 
with her home at Philadelphia. 


Angus Allmond, superintendent of agents 
of the Reliance Life, has been making a 
tour of the company’s agencies in St. 
Paul, Omaha, Kansas City, Chicago and 
Cleveland. He has made some important 
appointments which will be announced 
later. 

George H. Shaw, prominent in life in- 
surance circles in Iowa for several years, 
died Saturday at his home in Des Moines, 
Mr. Shaw represented the Union Mutual 
Life and was connected with the agencies 


| of the Fidelity Mutual and the Equitable 
| of New York. 


Capt. James S§S. Carpenter, for years 
state agent of the Connecticut Mutual Life 
at Louisville, died at his home in that 
city last week of apoplexy. He was 75 
years old and retired from the business 
a number of years ago. He was a Con- 
federate veteran and a widely known man. 

W. A. McKnight has gone with the Chi- 
cago agency of the Northwestern Muiual 
Life. Since graduating from the Univer- 
sity of Illinois in 1902 Mr. McKnight has 
been engaged in general secretarial -work 
for the Y. M. C. A. For the past two 
years he in South 
America. 

The Illinois general agency of the Can- 
ada Life is moving this week from the 
the third to the eleventh floor of the Rook- 
ery building, Chicago, thus_ providing 
| larger and lighter quarters. This is the 
first time that the agency has changed 
offices since —m. Charles F. Bullen 
established it in Chicago twenty years 
ago. It had about $6,700,000 in force at 
the close of 1914, nearly all of which was 
in the city of Chicago. 


has ‘been located 








The Peninsular Life 


Insurance Company 5: 


has good territory open in Michigan. 
Why not grow and develop with a 
progressive young company ? 

We have an attractive proposi- 
tion for a district manager. Address 


J.C. ROBINSON, President 
Detroit, Mich. 


A Pean Mutual Premium, less a Pena Mutual 

wevidend., purchasing a Pensg Mutual Policy, 

containing Penn Mutual i Values. makes an Ins 

| surance Proposition which in the sum of ‘all ite 

Benefits, is unsurpassed for net low cost and care 
interest of all mem! 


The Penn Mutual 
of Philadelphia 


On Jan 1, 1909, rates were reduced 
ont ak ues increased to full 3% reserve. 





Life Insurance Company 


= 


Warm Personal Interest 


That describes the ha; relation 
existing between ~ ¢ Pr 7 & = 
its Field Men, and explains 

both are forging ahead. Maybe 
you could reach a higher success 
in that atmosphere. Write to— 


The Fidelity Mutual Life 
INSURANCE COMPANY 
Philadelphia, Pa. 

WALTER LE MAR TALBOT, President - 
Desirable openings in good territory for the 
right men. 
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Once an 
Illinois Life 
Man 
Always an 
Illinois Life 

Man 


GREATEST GREATEST 


ILLINOIS ILLINOIS 


COMPaNY COMPANY 


WANTS GOOD MEN WANTS GOOD MEN 


AND AND 
WILLSPAY THEM WELL WILL PAY THEM WELL 








THE INTER-SOUTHERN LIFE INSURANCE COMPANY is theclean, strong, progressive Company 
of the New South. 

It is the progressive young Company of the Middle West. 

It has assets of $4,000,000.00 and insurance in force of $37,000,000.00. 

The ratio of its assets to its liabilities makes it one of the strongest companies in the field today. 

_ It has never had any internal dissensions; no officer, director or stockholder has ever voted ‘‘no’’ on any 
question that has been made a part of the policy of the Company. § 

It has had slow, conservative growth. It has never been a boom Company. 

Its income is gradually wing +. Its ratio of expenses is constantly being pressed down. _It is one of the most 

icall d ere is in the field today. This makes it a good Company for the stockholders and 
the policyholders, and this in turn makes the best Coungeny for the agent. 

Its assets are practically all invested in real estate and first mortgages on real estate. It is perhaps the only 
Company ia the country today that is not affected either by the war in Europe or the recent reductions in railway 
stocks and bonds. Jt does not own a single dollar's worth of speculative stocks or bonds. It has one investment 
of less than One Million Dollars that pays a higher net rate of interest than $2,500,000.00 gilt edge railway bonds 
would pay. That investment is not affected by the international war or freight rates. 


WRITE US TODAY 








Inter-Southern Life Insurance Company 
LOUISVILLE, KENTUCKY 


JAMES R. DUFFIN, President W. W. MOORE, Vice-President 
‘ GEO. G. SUMMERS, Secretary 











The Western and Southern 
Life Insurance Company 


W. J. WILLIAMS, President CINCINNATI, OHIO 
The Largest Industrial Company West of the Alleghenies 
Also Issues All Standard Forms of Ordinary $500 to $10,000 
COMPARATIVE RECORD—FIVE YEAR PERIODS 










Year Assets Insurance in Force Income 
1889 $107,864 $1,537,430 $57.518 
1894 142,446 4,374,675 775,686 
1899 401,717 10,881,961 1,819,247 
1904 1,393,719 28,444,937 4,835,261 
1909 4,869,882 44,780,907 8,841,883 


1914 8763,565 79,619,535 14,573,548 


Weekly Indemnity 


On our Utopia Accident and Health Policies 
INCREASES TEN PER CENT. EACH YEAR FOR FIVE YEARS. 
Wsy not write the business that sticks? 


GENERAL ACCIDENT FIRE & LIFE 


Assurance Corporation, Ltd 






















BURTON H. WRIGHT, President 
January 1, 1915 


| BES eg epee Ok oe $46,516,911.00 
TNO io a ce cmna eg hie cob asOent 43,315,986.56 
Surplus (Mass. Standard) ................ $3,200.924.44 


Insurance in Force - $179,895,636 


Increased dividend scale in which 
all policies share. 
Occasionally we have an opening, 


Substantial gains made in all departments. 
New policy contract, embodying every 
up-to-date feature. 


EDGAR C. FOWLER, Superintendent of Agencies 


Branch Offices in all the larger cities in —- Seine, Sensor, West Virginia and Western Pennsylvania C. Norie-Miller, U. S. Manager, 55 John Street, New York 
State Mutual Life AssuranceCompany |} 9?7""t" 
of Worcester, Massachusetts The Mutual Life Insur alice Company 
Incorporated 1844 of New York 


You will make money. 


The great strength, big dividends and incomparable benefits of 
the ‘oldest company in America’”’ mean certain success for you. 





For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 


34 NASSAU STREET, NEW YORK, N. Y. 





















MISSOURI STATE LIFE 


INSURANCE COMPANY 
CHEMICAL BUILDING _ ST. LOUIS, MISSOURI 


Fastest Growing Company of Its Size in the World. A Live, Progressive 
Middle West Company that is Fast Coming to the Front. 


Nearing Hundred Million Mark in Insurance in Force and Assets Getting 
Close to Ten Million Mark. 


We believe there are many life insurance men looking for a good, sound company not operat- 
ing under the Armstrong Law, aad in a ae to give liberal direct general agency contracts 
to the men who can deliver the goods. Missouri State Life fills the bill and we have some 
territory open in Kentucky, Ohio, Virginia, West Virginia, Mississippi, Illinois, Indiana, Iowa, 
Kansas, Nebraska, Wyoming, New Mexico, California, Oregon and Washington. 

WRITE US FOR PARTICULARS 





GOOD SERVICE 


Is the Foundation Upon Which to Erect a Successful Business 
Brief, liberal, clearly expressed policies, with guaranteed low cost, are 
serviceable alike to policyholders and agents. 

Specimens of Life, Accident or Health policies cheerfully furnished. 
For agencies address 


The Columbian National Life Insurance Company 


ARTHUR E. CHILDS. WM. C. JOHNSON 
President Boston, Mass. Vice-Pres. and Gen. Mgr. 

















The “Home Life” 


The fifty-fifth annual statement of the Home Life Insurance Company, of which 
. Ide is President, presents a record of substantial benefits to its policy- 

holders during the year and a solid growth in financial strength. 

Assets increased to $30,631,248.70 after paying to policy-holders $3,110,507 in- 

cluding dividends of $571,024. 

The insurance in force was increased by $4,533,420, and is now $120,893,433. 


W. A. R. BRUEEL & SON, General HOYT W. GALE, General Manager 
and Seuthern Ohie and Nerthera icky For Northern Ohio 












Philadelphia Life Que 
For steady producers 
Good unoccupied territory in 
Penna., Maryland, New Jersey, Michigan 
Address Jackson Maloney, Manager of Agencies 





N. E. Cor. Broad and Sansom Sts. PHILADELPHIA, PA. 











Reoms 601 The Fourth National =| Buil 
6, ATL ome Bank re aes 
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©)The OHIO STATE LIFE 


LIFE. HEALTH, ACCIDENT *x° MONTHLY INCOME INSURANCE. 


s]asecal LATEST POLICIES AND AGENCY CONTRACT Baag.int) 
Splendid Openings IND., KY., MICH. and OHIO im 





SJ im ipo ico 








